























Modern diets often 
lack minerals 


To-day, authorities are stressing the importance of th 
essential mineral salts. In addition to building sturdy 
bones, and blood rich in hemoglobin, these minerd 
elements aid metabolism and contribute to nervoy 


stability. 











Yet many modern diets cannot be depended upon to 
furnish the proper quota of minerals, and therefor 
millions of people suffer from the effects of d. 
mineralization. Cooking destroys a variable am 
of the mineral value of foods—in some instances 
high as 76 per cent. 















To correct this loss and to remedy demineralization— 
with its attendant symptoms of nerve fag, neurasthenia 
lowered vitality and loss of energy—a tonic rich ir 
mineral salts is needed. 


Fellows’ Syrup contains the mineral salts of sodium, 
calcium, potassium, manganese, iron and phosphoru, 
together with the added metabolic stimulants—stryc 
nine and quinine. Sixty years of clinical experi 
the world over testify to its value as a tonic. 


Suggested dosage: A teaspoonful in half a glassful of water three or four times daily, 


FELLOWS’ SYRUP! 


OF THE HYPOPHOSPHITES e 


CONTAINS THE ESSENTIAL MINERALS . 
SAMPLES ON REQUEST 


Fellows Medical Manufacturing Co., Inc. 26 Christopher St., New York (i 
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ANTIPHLOGISTINE 


The scientific dressing for 
the relief of 


INFLAMMATION ann CONGESTION 
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There's One Sterilizer 
that IS Automatic . . . 


Fillitup ... turn it on... forget 
about it! That's the CASTLE »Full- 
Automatic«. You never question 
its operation. . . youknow it's real- 
ly sterilizing. 


The Castle »Full-Automatic« is too automatic to need a 
3-heat switch or re-set plunger 


It has no need of a three-heat switch 
to fuss with, think about, doubt! It’s 
truly automatic — maintaining the 
correct temperature under all condi- 
tions of operation. Built to give 
many years of thought-free service. 


For full Sterilizing Technique end catalog 
writeto 1143 University Ave. Rochester,N.Y. 


CASTLE 


the Truly Automatic 


STERILIZER 











MEDICAL ECONOwmig 














7 ee. them with pity 
there came an old soldier who 

asked me if there was any means of 
curing them. I told him no. At once 
he approached them and cut their 
throats gently and without anger . . . 
he prayed God that when he should 
be in such a case, he might find some- 
one who would do the same for him.” 
Young Ambroise Pare, army sur- 
geon with the troops of Francis I at 
urin was wishing mightily he had 
stayed in Paris. He was torn with 
pity for the wounded. Slashed with 
pikes and mauled by arquebus shot, 
the poor devils were grateful for a 
slit throat. Anything seemed prefer- 
able to the ministrations of a surgeon 
who came with little hope but large 
quantities of hot pitch and boiling 
oil, after the teachings of Jean di Vigo. 
And how this sixteenth century 
surgeon worried when, for want of 
hot-oil, he for the first time applied 
soothing salves to the wounds. For 
weary centuries were to roll by be- 
fore the practice of medicine broke 
through the walls of prejudice and 
superstition, became a ap eanye of 
honor and respect. Nearly three hun- 
dred years were to pass before the 
cause of infection became known. 
And then many more decades of 
struggling against it with agents 
only slightly less damaging to tissue 


than Pare’s boiling oil and pitch. 

But the physician of today, 
whether he works ina a dressin 
Station or a ectly appointed 
operating FR one his cal nd 
an agent that is positive in its germi-{ 
cidal action yet absolutely harmle 
to tissue. It is Zonite—a stable sodi 
um hypochlorite. The value of th 
active principle, sodium hypochlo- 
rite, has been thoroughly demon 
strated and well established. Zonite 
presents this agent in a standardized 
solution. 

Zonite is mildly alkaline, hype- 
tonic, non-irritating and non-toxic. 
It is rich in chlorine content and 
keeps its strength indefinitely. It is 
non-hemolytic, non-coagulating. Yet 
it is penetrating, and active even ia 
the presence of organic matter, 
Zonite is economical and always 
ready to use, requiring no prepare 
tion. Moreover, it is valuable over 
broad field meeting effectively every 
indication for its use. = 

Professional endorsement follows 
a practical trial. A bottle will be seat 
on request. This will be accompanied Fe 
by literature which shows you that 
no unwarranted claims for efficacy ot 
therapeutic value are made for this” 
antiseptic. Write: Zonite Products} ,. 
Corporation, Chrysler Building, New 
York, N. Y. 1 
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A more efficient syringe for the injection of intraven- 


ous medications - shorter and of larger diameter than 
the conventional type - reducing rate of flow of in- 
jection and affording better control. Long curved 
needle tip (1 1/2 inch) permits unobstructed vision, and 
insertion of needle parallel to the surface. The ampulla 
in tip is an “observation chamber” - operator knows 
when needle is in vein by presence of blood in obser- 
vation chamber when plunger is drawn. 


Sold Through Dealers 


B-D PRODUCTS 


Made for the Profession 








Makers of 


muine Luer B-D, Lwuer-Lok 
B-D Yale Syringes, Erusto 

md Yale Quality Needles, 

D Thermometers, Ace Band- 
ages, Asepto Syringes, 

4tmored B-D Manometers, 
Spinal Manometers 
Professional Leather Goods 





O 
M. E. % 
BECTON, DICKINSON & CO., Rutherford, N. J. 


Gentlemen: Kindly send me an Intravenous 
| vt 10 cc., ($3.25) and bill it through my 
ealer. 


Name 





Address 





Dealer’s Name 





ECTON, DICKINSON &€ CO. RUTHERFORD, N. J. 








Speaking 
Frankly 


; TO THE EDITOR: 
Excessive The article en- 
titled “When the Patient Says 
‘Too High’,” (July MEDICAL Eco- 
NOMICS) in closing asks “How 
would you handle. it,,Mr. Fellow 
Doctor Man?” 

After the matter had arrived 
at the point of the parents’ ob- 
jecting to pay a bill of ten dol- 
lars for the office treatment of 
pink eye, I would commend them 
and agree that one office call was 
enough for the usual case and 
the other four were unnecessary. 

Some people may insist on the 
personal attention of the physi- 
cian four extra times; then of 
course they should pay. But in 
this case it was the doctor’s mis- 
take. 

That the bill was excessive was 
shown by his willingness to dis- 
count it fifty per cent, if paid 
by the tenth of the next month. 
Perhaps it would be best to al- 
low the boy only the one neces- 
sary office treatment in the first 
place. J. R. Wright 

; TO THE EDITOR: 
Slipshod And then too, 
it must be remembered that in 
Mythycumpooh the individual 
fire-fighters were strange fellows. 
Some of them imagined that if 
they studied their profession dili- 
gently and thoughtfully, if they 
tried to put into practice the im- 
proved methods of fire-fighting 
that they learned from confer- 
ence with their fellows, and from 
the books and magazines of their 
craft, they would not only put 
out fires more expeditiously and 
more completely, bringing about 
satisfaction to the owners of the 
property, but they would by so 


doing, establish their reputatj 
as men of ability and wo 
thereby encourage more peg 
to ask them to fight their fire; 

It was not related whether 
organized fire-fighters were 
ways more successful, and it 
not overlooked that organiz 
tions, gathering in the pro 
equipment through the great 
purchasing power of a lay 
group, might give a very re 
advantage, but the great diffe 
ence was, that while the » 
ganized group was of undoub 
benefit in large conflagration 
they lacked the initiative of ing 
vidual benefit. 

They realized that wheth 
they did their work intelligen 
and earnestly, or half-hearted 
and in a slipshod manner, 
would not affect their incon 
whereas the individual fight 
was called to put out those b 
that affected the property of i 
dividuals and he realized that 
better service rendered, the m 
apt he was to hold his clien 
and that acted as an_ incenti 
both to study and great earnes 
ness of service and that in tu 
to efficiency and good results. 

Personally, while I do not den 
the possible advantage of servi 
on a large scale, I do believe th 
it will be a sorry day for 
American public when all exe 
perhaps a few wealthy citize 
have to get their medicine fro 
the medicai center. 

I have been particularly 
terested in reading many med 
cal magazines, especially of lat 
because I have been appointed 
consider what we, The Americ: 
Pharmaceutical Manufacturi 
Association, might do to aid # 
physician to a better econom 
position. 

I found the articles publishe 
in MEDICAL ECONOMICS so g 
and so full of helpful sugges 
tions, if only the medical pro 
sion could be induced to fol 
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them, that I made up my mind 
there was little we could do in 
addition to what is already being 
i@ fone so notably by MEDICAL Eco- 
NoMICs, and to a less extent by 
other magazines. 
Carroll Dunham Smith. 
ici TO THE EDITOR: 
Publicity MEDICAL ECco- 
‘NOMICS is a very welcome visitor 
| to my desk. I wish to enter Penn- 


ington County, South Dakota, in 
| the list of those who have con- 


¥/ J ducted campaigns to educate the 


public in matters of health, ap- 
ing in the April issue under 
ion the title “So These Two Won’t 
* Mix!” 

In the Rapid City Daily Jour- 
nal there has appeared within 
the last year 330 articles, rang- 
4] ing from a quarter to a half col- 
umn each, on medical and health 
4, gubjects, with the idea of edu- 
4 tating the public in matters per- 
4 taining to health and disease and 
# exalting the home physicians and 
dentists in the value of their ad- 
a yvice and supervision in these 


ieng matters. 


‘4 This campaign has been con- 
4 ducted by the Pennington County 
Health Department (which by 
[the way is the only full-time 
4, county health unit in South Da- 
5 ), and consists of original 
articles, copied articles and an- 
§wering questions relating to 
Z health subjects. Advice is not 
en regarding home treatment, 
t consultation with the family 
physician is constantly stressed. 
+1 Seeking early medical advice and 
4 cooperating with their physician 
4 is emphasized. We endeavor to 
A put in just enough educational 
‘ogg Material to lead to the logical 
4 conclusion that the physician is 
person whose advice should 

be sought and followed. 
It would not seem advisable to 
Make a too apparent advertising 


wg @ampaign for the physician as 


would defeat the very object 
if the idea, but all advice given 
directly back to the home 
Physician and dentist. We en- 
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deavor to carry on this publicity 
so as not to antagonize the sever- 
al cults which are represented in 
this locality as we believe active 
opposition to such would be valu- 
able advertising for them. 

We endeavor to stress the idea 
of preventative medicine and an- 
nual physical examinations, be- 
cause we feel by getting the pub- 
lic “health conscious” it will 
mean a closer cooperation be- 
tween the physician and the pub- 
lic. 

This campaign is being con- 
ducted without expense to the 
physicians benefited. All physi- 
cians of this vicinity have been 
asked to contribute articles for 
publication. 

It seems to us that such a pub- 
licity campaign is a service which 
can be rendered by a county 
health officer and if due con- 
sideration is given to material 
used it can be made of value to 
both the public and physicians, 
as well as acceptable material 
from the newspaper’s standpoint. 

I hope this may give an idea 
to other medical societies or coun- 
ty health officers. 

Field Agent, U.S.P.H.S. 

F. J. Austin, M.D. 

Superintendent Pennington 
County Health Department. 


TO THE EDITOR: 
One of the 
many interesting supplements to 
our modern, progressive life is 
the medical adventurer. I refer 
to those friendly, neighborly spir- 
its whose only purpose in life 
seems to be adventurous commer- 
cializing. 

As illustrative cases are gener- 
ally more impressive I will cite 
this one: 

A young woman, a _ grass- 
widow, with one child, and of the 
ponderous weight of 210 pounds, 
recently consulted me on several 
occasions relative to a firm be- 
lief that she was afflicted with 
“female trouble.” But careful 
examination proved there was 
absolutely no [TURN TO PAGE 1387] 


Adventurers 
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Where Purity Counts ~ 


Doctor: “You sent the patient Kellogg’ 
tasteless, of course?” 


Drucsist: “Yes indeed. Kellogg’s tasteless 


castor oil is the only kind I dis. 
pense on physicians orders.” 


Physicians are invited to write Walter 
Janvier, Inc., 121 Warick St., New York 
City, for a trial size bottle free. 




















MEDICAL ECONOMICS 


The Business Magazine of the Medical Profession 





The Medical “IT” 


SOME THINGS THEY FAILED 
TO TELL US IN SCHOOL 


By J. B. H. Waring, M. D. 


N a moderate sized [Illinois 
* village some years back, I saw 
Ford coupe driven rapidly down 
he main street; in a few minutes 
it came back just as fast. From 
front to back it carried a broad 
hite band, a veritable white 


itreak. 
' “What is the big idea of the 
bizarre painting effect?” I asked 


la native son. “Oh, that’s just 
"that damphool young Doc Smith 
lagain trying to let folks know he 


” 
It at- 
‘tracted attention—but the atten- 
‘tion of derision rather than the 
“attention of respect. 
’ The very weakest side of medi- 
) eal practice is the economic side; 
‘the medical economic aspect. The 
‘prospective medical student can 
select scores of first class medical 
‘schools, north, east, west, south— 
‘in any one of which he can re- 
teive a well-rounded medical col- 
dege course of instruction; and 
on graduation be turned out fair- 
dy well grounded in the rudiments 
‘of medicine, surgery and the 
' various specialties. 


In other words he is turned 
out with a well stocked store of 
the latest medical knowledge; but 
when it comes to earning from 
this valuable supply of knowl- 
edge the square meals per diem, 
office rent and all the rest of 
practice overhead, he is Ignor- 
ance itself. 

There are not a dozen medical 
schools in the country today 
which give even a rudimentary 
course in Medical Economics; or 
which turn out graduates edu- 
cated to handle the business side 
of medicine half-way efficiently. 

It may be argued that some 
men are just natural born sales- 
men and others are not, that 
“selling” ability is a gift. You 
either have it or you do not; and 
that if a doctor does not have the 
“selling” gift to begin with, it is 
just a waste of time and effort 
to try to educate him along busi- 
ness lines. 

We all know individuals, lay 
and medical, who seem to have a 
veritable Touch of Gold, a pecu- 
liar trait which most of us do 
not possess. [TURN THE PAGE] 
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I had a classmate—a man of 
rather mediocre ability, but a 
natural “joiner.” Immediately 
upon graduation he migrated to 
a portion of a large city thickly 
populated, but hardly frequented 
by society; he promptly joined 
the largest and most influential 
church in that section, taught 
Sunday School, eschewed all wild 
and wooly associates of medical 
school and fraternity days, be- 
came a pillar of the church, and 
finally married the Parson’s only 
daughter. 

He soon acquired a large, if 
not especially lucrative or social- 
ly desirable practice, and kept 
right on joining anything and 
everything joinable. In due 
course he moved his offices to a 
more desirable portion of the 
town and began to acquire a bet- 
ter class of patients there; but 
at the same time he retained his 
practice and residence for a few 
years longer in his original semi- 
slum location (which was easy 
with the rapid transportation 
8 ed of the modern automo- 


Just recently I saw said class- 
mate’s picture in the big city 
newspaper as president of a fair- 
ly large and rather desirable 
club of the city—a club that 
presidents have been glad to join. 
“Arrived” must be the word, not 
so much perhaps on purely pro- 
fessional ability, but on inherent 
“selling” ability. 

That gentleman, with very 
moderate professional ability, has 
in his own*way and in his own 
time, been able to “sell” himself 
to The Public on a far broader 
and more lucrative scale than 
many of his classmates of greater 
medical ability. 

Almost at the same time I saw 
in this same big city newspaper 
an account of the indictment for 
peddling liquor prescriptions of 
a No. 1 graduate in the class 
ahead of ours—a man of far 
above average professional 
knowledge—but for various rea- 
sons almost a complete failure in 
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professional life. Lack of “sel]. 
ing” ability was one of the chief 
reasons for failure. 

Another classmate, a man of 
brilliant mentality and son of a 
Professor of Surgery, well] 
trained and widely acquainted 
among his father’s clientele, fiz- 
zled completely. No “selling” 
ability. 

A third classmate, a middle. 
aged man of below-average class 
standing, but a plugger, took 
about three month’s hospital 
work and then located in a wide 
spot in the road about ten miles 
from the big city. A cow pasture 
would have seemed a better loca- 
tion. His first equipment was an 
assorted lot of Civil War obstet- 
ric forceps, surgical knives and 
saws, and age-hardened ills 
rescued from the attic where they 
had been left a decade or two 
before by his practitioner father- 
in-law. 

A great railroad system locat- 
ed immense freight yards just 
across from his front yard; a 
considerable influx of railroad 
people began to build modest 
cottages all about, and soon a 
budding village was to be seen. 
Soon the good doctor was elected 


"Today a successful practi- 


tioner must of necessity be 
a good business man—or at 
least realize the necessity of 
having the business side of 


his practice handled by an 
able, efficient secretary- 
manager.” 
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Mayor of the little town, and had 
about all the general practice of 
the community. Low fees; lower 
cass clientele and all that; but 
for that location he had ample 
“selling” ability; and became 
“snother boy who made good.” 


A young Army surgeon, grad- 
uate of one of our leading medi- 
cal schools, a man of excellent 
appearance, manner and ability, 

ed for civil practice. He 
tendered his resignation, jumped 
across the Continent and opened 
an office in a small suburb of a 
large Eastern city—a place he 
had never seen, but which had 
been described to him by a friend 
as a wonderful location, and just 
the spot to grow into a practice. 

In six weeks he had two pa- 
tients, one an old indigent rheu- 
matic and the other a case of 
chronic gonorrhoea. Neither one 

id him a cent. That finished 
him with civil practice. He 
promptly threw up the sponge 

went back to the Army, 
where rain or shine, patients or 
no patients, he at least had the 
certainty of the Army officer’s 
stipend, very moderate to be sure 
compared to the earnings of some 


Photo by Ewing Galloway 
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civil practitioners, but at any 
rate arriving with monthly regu- 
larity. 

Here was a physician of excel- 
lent training and of pleasant per- 
sonality, and of a type to in- 
stinctively inspire confidence. 

What was the trouble? It could 
hardly be expected, of course, 
that any doctor could develop a 
large and lucrative practice in 
six weeks. Many fail to do so in 
six years. Here was a doctor with 
a fine modérn stock of up-to-date 
Medical Merchandise, all stowed 
away in well appointed offices, all 
ready for patients—and no pa- 
tients. No immediate buyers for 
his wares! 

That doctor had no “selling” 
experience. He had received no 
training in medical economics in 
medical school; he was busy with 

urely medical and surgical sub- 
jects during hospital days; and 
in military service he had no need. 
to bother about “selling” his ser- 
vices to the public. 

All he had to do was to faith- 
fully perform such duties as 
were assigned by superior offi- 
cers, and at the end of each 
month receive his monthly stip- 
end. In short this excellently 
trained doctor plunged into medi- 
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THEY SHOULD JOIN IN: 
THIS HEALTH PUBLIC 


By J. Dewey Lutes 


MAN nationally active in the 

florist industry made this 
statement to me recently, “I'll 
tell you what’s wrong with your 
hospitals. You have no organized 
channels of advertising and pub- 
licity. We in the floral business, 
having a desirable commodity, 
more than doubled the demand 
for flowers in the last five years, 
and in the preceding five years 
we had done the same, all 
through proper publicity.” 

This statement deserves 
thoughtful andlysis by all hospi- 
tal organizations, medical socie- 
ties, and kindred associations in 
the hope that some concerted ac- 
tion may follow. 

If in the big parade of humani- 
ty there were no acute conditions 
of illness, if there could be no 
further decrease in the death 
rate, if the hospitals of this 
country had all the endowments 
necessary to carry on scientific 
research and treatment for all 
classes of society alike, and if 
the public thoroughly understood 
and whole-heartedly cooperated 
with the hospitals, my friend’s 
statement would be altogether 
unwarranted. 

Unfortunately, at the present 
time, he is right. Hospitals do 
need publicity! When articles by 
misinformed writers constantly 
appear in the press, are the hos- 
pitals to accept the damaging 
Tesults without protest? 

With a large proportion of the 
sick denied hospital facilities 
while forty per cent of the hos- 
pital beds in the United States 


Why Not 


remain vacant every day in the 
year, who can deny the urgent} 


need for proper publicity. 


Some may ask: why bother 
about publicity and campaigns to | 
when 


change public opinion 
everyone knows how simple is 


the procedure of calling a doctor” 
These © 
same people also know that chew- | 
ing gum is made to chew; yet. 
millions © 
every year constantly reminding 


or going to a hospital? 


Mr. Wrigley spends 
them of the fact. 
There are others who may say 


that if hospital services are so 


valuable and necessary, publici- | 
Successful | 
merchants and industrial kings” 
can cite example after example 7 
of the finest quality commodities ~ 


ty is not required. 


failing to make the grade be- 
cause the companies behind them 
lacked sufficient capital to carry 
on their advertising campaigns. 

The hospital field can not af- 
ford to misinterpret the psy- 
chology of the public or over- 
look its peculiarities. It is a pub- 
lic that tends to accept whatever 
it hears, feeling no inclination 
to investigate. 

We have read and listened to 
much discussion embodying 
countless remedies for the high 
cost of medical care. Among 
those seemingly interested in 
this cost there is a great deal 
of difference both from the the- 
oretical and the operative stand- 
points. I venture to state my 
belief that a change in the pub- 
lic’s opinion would come closest 
to solving [TURN TO PAGE 135] 
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ospitals Too? 











The author of this article is Superintendent of The 
Ravenswood Hospital, Chicago, and is known wide- 
ly for his modern ideas of hospital management. 


His suggestion that hospitals join with the medical 
profession in improving public relations is one which 
the Editors publish with particular satisfaction. 
MEDICAL ECONOMICS has always stood for any 
and all ethical methods which would bring medicine 
and the public, into closer understanding. 
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Mr. Lutes concludes, "Hatred toward any institu- 
tien whose interest in public health is genuine will 
never assist it to reach the rank where it rightfully 
belongs. The hospital is a glaring example. Pub- 
icity under leadership will go far as a remedy." 
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The G.P. Vanishing? 
Don't Ask Why 


By CLARA C. STERLING, M.D. 


PATIENT of mine, 


some 

years back, brought her 
small daughter to me for treat- 
ment. The case clearly required 
consultation with an orthopedic 
surgeon. Deciding upon a man 
whom I consider a great authori- 
ty in his particular line, I rang 
up his office and made an ap- 
pointment. 

On the following day, I, the 
little patient and her mother, pre- 
sented ourselves at the appointed 
time. Just one hour we sat in the 
reception-room before an attend- 
ant ushered us into the office. 

The specialist briskly inquired 
of the mother her name, and gave 
the assistant a signal to take the 
case. So far he ignored the doc- 
tor who had asked for consulta- 
tion. Thinking he did not know 
that I was in attendance I intro- 
duced myself. 

His recognition was a very 
testy “yes, yes!” The examina- 
tion proceeded. When it was over 
and the financial transaction com- 
pleted, he curtly dismissed us 
with: “All right. That’s all. 
You'll get your report tomorrow 
or the next day.” 

She did, and it was a fine, de- 
tailed report. But the doctor who 
had asked for a consultation was 
utterly ignored. The consultant 
even mailed the report to the pa- 
tient. Imagine the humiliation 
from such an experience. For- 
tunately this woman had a sport- 
ing sense of humor. As we were 
leaving the great man’s office I 


met hen twinkling eyes. But her 
mouth was grim. 

“Well,” she said, “we’ve been 
to see Now where do we 
go from here?” 

When I advised her to go home 
and wait for the report, her re- 
ply made me her friend for life, 

“No, you want consultation. It 
has cost me twenty-five dollars 
to learn that you can’t consult 
here. I’ll put that down to profit 
and loss and we’ll go somewhere 
else.” 

* 

In recent years much maga- 
zine and newspaper space has 
been devoted to the subject of the 
disappearing family doctor, or 
general medical practitioner. The 
question has been prominently 
discussed at medical conventions 
and meetings of varying impor- 
tance. 


Is the general practitioner still 
a necessity? If he is needed, how | 
can the depleted ranks be aug-7 


mented from the yearly graduate 
output? What is the cause of the 
decreasing number of men and 
women, who, heretofore, 
been willing to work on a twenty- 


four hour basis and occupy a por 
sition lower in the medical caste 
system than his brother, the spe- 


cialist? 


Enumerating reasons in the” 


order generally given, we have) 
for consideration: 
1. Group medicine. 
2. Inroads made upon his p 
tice by Christian Scientists, os 
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". . . still young enough to take post-graduate work. 


Specialize! Then he can demand respect!" (Scene 
from "Doctors' Wives"). 


teopaths and allied practitioners. 

8 Cultural limitations in coun- 
try practice. 

4, Hospital relations. 

§ Financial problems. 

6. The relation between the 
specialist and the general prac- 
titioner. 

The first in order, group medi- 
cine, I will deal with later. While 
usually placed first in impor- 
tance, it seems it must be con- 
sidered of minor importance 
when comparing it with other 
factors. 

The Christian Scientist can be 
dismissed with few words. Those 
patients who go to the Christian 
Scientist practitioner from the 
medical doctor, usually do so be- 
cause they have been getting un- 
satisfactory results. 

Why not face this? These pa- 
tients leave the specialist also. 
They have become tired of medi- 
cine, tired of physicians, and de- 
cide to have no more of them. 

The osteopath and allied prac- 
titioners, all those whose schools 
are founded on corrective allign- 
ment, and whose operators cause 
such hectic discussion at medical 
meetings, are really not of tre- 


aban al 


mendous importance in the gener- 
al scheme of things. In general, 
people who go to the osteopath, 
want manual treatment. This the 
medical man cannot give him. 
The patient goes where he can 
ed what he wants. Why shouldn’t 
e? 


The relation between the two 
groups is not nearly so strained 
as is generally believed. As a 
matter of fact, as many people 
change from osteopath to medical 
man as vice versa. And there are 
fanatics on both sides. But the 
osteopath is not a great factor 
in the dissatisfaction which the 
general practitioner seems to feel 
with his lot. 

Cultural limitations in country 
practice are of greater impor- 
tance. 

Of necessity a large number of 
general practitioners are located 
in rural districts. And there they 
are reluctant to remain. Why? 
The doctor in a small town occu- 
pies a position relatively as high 
as the specialist in the city. He 
is among the prominent citizens. 
His opinion is respected, his so- 
cial standing in the community 
is usually the highest. His collec- 











tions are better, his outstanding 
indebtedness more secure than if 
he practised in the city. If he is 
called “Doc” there is no disre- 
spect intended and no offense tak- 
en. Still he is dissatisfied, ob- 
viously dissatisfied. 

One of the reasons for this 
dissatisfaction is his inability to 
keep abreast of the times. He 
has little time for study, none 
for research work. Spasmodic 
visits to conventions only make 
him feel that he is passing up 
great opportunities. His patients 
read in the newspapers that so- 
and-so has been discovered; an 
absolute cure for such-and-such. 

Immediately those of his prac- 
tice afflicted with that particular 
ailment think they have only to 
go to the family doctor, inform 
him of this great discovery—this 
cure—and have it administered. 
Presto! 

When it is explained that these 
cures (?) must go through an 
experimental stage before they 
reach the doctor’s hands, the pa- 
tient’s whole attitude is an as- 
sumption that his family doctor 
is not very well grounded in up- 
to-date methods. That the physi- 
cian is not willing to experiment 
on him, or permit him to do the 
prescribing, has no bearing on 
his attitude. The doctor resents 
the inference and mentally de- 
cides to throw up the whole thing. 
Go to the city and specialize! He 
is still young enough to take post- 
graduate work. Specialize! Then 
he can demand respect! 

The amazing, almost incredu- 
lous changes which take place in 
all branches of medical science 
must be reckoned with in his de- 
cision. Methods so enthusiasti- 
cally adopted one year, are dis- 
carded as useless or old-fashioned 
the next. And he is justified in 
assuming that the life of all 
medical means is definitely limit- 
ed. In order to keep in touch 


with these “last words” he should 
do persistent and consistent re- 
search work. He must avoid fads 
and yet be up to the minute. In 
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this bewildering right-and-left. 
grand-change it takes a wise and 
steady head to keep safely orient. | 
ed. The general practitioner must 
do it. He cannot use one thing 
this year and another the next, ff 
Experience must teach him a safe 
middle course to which there 
must be a rather definite adher- 
ence. Then the specialists for 
advice. 

It is not, the intention of this 
writer to limit the field of the 
general practitioner; rather it is 
to show that as soon as he begins 
to specialize in his research work, 
he wants to quit general prac- 
tice and join the other ranks, 

Next for consideration is hos- 
pitalization. 

Here we find one of the real 
causes of the situation. Patients 
who enter hospitals as “Ward 
Patients,” place themselves at 
once out of physical reach of the 
doctor who has been in attend- 
ance. In the cities the specialists 
monopolize the hospitals. Surely 
it is safe to say that most rooms 
in most hospitals are occupied 
by patients of specialists. Under 
the existing arrangements ward 
patients have not the privilege 
of choosing a medical attendant. 

The cavilling spirit will ques- 
tion the correctness of this state- 
ment. This day, March 18th, 
1931, I rang up seven of the 
large hospitals in Chicago, rep- 
resented myself as a prospective 
patient, and [TURN TO PAGE 95] 






































































































































































































































If you want a copy of this or 
any other in the series of 
Graham Hunter cartoons 
printed on cardboard, write 
Medical Economics, Ruther- 
ford, New Jersey, enclosing 
a two-cent stamp. Tell which 
month's cartoon you want. 
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UT of medical school and in- 

terneship, and into the bush 
of South America, is quite a leap. 
It may be that those who are 
less acrobatic and who prefer to 
stay at home, will find something 
of interest in the experiences of 
a young doctor who was afflicted 
with the wanderlust: If any 
should think that they have 
missed something, their consola- 
tion must be in remembering that 
the athlete does not usually ar- 
rive at his goal with anything in 
his pockets. 

Together with the president of 
the company, Mr. V., and an 
English lad, I sailed from New 
York to take what might befall 
in Dutch Guiana. What might 
befall, it was explained to me, 
was a comprehensive term; medi- 
cal work when that might be re- 
quired; at other times, run the 
commissary, or make myself use- 
ful in other ways. I was rather 
afraid that it would offer ses- 
sions with pick and shovel, but 
it did not “befall” to quite that 
level. 

Our introduction to Dutch 
Guiana was disappointing; our 
steamer stuck in the mud out of 
sight of land. This gives a better 
picture than can words of what 
a low coast line it is, and how 
gradual the slope from land to 
sea. 

With the incoming tide we 
were again afloat and following 
the river channel past miles of 
mangrove swamp to Paramaribo, 
the capital. Here we—the Eng- 
lish lad and I—were outfitted, 
under the direction of Mr. V., 
with proper clothing for the trop- 
ics and with the indispensable 
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ADVENTURE, IN PLENTY|5, 


hammock and net. 

One of the things which first 
attracted our attention was the 
popular song which every one 
was singing or whistling: “I’m 
the Man Who Broke the Bank at 
Monte Carlo.” Ten years or more 
after this lyric had disappeared 
from New York it was the rage 
in’ Dutch Guiana. From these 
data any one can figure out the 
velocity of popular music. 

After a few days we left the 
town in a steam launch, going 
first through twenty-two miles 
of what was called a canal. Since, 
however, there was nothing to be 
seen on either side but swamp 
extending away under the trees, 
the existence of the canal was a 
matter of faith. 

It was evening when the launch 
at last brought us to the bank 
of the Saramacca River, and here 
there was a long delay, for we 
could not go on until the police 
gave permission. There may have 
been legal ceremonies, or matters 
of etiquette, which caused those 
hours of waiting, but we began 
to suspect that the real reason 
was to feed their mosquitoes. 
There was surely not one within 
miles which did not come to that 
banquet. At last, when all had 
had their fill, we were allowed 
to proceed. 

The launch chugged up the 
broad, sluggish current of the 
Saramacca night and day, with 
nothing in sight but a wilderness 
of high tropical bush, until we 
arrived at the landing place of 
Cabenda. Here, where there was 
another police post, we were 
obliged to abandon the launch, 
because the water in the river 
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was too low for it to go beyond 
this point. 

When it seemed that we were 
hopelessly stranded, Mr. V. in- 
quired whether we knew anything 
about canoes. On learning that 
paddling an Indian canoe was an 
old story to me, he bought one 
of the graceful, beautifully 
shaped dugouts that the natives 
make, and we started up the 
river on our own. This proved to 
be hard work under the blazing 
sun; in the stifling, humid heat, 
our progress was slow. A dozen 
times a day we had to step over- 
board to drag the corial through 
the sandy shallows. 

The sand of the bars has not 
been water-worn, and the coarse, 
sharp grains wear away the soles 
of the feet in a short time. We 
began to understand one of the 
reasons why the native bush- 
negroes prefer paddling to walk- 
ing. This sharp quality of the 
sand carries a message to the 
miner. Since colors of gold can 
be panned nearly everywhere, the 
mworn grains must mean that 
the ledges from which they came 
are not far distant. It invites 
prospecting, but the difficulties of 
climate and of travel are very 


great. 

In spite of the heat and hard 
work, the days were filled with 
interest. As we paddled up the 
channel, one of thé sandbars of- 
fered a sight which was new to 
at least two of us, and which 
certainly must be uncommon. A 
jaguar was strolling over the 
sand—not the ordinary spotted 
“tiger,” but the coal-black varie- 
ty which is considered much more 
dangerous. [TURN TO PAGE 98] 
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"When he saw the ripples of a 
large fish moving in the shallows, 
he aimed carefully and let fly.” 








NVESTIGATION, caution 

judgment—a host of words 
come to mind when we think of 
investing the idle surplus dollar. 
Whether we go to the stock mar- 
ket, where we may, unhampered, 
study the listed stocks and bonds, 
look over the balance sheets of 
the companies, and make a fore- 
cast as to their prospects, or lis- 
ten to the siren song of the stock 
salesman trying to unload a 
single issue, we must use all the 
applicable words in the dictionary: 
and check them carefully if we 
would see our dollars some day 
come galloping back home with 
the hoped for progeny. 

Capital is a magic thing. The 
idea of becoming a capitalist, 
even in a small way, thrills the 
beginning investor. The amassing 
of it thrills the operator in fi- 
nance, whether his object be to 
promote the interests of his in- 
vesting client or his own. 

Capital! Under its fascinating 
spell it is easy to lose our proper 
sense of proportion. This danger 
is increased when pictures of 
mounting dividends are painted 
and a life of ease and comfort 
seems just around the corner. 

Under the magnetic eye and 

persuasive tongue of the promot- 
ing stock salesman, it is not easy 
to apply and check all of the pro- 
tective words whose application 
may help to safeguard the pros- 
pective investment, but there are 
a few simple tests which may 
help mightily to separate the pay- 
ing wheat from the vanishing 
chaff. 
A single test, successfully ap- 
plied, may do the trick. One of 
these lies in a judicious weigh- 
ing of the need for the amount of 
capital sought. 

A few years ago there appeared 
upon the financial horizon of a 
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“Every doctor approact 
received a ‘very special 
vitation’ to dive right ir 
the big pool, get wet | 
over and swim around wil 
the real insiders. He was 
invited to subscribe for 
‘allotment’ of the conce 
capital stock!" 


midwestern state a genius who 
proposed to organize the mem- 
bers of the medical profession 
under a plan resembling a sort 
of glorified chain-store—at least 
he sought to take care of many 
of the doctor’s economic problems 
by utilizing the chain-store idea. 
Stressing the enormous combined 
buying power possessed by phy- 
sicians, he proposed to unite them 
into a purchasing group, where-}| ar 
by all of the usual physicians’] pr 
supplies, and many of the luxur-} po 
ies of both office and home might] ab 
be procured on a near-wholesale 
basis. be 
A competent legal staff was to} th 
be maintained to serve physicians} mi 
exclusively, through which advice} lit 
might be had on all law prob-§ | 
lems confronting the profession-§ th 
al man. Insurance against dam-§ hi 
ages for all malpractice was} to 
to be provided, as well as defenseg 1 
against any kinds of suits at law} a 
instituted against members. Aj in 
scheme was advanced by which} a¢ 
every doctor might have a new} mM 
automobile every year, designed} a 
especially for ng age use. The fin 
price was’ to below the stand-§ ‘st 





















NEW INVESTMENT LURES IN 


PROFESSIONAL BUREAU GUISE 


ard price for similar cars, and 
provision was made for the dis- 
posal of the old cars on a profit- 
able basis. 

A collection department was to 
be maintained which would, 
through the use of some necro- 
mantic formula, compel every de- 
linquent debtor to hasten direct- 
ly into the doctor’s office with 
the overdue money clutched in 
his fist, there to lay it on the doc- 
tor’s office table with his humble 
apologies. New, up-to-the-minute 
accounting systems were to be 
installed in doctors’ offices, which, 
according to claims made, might 
make the collection department 
an unnecessary adjunct. Travel- 
ing auditors were to install and 
‘supervise the accounting systems, 
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making periodical calls on all 
members. 

Enormous profits from opera- 
tions were predicted. In the first 
place, the physician-member was 
to pay rather liberally for the 
service rendered directly to his 
office. Then the various supply 
houses to be favored as a result 
of the community buying were, 
under contracts in contemplation, 
to contribute a share of their 
profits from the business thus 
created. Two profits were to re- 
sult from automobile operations, 
one from the purchase of the new 
car and another from the sale of 
the old one. 

The savings resulting from the 
collective buying and the other 
cooperative [TURN TO PAGE 119] 
































| Accident Calls 


IN AN EMERGENCY, WHAT 
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Photo by Ewing Galloway 
If answering accident calls makes up an im- [ve 
portant part of your practice, and conse- fiona 
quently your livelihood, follow these business | wr 
steps after the patient has been treated: — | yort 
|. If it is an automobile accident, secure | 
the names of the drivers involved, and par- |} fee 
ticularly that of the patient, from the local | mk 


or state police record of the accident. or 
2. Immediately send your statement to the | [on 
person treated, at the address recorded. | vani 


3. Try to ascertain at the time of the |5% 
accident or afterward whether the automo- ! It 
bile responsible for the accident is insured |," 
against liability. othe 
4. If the bill is not paid (by the patient or }®,! 
by the insurance company) within a reason- | T 
able time, send a pam invoice. i 
5. Do not delay sending either the original | A 


bill or the follow-ups; the element of time is | {P* 
important. this 
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OF THE BILL? 


OMEWHERE around 35,000 
rsons were killed in the 
United States by automobiles last 
year. Several times that number 
were seriously injured. 

Add to that total the myriad 
of automobile accidents in which 
no casualties were reported, but 

one or more physicians 
were called to the scene, often- 
9 unnecessarily. 

Then swell that grand total by 
all the street and public-building 
incidents of an emergency charac- 
te—in which the first thought 
is to call either an ambulance or 
aprivate doctor to the scene (and 
sometimes both)—and you will 
have a rough idea of what the 
medical profession is asked to 
donate in the form of emergency 


wor! 

The fact that every physician 
worthy of his profession is will- 
ing to accept his share of this 
responsibility—-whether or not a 
fee is involved—is obvious. It 
makes no difference that in acci- 
dent calls they cause him to rush 
hurriedly out, leaving a waiting- 
tom full of startled patients, 
half of whom will probably have 
vanished by the time he returns, 
steaming, dirty, and completely 
dis-scheduled for the afternoon. 

It makes no difference that he 
is too often never paid for the 
call—_that the victim blames the 
other fellow, who passes the buck 
to his insurance company, who 
refuses to admit liability. 

The next time he will go out 
in, irrespective of the hour, of 
his comfort, and of the fee. 

Accident calls are an inescap- 
able part of a physician’s life. 
If he happens to want. to avoid 
this responsibility, he can cut his 
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telephone wire, eliminate his 
sign, and place an accomplished 
liar at his front door. 

But the majority of practi- 
tioners accept the responsibility 
as a professional obligation. In 
the midst of the hysterical sym- 
pathy always present at an acci- 
dent scene, it is out of the ques- 
tion to make inquiries as to who 
is going to foot the bill. 

You can not inquire about the 
credit standing of a patient lying 
unconscious in the road—nor do 
you care! 

A business firm would charge 
such a situation off to goodwill, 
or profit and loss, or perhaps 
advertising—if it found that it 
could not collect the bill. 

A physician, however, who is 
located near a corner where 
smash-ups are frequent and seri- 
ous, may very easily find these 
emergency calls impeding his 
work and his ability to earn a 
living. Under such circumstances 
he owes himself a duty to take a 
practical attitude toward acci- 
dent cases. If accidents make up 
a considerable volume of his 
work, they should be represented, 
so far as is possible, in his in- 
come, 

While no general procedure can 
be outlined which will prove ef- 
fective in all accident cases, cer- 
tain practices on the part of the 
attending physician will diminish 
to an appreciable extent the large 
loss generally associated with 
treatment of transient accident 
victims. 

I will outline some policies 


which have been followed con- 
sistently by a number of doctors 


with success. [TURN TO PAGE 127] 








The Stupidity 


ITH loose terminology, but with ad- 

mirable imagination, a Presbyterian 
preacher of Brooklyn, Rev. Alvin E. Magary, 
said in a sermon quoted recently in the news. 
papers: 

“There is no such thing as group think- 
ing, and there is only as much intelligence in 
the world as there is in the brain of the most 
intelligent individual.” 

“The progress of mankind,” says the 
Reverend Doctor, “proceeds from the solu- 
tion of individual problems. There can be no 
more thinking going on at any time than can 
be contained within the limits of one skull, 
yet the wisdom of a wise man can never be 
confined in its effect to his own life. Your 
character is your own, and you may try to 
hide it under a bushel, but its radiance will 
touch the lives of others in spite of you.” 


Theology being a science even less exact 
than medicine, one can hardly blame Dr. 
Magary for dulling his conception of man’s 
intelligence by burying it in such phrases as 
“the wisdom of a wise man”, and “its 
radiance will touch the lives of others”. 
Even a minister must know how to cover up 
after leading with a right jab to the body. 

But his essential philosophy is true. And 
to nothing does it apply with more truth 
than to the history of medicine. That the 
medical sciences represent more knowledge 
than can be contained in the mind of one 
man, or ten, is self-evident, but that the in- 
telligence responsible for this knowledge was 
no mightier than the intelligence of one man 
is just as evident, if one reflects. 

Laws may emerge from broad thinking; 
a religion may suddenly crystallize from a 
nebulous thought seemingly as great as all 
Creation; and political science is based, es- 
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of Wise Men 


sentially, on the experience of races and na- 
tions, rather than upon individuals. 


The group wisdom of medicine, on the 
contrary, springs from scraps of evidence, 
infinitesimal in themselves, accumulated 
through the ages. We are individualists, 
here today and gone tomorrow, but we leave 
behind us our little cloud of dust, our con- 
tribution to the mound of knowledge. 

As a profession we grow wiser, but not 
more intelligent—at least our Intelligence 
Quotient progresses no faster than the rate 
permitted by eugenics. 

As a matter of fact, in terms of I. Q., 
the intelligence of the profession is probably 
distinctly less than that of the least intel- 
ligent among us. The stupidity of a mob, 
and particularly of a mob in panic, is too 
well known to describe. 

This brings to us a rational explanation 
of why the medical profession fails to advance 
more rapidly in mass appreciation of eco- 
nomics. Individually, we seem to know what 
it is all about; collectively, we sit and wonder. 

Individually we say, “Medicine should 
be publicized—our medical schools should 
teach business administration—we should 
oppose lay control.” Collectively we nod 


apathetically and wait for something, we 


know not what, to catch up. 

It is too bad that group thinking is im- 
possible. Never has any group needed to 
exercise some of it more than the medical 
profession does today. Yes, it is probably 
true that “there can be no more thinking 
going on at any time than can be contained 
within the limits of one skull.” The question 
is, where can we find a skull filled with the 
qualities of leadership? 


K Slendaon Oakey 
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THE STORY OF A PRIVATE 
RADIOLOGIC LABORATORY 
By George B. Lake, M. D. 


ANY physicians, all over the 
country, now have in their 
Hices x-ray machines capable of 
jing satisfactory work in fluo- 
opic and roentgenographic 


pnosis. 

That is all to the good, if they 

ine out of reach of a competent 

pentgenologist; but a machine 

nd the necessary appurtenances 

br giving x-ray treatments is 

pmething else; while radium 
tosts from $50,000 to $75,000 a 
m, to say nothing of the 

/™ things which must be provided 
# in order that one may handle it 
safely. Radiation therapy! is, 

“then, to a large extent, outside 

he scope of the average physi- 
tian. 

That a modern radiologic lab- 
tory can be made a paying 
opposition, even in a moderate- 

ized city having a good sur- 

ounding territory to draw upon, 
by a man who has the requisite 
mowledge of the subject and 
fommand of the capital or credit 
ecessary to equip such an insti- 
ution, has been demonstrated by 

Dr. Harold Swanberg, of Quincy, 

ill., who is now the editor of The 

Radiological Review. 

During the War, Dr. Swanberg 

d two years’ experience as a 
pentgenologist in the Army, and 
hen that was over he decided 
Bto put the valuable knowledge so 
ained to practical use, by set- 
ing up a radiologic laboratory 
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in a good town of 35,000 or 40,- 
000 people. 

He finally found a room that 
could be made reasonably satis- 
factory and interested a patholo- 
gist to share the space and the 
expense. But after a few years 
the work of both had expanded, 
and Dr. Swanberg wanted to add 
radium to his equipment, so he 
negotiated for half of the second 
floor of a modern fire-proof of- 
= building then under construc- 
ion. 

The rooms where x-ray tubes. 
are to be in action for diagnostic: 
purposes have lead built into the 
walls where special protection is 
needed. Barium plaster and 
heavy linoleum on the floors com- 
plete the general Roentgen ray 
insulation. 

The reception room and busi- 
ness office are adequately and 
tastefully furnished; the former 


At the top of the page opposite 
is the film-viewing room, and Dr. 
Swanberg's office. 


On the next two pages are, in 
their order: X-ray therapy con- 
trol room, one of the treatment 
rooms, the transformer room, the 
X-ray therapy room, a corner of 
the dark room, and the labora- 
tory's $1,500 reception room. 
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for comfort and restful effect 
and the latter for efficiency. Dr. 
Swanberg believes that whatever 
it costs to furnish the reception 
room in a homelike and pleasing 
manner is money well spent, be- 
cause it keeps waiting patients 
comfortable and contented. 

There is also a reception hall, 
connecting with the main corri- 
dor of the building, into which 
the freight elevator opens, so 
that patients brought in on lit- 
ters or in wheeled chairs can be 
transported without inconveni- 
ence. All doors are of such a 
size that these patients can be 
carried or propelled to any room 
in the suite without removing 
them from the litter. 

The rooms are laid out so as 
to utilize every square foot of 
space and eliminate all unneces- 
sary steps. 

All transactions having to do 
with radium are carried on in 
one room, and this precious ele- 
ment is kept in a_lead-lined 


strong-box and locked up each 
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night in a magnesium steel safe 
with walls three inches thick, 
The renting of radium applica- 
tors to physicians who do not feel 
justified in buying an effective 
quantity is one of the services 
rendered by this laboratory. It 
must be remembered that one 
grain of radium costs somewhere 
in the neighborhood of $5,000. 
In the department of radiogra- 
phy, the film-viewing room shows 
how space can be utilized to the 
utmost without sacrificing effi- 
ciency. It is a narrow, inside 
room, and on each side are four 
two-drawer steel cabinets for fil- 
ing films. On top of these, on 
each side, leaving a good bench 
or shelf for convenience, is a row 
of 14 x 17 illuminated viewing 
boxes, so that twenty-four films 
can be examined and compared 
at one time, [TURN TO PAGE 115] 


Below is a photograph of the 
radiographic room with Buckey 
diaphragm. 








es TARTING the afternoon hope- 
§ fully with an office-full of pa- 
me tients, only to see them dwindle 
re jdown one by one into: 2 maga- 
gine solicitors, 1 life insurance 
a- f[clesman, 1 collector for a Boy 
V8 {Scout Fund, 1 detail man, 3 chari- 
le jiy cases, and 2 patients from 
i- {whom there is just about an even 
le |chance of collecting—is an ex- 
ir perience which sometimes hap- 
l- fpens in more than figurative 
n  jsense. 
h G. R., a physician practicing 
W near Philadelphia, decided recent- 
g [ly to put an end to this experi- 
8S fence as far as his own office was 
d feoncerned, by classifying office 
] | hours. 
From 1 to 8 in the afternoon, 
he reserves for patients, the pay- 
ing ones. From 3 to 3:30, he sees 
! salesmen and detail men, if there 
are any. After that he gives his 
best attention to such charity pa- 
tients as cannot for one reason or 
another be referred to clinics. 
_ His secretary keeps in her desk 
mall slips bearing this message: 
BUSINESS REPRESENTATIVES 
‘ARE ENTITLED TO FULL COUR- 
"TESY AND A SHARE OF TIME IN 
THIS OFFICE, BUT FOR REA- 
‘SONS OF EFFICIENCY IT HAS 
BEEN FOUND NECESSARY TO 
MLIMIT SUCH CALLS TO THE 
"PERIOD BETWEEN THREE AND 
‘THREE-THIRTY P. M., ON DAYS 
[WHEN OFFICE HOURS ARE 
‘HELD. POSITIVELY NO BUSI- 
\NESS REPRESENTATIVE WILL 
‘BE SEEN PREVIOUS TO THREE 
O'CLOCK; AFTER THAT TIME 
YOU ARE WELCOME, AND WILL 
RECEIVE OUR MOST COURTEOUS 
ATTENTION. 


Mncidentally, the secretary ar- 
es very deftly at a verbal un- 
rstanding with patients previ- 
is to consultation with the doc- 
» regarding their financial 
tus. Half-rate and no-rate pa- 






































the cluttered desk 
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tients are politely asked to re- 
turn later. 


The National Association of 
Chiropodists has been doing some 
research, resulting in the dis- 
covery that: farmers walk 26 
miles a day; letter-carriers, 22; 
policemen, 14; boys at play, 15; 
girls, 114%; housekeepers, 8; con- 
ductors in trains, 7. 

® 


How many words are wasted 
by both doctors and patients be- 
cause the information taken at 
the first visit is not fully record- 
ed, and must be asked all over 
again at the second, and some- 
times the third visit? 

If. you feel that you have a 
phenomenal memory, and like to 
display it, confine this hobby to 
your friends and family. It will 
be much better if you display in- 
stead a phenomenal card-record 
system on which every item of 
information given you at the pre- 
vious visit is recorded. Or, if you 
must indulge in the spectacular, 
hold the patient in the outer office 
for a few minutes while ‘you 
study over the record, and then 
lay it under your desk blotter. 

Don’t waste your own time, 
your patients’ nerves, and your 
chances for registering a busi- 
ness-like impression by trusting 
to memory entirely. 

be 


One of MEDICAL ECONOMIC’s 
frequent contributors is Col. 
Robert J. Blackham, of London, 
whose autobiography, “Scalpel, 
Sword, and Stretcher”, has just 
been published. Col. Blackham 
was formerly Hon. Surgeon to 
the Viceroy of India. The pub- 
lishers are Low, Marston & Co., 
Ltd., 100 Southwark St., London. 


—H. S$. S. 





Everybody's Busine: 


















By FLOYD W. PARSON 


ACH generation has its periodic nightm 

History indicates that whether times are 

or bad, the economic world is practically @ 

ways at some important crossroads. The f 
of civilization is forever resting upon the wisdom @ 
decisions soon to be made. 

Right now the spotlight of public opinion to 
only the developments thet are disturbing. We 
urged to believe that Germany’s dilemma is inc 
ble, world production and consumption cannot 
brought into balance, the divergence of international] 
opinion is hopeless, inequalities in wage scales 
beyond correction, rackets and graft will conti 
until there is complete disruption of law and o 
the security of life and property will lessen wi 
taxes continue to rise, and unsound credit and bank 
ing practices will render futile all of our strenuous 
efforts to safeguard profits and stabilize business. 

Pages would be required for the listing of the 
evils that are going to wreck us. But certainly no 
person supplied with sense and red blood will accept 
the present doctrines of the weak-kneed defeatists 
who have long ago sealed the nation’s doom. 

Let us not overlook certain pertinent facts. Wide. 
spread poverty in the United States is not new. The 
only chenge in our present pauperism is that it has 
decked itself in comforts and finery. Even in our 
recent period of so-called prosperity there was the 
same never-ending uphill struggle to meet expenses. 
Very few of our families have ever had sufficient 
money to properly preserve their health. Temporary 
illness has generally been sufficient to dissipate the 
thin margin of resources. 

We have not suddenly dropped from a position 
of affluence to one of urgent want. In tens of thov- 
sands of American families both husband and wife 
‘were compelled to go to work to make ends meet 
when times were good. In spite of much talk about 
our thrift, we must not overlook that our peonle lag 
behind many other countries in the percentage of 
their annual savings’ increases. 

In our happiest days only three people out of every 
hundred have been able to acquire a sum sufficient 
to guarantee them security from want. The burden 
of the support of most of our elderly people has 
always fallen on the children. 

Overproduction has been a crying evil for decades 
past. There has never been a time in our history 





“wsrerseeceiga 224 s>3 # 


& & 


epepeaserse rs 


33 
























sition 
thou- 
wife 
meet 
about 
le lag 


ze of 


every 
icient 
irden 
» has 


cades 
story 


ta 


ery it | 


a aA 


+ pnctipipemmran an mnaamen 


WW 


Photo by Ewing Galloway 


vorst is known.’ 















when it did not exist in several 
major industries. Ever since the 
tum of the century there has 
been an overproduction of coal 
and of many agricultural pro- 
ducts. Most of the time we have 
had too great an output of cop- 


per. 
The boom in rubber in 1925 
ied the price to nearly a dol- 
lar a pound. Shortly afterward 
was a terrific decline, but 
consequences to world busi- 
mess were hardly noticeable. A 
great overproduction of oil in 
127 cut the profits of the oil 
cmpanies in half, but this de- 
velopment was almost negligible 
% far as the nation’s total busi- 
Mess was concerned. The excess 
output of hides and leather was 





THERE IS DAYLIGHT AHEAD 


"Iwo years go we faced a crisis filled with hidden 
dangers. Today the lurking evils are exposed—the 
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much greater 
ten years ago 
than it is to- 
day. The over- 
production of 


sugar, coffee, 
grains and 
textiles was 


going on long 
before 1929. 

All of this 
merely means 
over pr oduc- 
tion as an ex- 
cuse for our 

resent ills 
is a much mis- 
used term. 
The fact is 
that the 
growth of pro- 
duction from 
1925 to 1929 
was no great- 
er than - that 
which tooK 
place in simi- 
lar periods may times before. 

None of these former periods 
of growth were followed by such 
a severe economic convulsion &s 
that from which we are now suf- 
fering. The probable reason is 
that never before did any stock 
market boom gain such world- 
wide attention and involve the 
fortunes of so many millions of 
people. Never did any previous 
era of speculation end up by 
wiping out such a huge total of 
public savings, thereby spreading 
fear and distress with a conse- 
quent severe reduction in con- 
sumption. 

The major evils that now af- 
flict us did not spring up all of 
a sudden. Our anti-trust laws 
have needed revision for years. 
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med FARASTAN |e 


MONO-IODO- —e 
COMPOUN 


In Acute 
Gonorrheal Arthritis 


A Valuable Adjuvant 


In the issue of the Illinois Medical Journal for 
June, 1931, Drs, D. F. Rudnick and H. J. Burstein 
of Cook County Hospital, Chicago, report the 
results obtained by the use of different therapeutic 
measures in 31 cases of acute gonorrheal arthritis. 


In their summary of results they refer to Mono- 
lodo-Cinchophen Compound as a_ valuable 
adjunct in these cases. “In some instances its 
usage alone afforded good relief.” 

also svate that “brilliant results have been 
noted from Mono- -Iodo-Cinchophen in cases of 
epididymitis. Prompt relief of pain ¢ and an early 
tesohution were outstanding factors.” 


Mono-lodo-Gimchophen Compound is available 
under the name FARASTAN. 
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‘The Laboratories of THE FARASTAN COMPANY 
1137 South Eleventh Street, Philadelphia, Penna. 


Please send me, without obligation, a full-size box of 48 capsules, 
‘each 33 grains, of FARASTAN (Moso-fodo-Cinchophen 
Compound). 


iDr. 
Address 
City. eee 





























ber, 1931 


shave had a long and intimate 
igsociation with unwise tariffs, 
gnsound monetary and banking 
ices, wicked trade methods 
gnd cut-throat competition. Never 
at any time has man made real 
qprogress in reducing the serious 
fificulties that have resulted 
4from the destructive activities of 
mbridled human nature. 
It is a mistake for anyone to 
gssume that we are now up 
inst a new set of conditions. 
is depression, like its prede- 
cessors, has merely focused at- 
tention upon our age-old defi- 
i It has chastened the 


frst principles. It has created 
tare profit-making opportunities 
for those who have faith and 
courage. 

We have been brought to un- 
derstand that capitalism needs 
wgent attention. It has permit- 
ted grain to rot in one part of 
the world while in other places 
somachs are empty. It has 
forced men to remain idle when 
ither men were badly in need of 
the things the unemployed could 

uce. It has caused wealth to 

distributed unfairly and has 
failed to safeguard civilization 
fwainst the evils of unproved 
theories. All of which does not 
qmean we must hastily scrap our 
tablished machine, but it does 
indicate the vital need for im- 
amediate changes. 

Remember that fighting change 
isa losing proposition. The itin- 
gant peddler with his old- 
fashioned jersey wagon put up 

4% unsuccessful battle against 
Athe coming of the country store. 
The country store lost in its con- 
fest with the small-town retail 


in the rapid development of the 


Gchain-store companies. Progress 
ilways passes over the stand- 
patters. 

Executive efficiency will be 
freatly increased by cultivating 


4! 


the habit of making prompt de- 
cisions. Our coming leaders will 
be men of decisive character who 
spend no time hunting for ex- 
cuses. They will favor pension 
plans and a dismissal wage in 
order to promote contentment 
and security in the personnel of 
their organizations. 
Management, as a science, will 
now take rank with the other 
highly developed arts. Under the 
new order no executive will go 
over the head of a responsible 
officer to give orders to someone 
lower down. Criticisms of su- 
bordinates will be made private- 
ly. No employee will be required 
or expected to become a critic 
of the person he is serving as an 
assistant. No one will be subject 
to definite orders from more than 
one source. Praise will be used 
more than criticism, the policy 
being to spur the worker on 
through an appreciation of his 
efforts. Slave-driving technique 
will die out. The avoidance of 
praise has cost American busi- 
ness billions of dollars worth of 


held-back energy, initiative and 
devotion. 

Business is now entering a 
time when instead of picking gold 
nuggets off the ground the gold 
will have to be mined. Corpora- 
tions that win profits will have 
to work for them. Physics, 
chemistry, psychology, physiolo- 
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ay Ls caf rhe fiese wmanometer — 
Soldin 1916 and No. 9046 » No. sées1 __ Baumasometers No. 77623 5 
will giving 100% ae ‘with the Lifetime rar e 


service. se: fearares. 


Try This Simple Test 
and then equip PERMANENTLY with a 


Lifetime Baumanometer 


he chief function of a bloodpressure instrument is to indicate ac- 
curately the exact pressure in the arm band. If it does not do this, it 
is, of course, impossible to obtain accurate systolic or diastolic pressures. 
Above are shown six Baumanometers ranging in age from fifteen years to 
a brand new KOMPAK Model. All are connected to one inflation system 
and under pressure register exactly alike and accurately. More than 
100,000 Baumanometers are in use throughout the world. Any one of 
these would likewise show the same dependable accuracy if substituted for 
any of the above instruments. All are scientifically and PERMANENTLY ac- 
curate because the operative principle of the Baumanometer is the im- 


mutable law of gravitation. 
THE TEST 


When you are in doubt as to the accuracy of your own instrument, connect 
it to a Baumanometer, as in the test shown above—any discrepancy will be 
instantly apparent. 

Every genuine Baumanometer is a Master instrument—simple to use—prac- 
tical and attractive in design and a PERMANENT piece of equipment for 
your office or bag. 

There is a Lifetime Baumanometer for the Wall, for the Desk, and for the 
Bag—the new KOMPAK Model, shown above at the extreme right, is 
cased in duralumin covered with genuine leather, weighs only 30 oz. and 
is the Lightest, the Smallest, and the Handiest. 


Your dealer will gladly demonstrate the many 
distinguishing features of the Baumanometer. 


WA Baum Co. Inc.-Origii 
and Makers Since 19/6 WES. Inc.-Originatore 
100 Fifth Avenue New York 
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w~ and biology will be required 


1 2 hands in order that con- 
ficien 





may be improved and ef- 
ologist will have a place in 















ey increased. The trained 
0 

Pierce organizations. The fel- 
low who does the buying will be 
g purchasing engineer, not a pur- 
ising agent. It will be less 
ous for him to make a mis- 
ike in the matter of price than 
‘quality, for inferior quality 
lay mean failure of development, 
trifice of life and loss of prop- 


’ Ca will have a complete over- 
hauling of our banking system. 











{There is absolutely no excuse for 





tae a condition that permits four 








AN operating theatre, a hospi- 
tal with delivery room, an 
isolation hospital, a dental de- 
partment with surgical room, an 
ultra-violet room, and an X-ray 
room grouped around the waiting 
and consultation chambers, form 
the Marine Clinic aboard the S.S. 
Empress of Britain, new 42,500- 
ton flagship of the Canadian Pa- 
cific Line. 
Hydrotherapy is provided in a 
special section of the ship’s bath 
equipment, and dietetic service is 
included in the main cuisine. 
Prescriptions are handled in the 
ship’s pharmacy. 
The layout is said to be by far 
the most completely equipped 
ship surgery in any passenger 
vessel afloat. A complete change 
of air every hour, in volume 
a to 200,000 cubic feet 
fresh air per patient, is pro- 
vided by a special unit in the 
ventilating system. Music from 
ship’s orchestra, and radio 
concerts from shore stations, are 
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bank failures a day in a nation 
possessing resources like ours. It 
is shocking to note that one-sixth 
of all the banks existing in the 
United States at the beginning 
of 1920 have involuntarily closed 
their doors, the result being the 
tying up of nearly two billion 
dollars in deposits belonging to 


more than 7,500,000 individual 
depositors. 
Two years ago we faced a 


crisis filled with hidden dangers. 
Today the lurking evils are ex- 
posed—the worst is known. Those 
who see daylight ahead are not 
only supported by generations of 
precedent, but by most of the 
available facts. 






Once it was “Ship Surgeon’’--- 
Now it’s “Ship Clinic’ 


relayed to patients in the ship’s 
hospital. 

A telephone at each patient’s 
bedside provides for communica- 
tion, through the trans-ocean 
telephone exchange, with anxious 
relatives in any part of the world, 
irrespective of the location of the 


ship. 


$. $. aed of Britain's Clinic 














Clinical Confirmation of 


Bowel Detoxification 


INCE the published work of 

Morris, Dorst and others, a 
large percentage of clinicians 
throughout the country have am- 
ply confirmed the value of Soricin 
(purified sodium rincinoleate) as 
a detoxifying agent in the intes- 
tinal tract. 


In other words, Soricin has 
been found to be effective in re- 
lieving toxic absorption from the 
intestinal tract. 


The possibility of detoxifica- 
tion with sodium ricinoleate was 
first demonstrated by Larson, 
confirmed by Cesari, Cotoni and 
others at the Pasteur Institute 
and has become routine practice 
in dentistry, where it was first 
applied. 


In extending its use to the 
field of internal medicine, Morris 
and Dorst reported as follows in 
the American Journal of Medical 
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Sciences, November, 1930, No. 5, 
vol. clxxx, page 650: “Sodium 
Ricinoleate detoxifies many or- 
ganisms in the enteric flora in 
vitro, as demonstrated by the 
disappearance of skin reactions 
upon the injections of strains 
which, before detoxification, have 
given marked reactions. There 
is worthy evidence to suggest 
that sodium ricinoleate, admin- 
istered by mouth, exerts a de- 
toxifying action on the enteric 
flora in vivo.” 


No doubt you would personally 
like to confirm the value of 
Soricin in intestinal conditions. 
Let us send you a box of 40 Soricin 
Capsules (sufficient for a week’s 
treatment) together with con- 
plete information. Soricin Cap- 
sules are sold in boxes of 40 and 


100. THE WM. S. MERRELL 
COMPANY, CINCINNATI, 
OHIO. 
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LEASE collect the enclosed 

note, and protest if not paid,” 
the Illinois doctor wrote. The 
Mississippi bank handed the note 
to a reputable notary public for 
protest and notice; the notary 
failed to give proper notice and 
the doctor lost his right of re- 
course against the endorser. 

“Sue the notary for the result- 
ing loss,” the bank suggested. 

‘No—I sent the note to you, 
you picked the notary and you’re 
the one I’ll sue,” the doctor 
averred—and was as good as his 


word. 

“The bank discharged its duty 
to the doctor when it delivered 
the note to the notary,” said the 
United States Court in ruling in 
favor of the bank in 104 U. S. 

® 


HE Massachusetts doctor had 

given an order for an “ether 
machine” to an unknown sales- 
man, paid in advance by check, 
ascertained that he had been 
victimized, and promptly gave 
the bank a “stop pay” order, 
but through an oversight the bank 
paid the check, and then relied 
on a clause in the order, which 
stated that, “the undersigned 
agrees to hold the bank harm- 
less for said amount and for all 
expenses and costs incurred by it 
on account of refusing payment 
of said check and further agrees 
not to hold the bank liable on 
account of payment contrary to 
this request if same occur through 
inadvertence or accident.” 
The doctor sued the bank. 
“It is manifest the quoted 
words were intended to exonerate 
the bank from the kind of negli- 





The Court Ruled: 


LEGAL LESSONS IN BRIEF 
Reported by Lawyer Hayward 
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gence shown by the record, and 
we are unable to see anything il- 
legal, or anything opposed to pub- 
lic policy, in an agreement which 
relieves a bank so circumstanced 
from the result of the mere 
inattention, carelessness, over- 
sightedness, or mistakes of its 
a was the reasoning of 
the Massachusetts Court in de- 
ciding in favor of the bank. 
ey 

N Oklahoma physician was 

arranging a $1,000 loan from 
the local bank. 

“But it’s understood that 
you’re to pay me a personal fee 
of $100 for putting the matter 
ea the bank president told 

im. 

“What’s that for? If I pay 
the usual bank interest that ought 
to be enough.” - 

“T get no salary as president, 
and the $100 is for me.” 

“You'll get your ‘rakeoff’,” the 
physician assured him, got the 
required loan, refused to pay the 
president’s fee, and the banker 
sued in the Oklahoma courts. 

“No active managing officer of 
any bank is permitted to borrow, 
directly or indirectly money from 
the bank with which he is con- 
nected. It is the duty of the 
board of directors to remove any 
officer of the bank found by the 
bank commissioner to be dishon- 
est, reckless or incompetent,” said 
the Oklahoma Supreme Court in 
ruling in the physician’s favor 
in a case reported in 231 Pacific 
Reporter, 266. 

a 


A LL payments of money made 
and received to or at this bank 
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HEN selecting a blood the 
pressure instrument, don't 4 8a 
be misled by those who may 

tell you that the Tycos is a ' 
instrument” and subject to elastic errors. 
he Tycos Sphygmomanometer is not a spring instrument. A 
The actuating mechanism consists of two diaphragm cham- 
bers... . sensitive but sturdy metal vag . » « Scientifically ba 
designed to measure your patient's bl pressure ac- ar 
curately. 
Years of clinical use have amply proven that these m 
rugged, carefully seasoned diaphragms can be depended m 
upon to give blood pressure readings with the highest an 
degree of precision. Jo 
hen you take blood-pressure with the Tycos Sphyg- we 
momanometer, you know the reading is correct. Its ye 
individually calibrated dial insures accuracy to the point 
of precision. The self-verifying feature, found only in ar 
the Tycos, tells you if the instrument is ever in need of gc 
adjustment. at 
to 
Accept No * 
sweaitte’ = Zrylor /nstrument Companies ‘ 
ae ROCHESTER, N. Y., U.S. A. ; 
Canadian Plant, Tycos Bidg., Toronto, Mfg. Distributors in Great Britain, Short & Mason, Lid., Lond 
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must be examined and objected 
to before the party making or 
wceiving the same leaves the 
ank,” a N. Y. bank by-law 
ted. A doctor paid money to 
bank, came back half an hour 
ater, and objected that he had 
been credited with the full 
yment—and the bank fell back 
the by-law. 

'“That’s a valid by-law of the 
lank, and it’s printed right in 
our pass-book,” the teller point- 
id out. 

' “It may be a by-law, but it isn’t 
valid one,” the doctor argued. 
> “Why not?” 

“Because a by-law must be 
easonable to be legal, and yours 
his everything else,” the doctor 
maintained, and the New York 
preme Court ruled in his favor. 
' “The liability of the bank is 
established, if the money was ac- 
tually received, notwithstanding 
lal relied on,” the Court 
said. 























N Iowa doctor wished to with- 

draw his deposit from an Iowa 
bank, and the cashier proposed 
an interesting alternative. 

“We don’t want to pay out any 
more cash than necessary this 
month,” the cashier suggested, 
and suppose we endorse over 
John Brown’s note for $1,500 that 
we hold under discount, and pay 
you the balance in cash?” 

“Suits me,” the doctor agreed, 
and accepted the note. The bank 
got in deep water, and a creditor 
attempted to garnishee the doc- 
tor for the note. 

“T took the note fair and square 
on the cashier’s own terms, and 
what I have I’ll hold tight,” the 
doctor maintained. 

“The cashier had no power to 
dispose of the bank’s assets in 
hat way, and you hold the note 
a trustee for the bank or its 
freditors,” the “garnishee” re- 
ed, and the Iowa Supreme 
Court ruled in his favor in 39 
r. W. 224. 
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DOCTOR owed B, and the 
latter wrote the doctor as fol- 
lows: 

“Kindly send check to cover 
enclosed account by return mail.” 

“Am sending check as request- 
ed,” the doctor wrote in reply, 
enclosed the check, and placed the 
latter in Uncle Sam’s mail box. 

Now B owed C, the latter 
learned that the doctor owed B, 
and served a garnish order on the 
doctor. 

“I mailed a check to cover the 
bill about ten minutes ago,” the 
doctor explained. 

“Well, you’ll have to stop pay- 
ment and pay me, for the general 
rule is that the title to a mailed 
check remains in the sender till 
it reached the drawee,” C con- 
tended. 

“I’m no lawyer, and I’m just 
guessing, but I say that when the 

rawee asks for a check to be 
sent by mail, it’s his as soon’s it 
goes in the mail box,” the doctor 
averred. 

And his guess was a lucky one 
as the Indiana courts have upheld 
his argument in Bank vs. Holts- 
chow, 98 Ind. 87. 


ERE’S an invoice for the 

Midland Medical Company, 
totalling $387.50, and the cash 
to cover,” the Texas physician 
explained. “There’s a dispute be- 
tween me and the company; this 
is the last business I’ll do with 
them, and I don’t want you to 
deliver them the money until 
you’ve got a receipt in full.” 

“We'll look after it,” the bank 
cashier agreed, and gathered in 
the cash. The bank paid the 
money without getting a receipt, 
and the physician sued the bank 
and the Medical Company in the 
Texas Courts. 

“The mere fact that the bank 
in entering the deposit on its 
books entered it to the credit of 
the Medical Company did not 
and could not operate as a legal 
assignment of the fund,” said 
the Court, in ruling in the phy- 
sician’s favor. [TURN THE PAGE] 
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Coating 
Tablets 


(Fourth of a 
series of adver- 
tisements on the 
making of tab- 
lets.) 


c LEGANCE in medicines is a real desire of patients 
though the desire may not be expressed. In the 
tablet—especially the sugar or chocolate coated 
tablet—elegance reaches its height. 

In Breon Tablets the "sugar coating" of disagreeable 
tasting medicines, like other processes of tablet mak- 
ing, has been greatly improved recently. 

Dispensing physicians will be interested in these tab- 
lets which are described in the Breon Reference Book, 
sent on request. 


GEORGE A. BREON & CO. 


Pioneer makers of sterile solutions 


Kansas City, Mo. 


NEW YORK ATLANTA LOS ANGELES 
319 W. 50th St. 409 Rhodes Bldg. 2050 N. New Hampshire 


SEATTLE, 4035 Eighth Avenue, N. E. 








nts 
he 
ed 


ole 


ak- 


b- 
ok, 


ire 








September, 1931! 


“This would undoubtedly have 
been a good defense as between 
the parties to the note, but when 
the note passes to the hands of 
a bona fide holder, that defense 
cannot and ought not to 
made,” the Court reasoned. 


“| AM in receipt of your letter 
of recent date, enclosing post- 
dated check, but am sorry that 
Icannot accept same, unless you 
make satisfactory arrangements 
with your bank that the same will 
be honored on representment,” 
the North Dakota doctor wrote, 
and the patient promptly took 
the check to the bank on which 
it was drawn. 

“Will you write that doctor 
and tell him that you’re holding 
the check, and that it will be 
paid on presentment?” the pa- 
tient asked. The bank wrote 
the letter; the doctor acceptea 
the check on the faith thereof; 
the check was dishonored on 
presentment, and the doctor sued 
the bank in the North Dakota 
court. 

“The letter was a guarantee 


_ of the debt of a third party be- 


ond the powers of a bank,” the 
ank’s lawyer argued, but the 
court overruled this contention 
and decided in the doctor’s favor 
in 194 N. W. Reporter, 387. 

“The transaction may properly 
be considered as an independent 
undertaking in the nature of a 
letter of credit within caking 
powers,” was the reasoning 0 
the Court. 

e 


“= HE cashier shall have no 

power to endorse any note 
until such power and authori- 
ty shall have been given such 
cashier by the board of di- 
rectors in a regular meeting,” a 
Missouri statute provided. A 


Missouri cashier had made a bad 
loan to a doctor; the bank direct- 
crs forced him to pay the doubt- 
ful note, and take it over; the 
cashier endorsed the note, sued 
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the doctor, and the latter relied 
on the statute. 

“There was no resolution of 
the board of directors authoriz, 
ing you to endorse,” the doctgp 
pointed out. 7 

“Yes, but the directorg knew 
all about it—the statute js for 
the protection of the pank, and 
does not help you fo evade ay 
honest debt,” the cashier retarted, 
and the Missourj Court of ice 
peals ruled in his 
point. 

“The knowledge of the officers 
and directors of the bank was the 
knowledge of the bank itself. 
Consequently the doctor cannot 
be harmed, and is raising a ques- 
tion in which he has no interest; 
was the reasoning of the Court. 


A PATIENT had given a doc- 
tor a check on a Louisiana 
bank, and the doctor ¢ rested 
his doubts about the 
good. 
“Wire the bank and ask them,” 
the patient suggested. 

“We have 


avor on this 





The doctor wired. 
funds to pay check mentioned,” 
the bank wired back. 

“Confirm your telegram that 
you will pay check,” the doctor’s 
“a wire F asagyp 

‘This confirms our telegram 
that we have funds to ae 
check,” the bank replied, the 
check went forward, was dis- 


honored, and the doctor suc 
the bank in the Louisiah: 
Courts. a 


certification of the check,” -the 
doctor contended. £5 

“All we said was that we had, 
funds, but there was no )prom- 


“Your telegrams “check,” “Sn 


ise to pay,” the bank’ re~ 
torted, and the Court ruled in 
the bank’s favor. : . 

“These telegrams of the 


bank simply imparted ‘the in-~ 
formation that the balance of. 
the drawer was sufficient ta 
meet the check, and did not im- 
port an acceptance of ‘the check 
or promise to pay it,”? said the 
Court in 91 Southern, 405. . 
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wniintaneie PAIN as well as HYPERACIDITY 

















senile eyes peracidity and pain resulting therefrom. 


Relieved! 


hectares on the use of 
alkalis in peptic ulcer cases, 
Bastedo (1) says: ‘For what pur. 
eng then do we employ them? 
e answer is: To overcome or to 
forestall pain or discomfort . 
They may be employed during 
the digestive period or during the 
so-called ‘empty’ period . 
one thing we can feel satisfied— 
that is that in ulcer cases the relief 
of hunger pains and distention 
pains by alkalis is not due mere! 
to acid neutralization, and their rel- 
ative values cannot be determined 
by their power to neutralize acids." 


The clinical success of BiSoDol is 
based on the Quick Relief which 


ch wo Cod a we hay a 


| renders it more effective and more easily tolerated and, in 


odaten, it differs from the —— 
alkaline formula in being unusual 
pleasant and easy to take. 


Various systemic conditions likewise 
respond to BiSoDol administration. 
It has been found to assist eynd in 
selieving cyclic vomiting, mom- 
ing sickness of pregnancy, phere 
pens after anesthesia and after alco- 
holic indulgence. 


THE BISODOL COMPANY 


Dept. ME-9,130 Bristol St., New Haven, Conn. 


BiSoDoL 


(1) Bestedo, W. A., Mad. 1 Uleer, 
at Records 119981, Apel 10,1994 
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“f ARSON’S Cove must find 
another obstetrician, sur- 
geon, oculist and general practi- 
tioner to take my place. I have 
been the only doctor in this town 
for forty years and am getting 
ready to quit.” { 

That was all Dr. Staples said, 
but it was enough to startle 
Town Meeting. 

Year after year, our people 
had elected Dr. Staples health of- 
ficer. The title did not amount to 
very much; what was important 
to us was that the doctor had 
come to be regarded as a fixture. 
Two or three expressed the hope 
that he would stay on. He shook 
his head, finally remarking “You 
folks have three months in which 
to find another man.” 

We knew he meant it. The 
moderator asked Mildred Herrick 
if she would help the Selectmen 
get another physician to locate 
at Parson’s Cove. She accepted 
and everybody breathed easier. 

Mildred was only twenty years 
old, but she was of the steady, 
reliable type. For two years it 
had been Mildred who managed 
the church fairs and community 
picnics. She engineered Old Home 
Week which brought long-forgot- 
ten folks back to town. She so- 
licited funds for a fire-fighting 
apparatus and organized a volun- 
teer company. 

Our people said that Mildred 
was “dependable.” That is the 





The Whistle Blew 


Five Times 


HOW THE TOWN DIDN'T 
GET ITS NEW DOCTOR 


As told to Frederick C. Fenning 
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reason why we were entirely 
satisfied when the moderator 
turned this task over to her. 

Mildred formed a definite plan. 
She made up her mind to get a 
young medico and have him start 
practice at Parson’s Cove. This 
meant that she would have to 
search in another state, for Maine 
has no medical schools. Towns- 
people felt that the matter was 
as good as settled when Mildred 
started for New York. She ex- 
plained that she was going to 
visit an aunt in Brooklyn, and 
while there get acquainted with 
members of the senior class of 
one of the large medical schools. 

She proposed to size up these 
young fellows, find out how they 
rated in classes, and estimate 
their social status. More than 
that she would consider charac- 
ter, religion and physique. Mil- 
dred said that she appreciated 
the confidence that our people 
had bestowed and that her great 
ambition was to render service to 
the home folks. 

Every week the Selectmen re- 
ceived reports from their repre- 
sentative in New York. No names 
were mentioned, always she de- 
scribed the embryo doctors by 
numbers. 

“No. 6,” according to an early 
report, “seems to measure up to 
our standards. He is studious, 
has a charming manner, good 
habits, and is of fine appearance. 
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Of course, no one here knows the 
purpose of my quest. I shall not 
mention it until sure of the right 
man. Then I will picture to him 
the attractions of Parson’s Cove, 
and confidently expect he will 
welcome the chance to locate in 
such a delightful community. I 
must be very certain, but shall 
not be surprised if No. 6 settles 
in our town.” 

The reports were kept in the 
library and were read with keen 
interest. We were fortunate in- 
deed in having so dependable and 
eapable a young woman handle 
this important matter. There was 
talk of showing appreciation by 
electing Mildred to the Board of 
Selectment at next Town Meet- 
ing. Old Dr. Staples was the only 
person who failed to enthuse over 
the reports and the glowing pros- 
pect. “Guess I’ll wait until I see 
the man,” was all he would say. 

No. 14 seemed to be coming 
to the fore when we read, “He 
is an Englishman and a hard 
worker. Is very serious minded. 
Am watching him closely. Under- 
stand that he is engaged to a 
minister’s daughter.” 

“I am seeing No. 10 quite of- 
ten,” Mildred wrote, “in fact he 
has taken me to church and to 
the movies this week. He is a 
tall blond, rather aggresive, and 
interested in political economy as 
well as medicine. I count this 
latter in his favor for we want 
a man with breadth of vision.” 

How fortunate, it was general- 
ly remarked, that we have so 
clever an investgiator as Mildred. 

The choice apparently was nar- 
rowing down to No. 14 or No. 10. 
Our people were taking sides, 
some for the boy who was going 
to marry a clergyman’s daughter, 
others favoring the tall blond 
who seemed to be more a man of 
the world. 

Mildred indicated, shortly be- 
fore graduation day, that she was 
going to select one of these men. 
“Either could fit into the work 
and satisfy our townspeople,” 
she wrote, “but, as I said when 
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leaving you, Parson’s Cove is go. 
ing to get the very finest that 
New York offers.” 

“The men are now waiting for 
marks on the final examination,” 
she next reported. “These will be 
announced any day, and diplomas 
will be awarded Thursday of next 
week. I have decided that the 
next doctor in our town will be 
No. 10 or No. 14, depending upon 
which attains the higher grade.” 

Parson’s Cove was all agog. 
Our dependable emissary was on 
the verge of completing her mis- 
sion. Members of the Ladies’ Aid 
began to plan a reception for 
our new medicai man. Alfred 
Gott, who keeps the general 
store, urged people to buy paint 
and freshen up the appearance 
of the town. 

Dr. Staples continued on his 
rounds, refusing to show any ex- 
citement, simply saying “Calcu- 
late I better stick around until 
he comes.” 

The Selectmen wrote Mildred 
asking that she telegraph the 
final report. “Send a night let- 
ter,” she was instructed, “and 
say all that you can in fifty 
words.” 

We arranged that five blasts 
of the fish factory whistle would 
be a signal to the people that 
the important message had ar- 
rived. 

In a day or two came a tele- 
gram for Mildred’s sister saying 
“Am leaving New York tomor- 
row.” 

Next morning the Selectmen 
received a radiogram signed by 
Mildred. It read, “NUMBER 
TEN FAILED TO GET DIPLO- 
MA STOP NUMBER FOUR- 
TEEN NOTIFIED BY CABLE 
RECEIVED DURING THE 
GRADUATION EXERCISES 
THAT HE HAS INHERITED 
TITLE AND A LARGE ESTATE 
IN ENGLAND STOP WE WERE 
MARRIED LAST NIGHT AND 
SAILED THIS MORNING ON 
EMVANIA STOP MY HUS- 
BAND JOINS IN BEST WISH- 
ES TO DOCTOR STAPLES.” 
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OU are familiar with that 
type of patient who con- 
sistently seeks advice from 
friends, amateur healers, 
quacks or religious fanatics. 

Yet—when it comes to the 
decorative treatment of his of- 
fices, many a doctor acts almost 
exactly as the patient just men- 
tioned. Fearing a possible large 
expense, he will, instead of con- 
sulting an expert in this particu- 
lar line, rely on the advice of 
friends, workmen and salespeople 
in various stores, generally with 
dire results, the remedy of which 
often costs much more than the 
work would have cost had it been 
started in the right manner. 

The first step in the matter of 
decorations is to secure an ex- 
perienced interior-architect or ar- 
tist. He should be asked to visit 
the premises, and after he has 
discussed the various matters 
with the client, should make sug- 
gestions and give an idea of the 
cost. He will then, usually, for a 
flat fee, which is fixed in ad- 
vance, prepare sketches, write 
out specifications, and secure re- 
liable workmen or contractors to 
execute his ideas. He will, having 
become the agent or represerta- 
tive of his client, secure the best 
prices for him and see that the 
proper materials are actually 
used. 

What furniture is to be select- 
ed, he will secure for his client 
at the proper cost, and the same 
applies to many other items, all 
of which are necessary for the 
final effect. He will remain in 
charge till everything has been 





Mistakes to Avoid 
in Office-Decorating 


By PETER De RODYENKO 


57 





installed or finished, and will 
protect his client by arranging 
that no moneys shall be paid to 
anybody working on the job till 
he has approved the payment. 

All the physician has to do is 
to pay what has been agreed 
upon, and if he is wise, he will 
leave the interior-architect com- 
pletely alone. Upon contempla- 
tion, he will realize that it is im- 
possible or at least difficult to 
obtain good results if there is 
interference by parties, who, be- 
ing ignorant of the details per- 
taining to the work, become 
alarmed or nervous at certain 
stages, when they happen to be 
around. Centralization of re- 
sponsibility for the work on a 
job is absolutely necessary. 

Perhaps a physician may think 
that the job to be done at his 
place is too small to observe the 
method outlined above. 

It is an actual fact that the 
smaller the place, the more diffi- 
cult it is to treat it artistically 
—to make it, for example, look 
larger than it is, which is often 
advisable. It shall also be said 
that no job is small enough on 
which money could not be wasted. 

As a rule, a physician about 
to decorate a room will call in a 
house-painter and ask him to sub- 
mit an estimate. In some cases 
he calls in several of them and 
compares the figures. Out of four 
estimates there will generally be 
three which show about the same 
figures while one of them will 
either be much higher or much 
lower. 

The reason is simple. The vari- 
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for the failing heart 
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Convenient for oral use 


Digitan Tablets 
(1% grn., tubes of 12) 





Each tablet is equivalent to 1% grn. 
of strongly active digitalis leaves. 


For intravenous injections 
Digitan Ampuls for Injection 
(1 Ce. each. Box of 6) 


1 ampul (16 minims) is equivalent to 
1% grains of potent digitalis leaves. 


Literature on request 
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Rahway, N. J. 
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ous painters who have been called 
jn will, after a few casual ques- 
tions, know how much he knows 
about painting, or rather how 
much he does not know. As work- 
men (and painting-contractors 
after all are but workmen, even 
if they have given up the actual 
painting themselves) they will 
guess alike, hence the similarity 
of figures. The high man is either 
a better man than the others or 
amore cautious one who figures 
with possible changes of mind on 
the side of the customer, while 
the lowest man is the chap who 
wants the job at any price, and 
who is willing to make any prom- 
ise the customer may want—and 
does not intend to keep it. The 
lowest man often costs more in 
the end, as he often rings in lit- 
tle “extras” here and_ there, 
which add up considerably when 
the final bill is rendered. 

The contracts given by paint- 
ing-contractors of the smaller 
type are as a rule very vague 
and don’t mean anything upon 


‘ 


A reception room in the Medical Arts Building, Rochester, N. Y. 
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close analysis. For instance, what 
does “good oil-paint” mean? Ab- 
solutely nothing, unless it is spe- 
cified by giving the ingredients 
or by specifying a standard pro- 
duct. Many a wall, having been 
painted with “good oil-paint” 
seems to be suffering from scab- 
ies after a few months, because 
the material used was very in- 
ferior. Should the customer kick 
after a few months, he will hear 
that it was the best “he could 
get for the money.” 

Painting-contracts should spe- 
cify the exact amount of work 
done to the walls, ceiling, the 
woodwork and the floor. It should 
also have provisions as to the 
dismantling and re-installing of 
lighting-fixtures, protection of 
furniture, access to the room, and 
it should contain a minute speci- 
fication of the materials to be 
used. 

Linseed oil is often promised 
but not always used. Lead and 
zinc may be the label on cans in 
which cheap lithopone paint is 
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IN 


HEMORRHOIDS 


The Mental Effect 


x * -. though there is no acute 


pain, merely a sensation of discomfort, men- 
tal depression is a commonly observed symp- 
tom in hemorrhoids. Constipation gives a 
feeling of weight as if the rectum were not 
properly emptied. 


*% ‘% Anusol Hemorrhoidal Supposi- 
tories, by their decongestive action and emol- 
lient effect, give early relief from pressure 
symptoms. In most instances, painless evacu- 
ation occurs soon after introducing the sup- 
pository, because the contents of the rectum 
are softened. 


* %* As the symptoms improve, mental 
depression disappears. 


*  ** Nothing gives more impressive 
reassurance to the patient as prompt treat- 
ment and early relief. This he will obtain, if 
treatment is begun at the doctor’s office. Let 
us send you a trial supply for use immediate- 
ly after examination in your office. 


ANUSOL 


HEMORRHOIDAL 
SUPPOSITORIES 
RELIEVE PAIN * 

REDUCE CONGESTION * 
CONTROL HEMORRHAGE * 


Schering & Glatz, Inc., 
113 W. 18th St., New York City 
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used. The customer does not 
know the difference. No verbal 
arrangements should be made. 
Everything should be put down 
on paper. Don’t expect any fav- 
ors and don’t grant any to work- 
ing-men. 

It is definitely not advisable 
to ask house-painters for sug- 
gestions as to color-schemes. 
House-painters are _ essentially 
workmen. Some of them may 
have taste, but they have no edu- 
cation along artistic lines. If 
they had, then they would not 
remain house-painters. It is not 
fair to them to expect them to 
know more than they should. In 
their desire to get the job they 
try to be obliging and will, when 
requested, make suggestions, 
which in most cases are far from 
right. It should be remembered 
that there are many colors each 
of which has many shades. Once 
a mistake has been made it is 
costly to do a room over again. 

It is equally unfair to walk 


Dentists Sponsor 


. step in the march 
toward nation-wide health 
publicity was taken when the 
Dental Educational Committee of 
Little Rock, Arkansas, began 
publishing recently a series of 
newspaper advertisements, of 
which this is typical: 


GANDHI BRUSHES HIS TEETH 
WITH SALT 

When Mahatma Gandhi, the leader 
of the rebellion in India, was awak- 
ened during the night, and arrested 
by the English, he asked, ‘Will you 
permit me to brush my teeth before 
Tl accompany you?’ Permission was 
granted so St. Gandhi got his tooth 
brush, covered it with salt, and 
brushed his teeth. “I am brushing 


a teeth with contraband salt,’”’ he 
said. 

Salt is an excellent cleanser of 
the teeth, and aids in toughening 
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into a furniture store and ex- 
pect the salesman to make sug- 
gestions for furniture, for a 
room which he has never seen. 
His duty is to sell and not to act 
as artistic counsellor. In some 
department stores are so-called 
“style advisers” but they like- 
wise also cannot make good sug- 
gestions unless they have seen 
the room—presuming, of course, 
that they know what to do, which 
is not always the case. 


The same refers to draperies, 
curtains and floor-coverings. Fin- 
ally, instead of having a care- 
fully planned interior, the result 
of these shopping-trips plus the 
advice given by parties that are 
neither qualified nor interested 
nor familiar with the room, is 
bound to be disappointing and 
sometimes worse. 

The moral is: when sick, con- 
sult a physician; when planning 
a waiting room, consult an in- 
terior decorator. 


Publicity, Too 


the gums. Many dentrifices contain 
salt. It is not amiss to use salt even 
in its natural form, and is frequent- 
ly recommended by Dentists, espe- 
cially in connection with the use of 
various Dental preparations. 

In brushing your teeth, do so with 
a circular motion, brushing up and 
down, not simply across the teeth. 
Utilize the floss to get in between 
the teeth to remove impacted food. 
No tooth brush can penetrate en- 
be 4 into the spaces between the 


Remember the story of Gandhi— 
this great old man is keeping youn 
by proper health precautions, whic 
include the brushing of his teeth 
several times a day. 

In line with this activity, the 
Committee has been urging the 
movie producers to eliminate 
“from the films all exaggerated 
references to pain in the dentist’s 
chair”. 


. 
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ilies Much More 


do | have to pay for 
the BAYBANDAGE that 
CAN‘T RAVEL? 


HE answer is No more!” It costs 

the same as the old style, ordi- 
nary gauze bandage. We raise the 
question because it has been reported 
to us that several physicians have 
actually asked dealers how much more 
they would have to pay for this su- 
perior bandage with the non-ravel 
edge. 





If you are not familiar with the su- 
perior features of BAYBANDAGE 
the coupon will bring you a sample. 
Once you have used it, you will spe- 
cify it constantly because it makes a 


neater, tidier dress- qua 
RT TT To 








ing at no extra cost. 


BAY BANDAGE 
comes in a dust 
proof carton with 
two extra flaps Bay BANDAGE 

which interlock to eleo- comes in the 
keep the bandage paper wrapped pack- 
clean when not age with which phy- 
in use. sicians are familiar. 


THE BAY COMPANY 
BRIDGEPORT, CONNECTICUT 











THE BAY COMPANY, Bridgeport, Conn. ME9 
Gentlemen: Kindly send me a free sample of BAYBANDAGE 

Name 
Address 
City. State 
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OF ALL VARIETIES, CAN 
YOU PICK THE RIGHT ONE? 


ANY a physician would 
be surprised to know 
how many of his pa- 


tients have been lost 
simply and solely because the in- 
evitable waiting was more pleas- 
antly accomplished in some other 
man’s office. 

If Mrs. A. says to Mrs. B., “I 
like to go to Doctor Blank’s of- 
fice. He’s always busy and I 
usually have to wait quite a while 
for my turn, but his office girl 
is very pleasant and kind—not 
snippy if you ask her questions, 
the way some of them are,”— 
then Mrs. B. is going to remem- 
ber that. 

But suppose Mrs. A. says to 
Mrs. B., “Doctor Blank is a good 
doctor, but that office girl of his 
gives me a severe pain!” 

Considering that the only ad- 
vertising of which a physician 
may ethically avail himself is 
done for him by grateful and 
appreciative patients, it would 
seem to behoove him to take stock 
of the mental atmosphere of his 
waiting room and the personali- 
ty of its presiding genius. 

I firmly believe that, outside 
of the physician’s own capability 
and personality, there is no one 
factor more important to his suc- 
cess than the office attendant. 

There are all kinds of her— 
and sometimes, unfortunately 
she must be given rather less 
than the genius rating. 

There is the office girl, for in- 
stance, who adds a feeling of 
mental discomfort to the waiting 
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By Florence Aird 


patient’s physical discomfort by 
her injudiciously phrased and 
tactlessly asked questions. Most 
patients feel that they can tell 
the doctor himself anything that 
it is necessary for him to know 
about their physical condition, 
and that—as long as they pay 
their bills—their personal affairs 
and the condition of their pocket- 
books is no concern of his, or of 
his secretary. 

Some physicians require the 
filling out of questionnaires be- 
fore the patient is admitted to 
the private office, but it is a brow- 
beaten and a spineless prospec- 
tive patient who does not resent 
the questioning, unless the girl 
who asks the questions happens 
to be possessed of the qualities 
of a trained diplomat, an inter- 
national envoy of friendship, a 
professional tactician, and a dove 
of peace. 

Then there is the office girl 
who asks no questions—and an- 
swers nohe if she can help it. 
She listens to the anxious recital 
of a worried patient’s woes and 
shows as much interest in the 
monologue as did the school boy 
who interrupted his teacher by 
asking, “It’s your lower jaw that 
waggles, isn’t it, teacher?” 

Better than this in some re- 
spects, is the office girl who 
makes a complete and continuous 
beauty parlor toilet while the 
waiting patients watch her, fas- 
cinated, and all but horrified at 
times. She has her uses, for cer- 
tainly her moving picture exhi- 
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USE DRYCO 


IN THE TREATMENT OF 


MUCOUS COLITIS 































ASTRO-INTESTINAL disturbances, 

caused by extremely hot weather; the 
ingestion of milk of high butter fat content; 
inadequate refrigeration of liquid milk; and 
the resultant inanition and dehydration 
which causes the death of thousands of babies 
every year can be successfully treated with 


DRYCO — It’s Safe 


“Dried milk of the 12 percent. variety furnishes just 
enough of digestible fats to aid in making a normal soap 
stool in the child’s bowel without throwing a burden on 
it by feeding milk too high in fats. Dried milk is safer, 
more easily digested, and more dependable than liquid 
milk in hot weather.” McCord, Arch. Ped., Nov. 1930. 


Send for literature and samples. Dept. M. E. 


THE DRY MILK CO., Inc. 
205 East 42nd Street New York, N. Y. 


RYCO 


Try DRYCO in Your Next Case of Mucous Colitis 
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bition of a harmless and some- 
times helpfur activity, inappro- 
priately staged, does tend to take 
the patients’ minds off their 
troubles. 

Worst of all is the girl who— 
without authority or justifica- 
tion—asks personal questions, 
and pries into private affairs. 
Who feels, or pretends to feel, 
an interest where interest on her 

rt is an impertinence. And 
who in small town life, retails 
to all and sundry the information 
she has gained from some poor 
soul too weak in body and list- 
less in mind to resent and suc- 
cessfully prevent intrusion in her 
affairs. 

On the other hand, there are 
secretaries who are efficient and 
kind, and devoted to their work 
and to their employers’ interests. 

I know one office girl who has 
held the same position for six 
years, and who will probably keep 
right on holding it until a sum- 
mons from either Gabriel or Don 
Cupid calls her hence. She is her 
physician-employer’s assistant in 
minor operations, his bookkeeper 
and stenographer, his “sudden 
service” dictionary and telephone 
and street directory, and his good 
right hand whenever an extra 
hand is needed. Her likeable per- 
sonality cheers the older patients, 
peps up the middle-aged, and 
gives comfort and assurance to 
those of tender years. 

She even gives a cheerful and 
willing response to the dictates 
of her boss’s wife, when that 
well-intentioned but somewhat 
managerial person sees fit to 
criticise office conditions. She 
knows the family birthdays and 
that Christmas comes on the 
25th of December, and takes no 
credit to herself that the Doc- 
tor’s shopping is done early, and 
(in part, at least) by her. 

From the physician’s point of 
view, the ideal office girl may be 
composed of equal parts of effi- 
ciency, neatness, and promptness. 
But a straw vote by the patients 
would yield no such results. Each 








and every one of them would ask 
first for pleasantness. Neatness 
which satisfies the eye, and effi- 
ciency which satisfies the mind, 
is all right—but pleasantness 
Satisfies the instincts and is 


quieting to the nerves. 

A physician’s office assistant 
does not have an easy job, if she 
realizes the possibilities of her 
work enough to make a success 





S it, and the majority of them 
0 


Inefficient, perhaps, some of 
them, and uninterested in their 
employer’s business, a combina- 
tion which works no good to any- 
one concerned. But for the girl 
who is interested, and interest- 
ing—who is efficient without be- 
ing officious, and who is pos- 
sessed of tact, charm, and the 
ability to handle the difficult and 
puzzling situations which so of- 
ten arise in a physician’s office, 
the position is one which has its 
peculiar reward, outside of the 
monetary compensation involved. 

For the sick and the near sick 
and those in trouble are peculiar- 
ly susceptible to kindness; and 
many a pbhysician’s assistant, 
working under whatever title, 
has had reason to thank some 
kindly deed or helpful act on her 
part for a_ better position, a 
helping hand in time of trouble, 
or a lifelong friendship. 
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THANK YOU DOCTOR! 


Through the medium of a four page advertisement in the 
May issue of MEpicaL Economics, we requested doctors 
to give us their experiences in the prescribing of White 
Rock. Seven uses of White Rock were stated—uses passed 
on to us by our many friends in the medical profession. 


1,454 doctors answered. Below you will find the statements 
made and results as tabulated from the returned cards. 


White Rock Water is valuable ...as an aid to counter- 
acting acidity. 

Yes—577 No—95 
White Rock Water...has been found beneficia) as an 
aid to Toute. 


nN 
ye * 


es—363 No—124 
As an alkaline diuretic... White Rock Water may be 
e used freely. 
Yes—549 No—86 


White Rock Water is a valuable aid when regimen of 
extra water is desired. 

Yes—252 No—106 
White Rock Water assists in the stimulation of the 
respiratory organs... 


” 


NAMA w 


Yes—154 No—126 
White Rock Water during pregnancy to prevent 
e toxemia... 
Yes—422 No—112 
After operations and in nausea White Rock Water is 
@ indicated 
Yes—485 No—105 


These replies will be treated as confidential. The purpose of the adver- 
tisement was not to get material for a testimonial campaign, but to 
confirm. the uses which had been suggested to us heretofore. Again 
we thank you, doctors—for your fine cooperation. 


ifs Rock 


‘The leading mineral water 


White Rock Mineral Springs Company 100 Broadway, N. Y. 
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NE cold winter’s night 
a@ young physician in 
Oklahoma was called out 


of bed by telephone to 
face the pleasant prospect of 
driving several miles over a dark 
~untry road to administer unto 
4 member of a farmer’s family. 
It happened that the farmer, 
well able to pay, had stood that 
garticular doctor off on a good 
szed account for a full year. 
Therefore the physician, with a 
little thought of kindness unto 
himself, bethought himself to in- 
qire “Is it to be cash or credit?” 
This protective question was 
taken as an insult by the farmer, 
ind in reply thereto he informed 
the doctor that the next time he 
tame to town he would promptly 
make a visit for the purpose of 
udministering a licking. 
The doctor replied: “All right, 
in that case I’ll turn down your 
tll in order to be well rested 
ind prepared for the licking.” 
Several days later a friend 
tame to the physician with the 
tews that the threatening farm- 
@, who had a wide reputation 
for being a dangerous antagonist 
in physical encounter, was then 
in town. He did not intimate that 
the farmer was on the war-path; 
nevertheless our physician quiet- 
left his office, sought and found 
belligerent native and pro- 
teeded to give him what some of 
the old settlers in town declared 
was the “worst trimmin’ they had 
@er seen one man give another.” 
At length the good doctor de- 
fisted, and fiung back the part- 















Patients— or Deadbeats? 


OUR OWN BUSINESS STAMINA 
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DETERMINES WHICH 
By Robert H. MacNair 


ing words, “Now, if you'll come 
around to the office I’ll patch up 
your face—without either cash 
or credit charge.” 

The thoroughly satisfied farm- 
er thereafter paid the medical 
bill in full and felt better pleased 
with his family doctor ever after- 
wards. 

The family doctor in turn 
laughingly remarked some time 
later that this unique method of 
advertising had won a fairly con- 
siderable number of new patients 
to his list. 

I have reached the conclusion, 
after reading many discussions, 
that far too many a physician 
allows himself to be imposed up- 
on either out of fear that the 
patient may drift into the hands 
of a competing physician, or. be- 
cause he is not far-sighted 
enough to realize at the time of 
contact with non-paying patients, 
that he cannot afford to give 
services to persons who are able 
to pay but who are devoid of the 
honest intention. 

A number of years ago I visit- 
ed the store of a comparatively 
prosperous local merchant to see 
why he did not pay a reasonable 
bill for an entirely satisfactory 
surgical service. 

His excuse gave me an eye- 
opener that has lasted long and 
done useful service to my own 
self-protection. 

“Well, doctor,” he answered, 
“you know a man: in business 
nowadays is simply compelled to 
protect his credit in commercial 
relations.” [TURN THE PAGE] 
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DUST 


Here are pebbles, shale and 
sticks removed by screening. 





The fourth and final screening 
removes the very fine dust and 


White Psylla 


(Indian Blonde Plantago Seed) 


DENTIFYING the newly introduced form 
df Indian plantago seed which is now 
being supplied by the Battle Creek Food 

Company in a clean wholesome form fit for 
human use. 


moves the dead shriveled up seed as well # 
half dozen kinds of waste material whic} 
should never enter the stomach. 


It has been stated that the most effecting 
variety of plantago seed, judged by ity 
clinical action, is the so-called blond 
plantago seed of India. The relatively 


This is not ordinary plantago seed just as 
it comes from the producers abroad, but a 





highly refined product which has been sub- 
jected to a most efficient cleaning process 
including screening and fanning which re- 


greater laxative action of the blonde seej 
is due partly to its greater bulk and partlj 
to its much greater mucilaginous content. 


When you prescribe Battle Creek Psylla you auto 
matically rule out the inferior, uncleaned brand 
of seed and insure a maximum of desired bland 
bulk and lubrication for your patients. 


Note there is an inner seal in each can which is 
guarantee of its wholesomeness. 


Send Us This Coupon for Trial Tin 


JHE BATTLE CREEK FOOD COMPANY 
Dept. ME-9-31, Battle Creek, Michigan 
Send me, without obligation literature and trial tin of 
new White Psylia for a test. 






The pure White Psylla—Fit foe 

juman . Packed in the 

large 16 oz. can. Retailing for 
$1.00. 
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That was the excuse for stand- 
ing off an honest surgical bill for 
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_almost one year. It was also an 


use which made me feel con- 
siderably warm under the collar. 

I retorted rather warmly, 
“Protect your credit! Where 
would both yourself and your 
credit be at about this time if 
you had not been thoroughly re- 
lieved of a serious surgical con- 
dition that completely disabled 
ou?” 

“Well, that is really so,” 
sheepishly replied the merchant, 
who had apparently never 
thought of that angle before. He 
proceeded to pay me in full at 
the first of the next month, and 
he continued to consult me after 
that both for himself and for his 
family. 

While waiting to confer with 
a New York City friend on one 
occasion I was much amused to 
read the following lines that had 
been neatly framed and hung 
upon the wall of his reception 
room. 

My Three Delinquent Patients 

The First said, “I’ll pay that bill 

in ten days if I can see how to reach 

your office.” He’s blind! on 


The Second Patient declared, 
pay you by the first of the month if 
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I | 4 that long.” He’s dead! 

e Third Patient vigorously de- 

4 “T’ll pay that bill by the first 

of next month or I'll go to Hell in 

the attempt.” But he’s gone. 

How many physicians stop 
to realize—once in a while—that 
there is nothing the majority of 
modern progressive humanity 
forgets so frequently as the once 
distressing and dreaded fact that 
they were ill and suffering from 
disease process or surgical in- 
jury. 

From personal experience gained 
in active practice for nearly thir- 
ty-five years, I have come to the 
conclusion that most of our credit 
troubles spring from our inclina- 
tion to be chicken-hearted with 
those who can pay and won’t. The 
physician needs up-to-date busi- 
ness stamina to demand compen.~ 
sation for honest and efficient 
medical and surgical service. 

Almost invariably credit losses 
are the fault of the creditor, es- 
pecially when it is considered that 
the modern world is full to over- 
flowing of able-bodied people who 
are more or less constant schem- 
ers as to how most completely 
they can beat the doctor, the 
grocer, the butcher, the landlord, 
or anybody else out of their bills. 


State Medicine Won't Do in U. S. 


HE advocates of State medi- 
cine have claimed that the 
defects noted above in our public 
health activity would be corrected 
by State Medicine because medi- 


ag cal and surgical and presumably 


preventive advice and treatment 
would be available to all citizens 
without cost. One must admit 
that theoretically under such a 
system treatment would be avail- 
able to all, but what kind of 


treatment? If a crowded office in 
which the panel doctor gives a 
prescription, rushes one patient 
out and like a barber calls ‘Next’, 
can satisfy the needs of scientific 
medicine, then the svstem might 
But today the average 


enfRca, 


~ nee 


American citizen knows he is en- 
titled to better tratment than 
this. He has been educated to the 
point where he knows something 
of the newer methods, and equip- 
ment used in modern diagnostics 
and treatment. 

“To me State Medicine appears 
a miserable make-shift. It is un- 
American, ultra-paternalistic, and 
destructive of self respect in both 
doctor and patient.” 


—A. J. McLaughlin, M. D., 
Medical Director, District No. 3, 
U. S. Public Health Service, in 
an address before the American 
Pharmaceuticaz danufacturers’ 
Association. 
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HANOVIA QUARTZ MERCURY 
ULTRAVIOLET for Erysipelas 





7 bactericidal quality of Hanovia 
Ultraviolet has been successfully 
demonstrated. 

To Hanovia equipment, used by 
more than 170,000 physicians and 
hospitals all over the world, is due 
in large measure our present clinical 
knowledge and technique of Ultra- 
violet Therapy. For twenty-five years, 
Hanovia has been the leader in the 
development and manufacture of 
Quartz Mercury Ultraviolet Lamps. 


HANOVIA Lamps rjscnacmcaiae. con 7 
I Dept. 269, Newark, N. J. I 


for Light Therapy , 


Divisional Branch Offices: 
CHICAGO, ILL. NEW YORK,N.Y.| py 


Technique: Alpine Sun 
Lamp—third degree ery. 
thema at 30 inches de- 
creasing to a minimum 
of 18 inches. Allow t% 
clear up and repeat. Gen- 
eral tonic irradiations 
are indicated. Kromayer 
Lamp—second degree 
erythema with compres- 
Sion. Make sure that sur- 
rounding skin is covered, 
50 that treatments do not 
overlap. Treat daily, 





Please send me your literature describing | 
i Hanovia Quartz Lamps and their application. | 





30 Church St. 


I Street 





SAN FRANCISCO, CAL. 
220 Phelan Building 
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The Doctor and 





his Investments 
By MERRYLE STANLEY RUKEYSER 


AN EAR TO ih te 
WALL STREET apparently 


in a thoroughly liquidated status, 
the immediate impulse toward 
recovery has recently been 
checked by concern over the eco- 
nomic situation overseas. Per- 
haps, there has been a disposition 
to exaggerate the importance of 
international affairs on the do- 
mestic economy, but, at any rate, 
foreign troubles have loomed 
larger on the horizon of the 
American business man in recent 
weeks than they normally do. 


The extension of a quarter of 
a billion dollar credit to the Bank 
of England by the Federal Re- 
serve System and by the Bank of 
France, constituted evidence of 
the new rapprochment among 
central banks, which has been a 
heartening development since the 
war. The same spirit of banking 
cooperation has resulted in ef- 
forts to tide over the German 
emergency not only through a 
moratorium on the inter-govern- 
mental payments, but also 
through an extension on private 
banking credit to Germany. 
These postponements, it should 
be borne in mind, in reality, only 
give a breathing spell for work- 
ing out a permanent remedy. 

The acute situation in Europe 
has brought the world face to 
face with the underlying econom- 
ie facts, which politicians abroad 
have sought for these many years 
to ignore. 

Any lasting economic agree- 
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ment in Europe must rest on a 
frank recognition of the under- 
lying economic realities and not 
on their political theories and 
prejudices. 

. 


The recent crisis in Europe 
marks the end of the epoch of 
fiat economics. Fiat economics 
represented the attempt to base 
arrangements on the mere wishes 
or commands of politicians with- 
out respect to sound economics. 
It was anologous to fiat currency 
which was backed only by the un- 
secured promises of governments. 

Incidentally, the crisis also 
tends to postpone for years, if 
not indefinitely to defer any op- 
portunity for commercialization 
of reparations payments. By com- 
mercialization of reparations 
payments is meant the plan to 
capitalize in a bond issue future 
payments to the Allies from Ger- 
many and to sell the bonds to 
private investors, transferring 
the risk of default from the Al- 
lied governments to individual 
bondholders. 

Suddenly, the run on Germany 
also induced President Hoover to 
break with the American tradi- 
tion of abstaining from European 
conferences, a tradition, which 
has been consistently adhered to 
since the war. It will be recalled 
that in the recent London con- 
ference, President Hoover sent 
Secretaries Stimson and Mellon 
as full fledged delegates. 
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After the strychnine effect of 
the moratorium had worn off, 














A new field is open 
to every physician 


Endocervicitis can now be treated suc- 
cessfully in your own office. No 
anesthetic is required, one visit is 
usually enough, and your patient 
will gladly pay a premium to avoid 
hospitalization or long - extended 
treatment with medications. A rapid 
cure enhances your reputation, and 
the first two or three of these fre- 
quent cases will cover the moderate 
cost of a Comprex Cautery. 


The COMPREX 
* CAUTERY 


is sold complete with electrodes at 
only $28.50, and offers many advan- 
tages which cannot be obtained in 
more expensive instruments. Yet the 
quality is adequate for a lifetime of 
service. See your dealer, or write us 
for full information. 


Comprex Oscillator Corp. 
450 Whitlock Ave., New York City 
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business in general, during the 
mid-summer dullness, fell back 
toward the low level reached last 
December and January. Despite 
seasonal variations and contra- 
dictory flurries, business in the 
large has tended to move side- 
wise for about nine months. The 
optimists have interpreted this as 
evidence that the depression has 
run its course and business in 
the large was getting ready. to 
respond to favorable stimuli. Ac- 
cordingly, especially among scien- 
tific economists and social work- 
ers, the demand has been grow. 
ing for a tonic in the form of a 
larger program of Federal pub- 
lic works. 


The action of the United States 
Steel Corporation in reducing the 
quarterly dividend on its common 
stock from $1.75 to $1 raises 
anew the question of the social 
worth of the employee-ownership 
policy. 

Where a working man invests 
both his labor and capital in the 
same business venture, there is 
an obvious lack of diversification. 
Recent experience has demon- 
strated that he can lose the op- 
portunity for full employment at 
the same time that wages on his 
capital investment are cut. If 
savings are to be a_ backlog 
against business adversity, is it 
sound procedure to place thrift 
funds in the junior shares of the 
employing corporation? 

® 


In the depression of 1921, the 
General Electric Company be- 
gan to question the new enthusi- 
asm for selling stock to employ- 
ees. It found, that through 
necessity or fear, numerous work- 
ers were letting their shares go 
at depressed prices, and as a re- 
sult, the expected stimulus to 
good will was lost. Accordingly, 
the company worked out the ad- 
mirable alternative of creating 
an investment company, which 
diversified its commitments, and, 
which, in turn, offered employees 
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a senior security of its own, with 
reduced risk. Thus the company ~ 
assures employees a good return, 
plus additional wage dividends 
paid while the security owner re- 
mained on the payroll of the com- 
pany. The junior capital of the 
venture was supplied by the com- 
pany itself. 


Good Earners in 
Depression Years 


In considering new investment 
commitments, at the present 
time, especially in junior securi- 
ties, that is stocks and junior 
bonds, the professional man 
should take an objective view of 
economic conditions. A survey of 
the earnings of great corpora- 
tions will show that in spite of 
the profound depression of the 
last two years, certain excep- 
tional companies have bucked the 
trend, and have maintained or 
increased their earning power in 
spite of adverse fundamental 
conditions. 

The investor ought to give 
some weight, in formulating an 
investment program, to the ca- 
pacity of corporations to stand up 
and flourish even under unfavor- 
able conditions. Stability of earn- 
ing power is a factor of impor- 
tance to the investor, especially 
to the person who is wholly or 
partly dependent for his support 
on incomes from investments. 

Such exceptional companies, 
which maintained their earning 
power fairly evenly through the 
years are in marked contrast to 
the prince and pauper industries, 
such as the copper and _ steel 
trades. Even though such prince 
and pauper industries may show 
excellent average earnings 
through the years, their specula- 
tive securities are hardly suit- 
able for the bona fide investor, 
inasmuch as there is a hazard in 
times of depression of an inter- 





HEMORRHAGE— 


Control of. 


OF the convenience of 

the physician—a ref- 

erence guide to accept- 
ed procedures for the con- 
trol of various types of 
bleeding. 


Presented in the form of 
an attractive new book 
under the title “The Treat- 
ment of Hemorrhage”. 


Have you received your 
copy? The coupon brings it 
to you FREE with our 
compliments. 


FLINT, EATON & CO. 
Decatur, IIl. 

The Pioneers of 
CEANOTHYN 
Reg’d U. S. Pat. Off. 

The Blood Coagulant 


FLINT, EATON & COMPANY, 
Decatur, Ill. 

Gentlemen: Send me, without obliga- 
tion, copy of your 
of Hemorrhage.” 


Dr. 


book, “Treatment 

















Should electro-medical 
equipment be made to meet 
a purpose or a price? 


cA WORKS OF QUALITY MUST BEAR 
& price in proportion to the skill, time, expense and risk 
attending their invention and manufacture. {| Those things 
called dear are, when justly estimated, the cheapest; they 
are attended with much less profit to the builders than 
those which everybody calls cheap. f Beautiful forms and 
compositions are not made by chance, nor can they ever, 
in any material, be made at small expense. f A compo- 
sition for cheapness and not for excellence of workman- 
ship is the most frequent and certain cause of rapid decay 
and entire destruction-of arts and manufactures. 


HOULD x-ray and physical 
therapeutic equipment fall 
into the class of equipment that 
can be shopped for? A serious 
question these days, when bar- 
gains of all sorts are being 
offered at prices that allure. 

But if tempted, remember this: 
to accept a diagnostic or thera- 
peutic device which falls short in 
any degree of giving the patient 
the full benefit of what science 
has made possible through such 
a device, is a mistake. 

For more than a third of a cen- 
tury this company has specialized 
in the design and manufacture of 
x-ray and other electro-medical 
apparatus. This vast experience 
has placed us in a position to 


—RUSKIN. 


appreciate the importance to 
physician and patient of such 
equipment. 

Thousands upon thousands of 
users of Victor products the 
world over will attest their com- 
plete confidence in every appa- 
ratus which bears our mark. They 
know that Victor equipment is 
made to meet the purpose and 
not to meet a price. 

Your investment in x-ray or 
other electro-medical equipment 
is a long-time investment. In 
such a purchase, the quality of 
the article — the reputation and 
responsibility of the maker—are 
of first importance. Go bargain 
hunting if you will. But in fields 
where less is at stake than in this. 


GENERAL @ ELECTRIC 
X-RAY CORPORATION 


2012 Jackson Boulevard 


—FSRERLY vieToR js 


Chicago, IL, U.S.A. 





Join us in the General Electric program breadcast every Saturday evening over a 
wation-wide N. B. C. network 
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ruption in the continuity of divi- 
dend distributions. 

Among the first group of 
American corporations reporting 
profit results for the first half 
of 1931, 107 corporations bucked 
the trend and revealed net gains. 
On the other hand, 323 showed 
decreased earnings. For the most 
part, the trend buckers were es- 
pecially alert in their sales and 
advertising plans. 

As a general rule, the public 
utility industry showed itself to 
be more depression-proof than 
miscellaneous industrial and rail- 
road companies. Among the de- 
pression-proof industrials, the 
foodstuff companies stand in the 
forefront, showing that consump- 
tion of primary necessities go on 
more or less uninterrupted in 
spite of temporary adversity. The 
severest declines were in the 
heavy industries, including the 
great raw material companies 
which are dependent on the con- 
struction industry and on capi- 
tal expenditures. As a rule, those 
trades which catered to trades 
which made goods directly into 
consumption, fared best. 

From a strictly investment 
standpoint, it should be borne in 
mind that certain groups of in- 
dustries and companies which 
have shown peak earning power 
through the dark days of defla- 
tion are associations of newer 
and smaller companies. Since 
they are not yet fairly seasoned 
and well known, their securities 
have not uniformly reflected in 
market price the superior earn- 
ing power shown in the deflation 
period. As a matter of fact, dur- 
ing the interlude of highly emo- 
tional liquidation toward the end 
of 1930, the trend-buckers fared 
worse marketwise than the aver- 
age of 1300 stocks listed on the 
New York Stock Exchange. In 
my opinion, that lack of discri- 
mination indicated that the sell- 
ing, in many instances, reflected 
the fears and distress of indi- 
vidual stockholders rather than 
calm economic analysis. 
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Of course, the scientific inves- 
tor will not confine his invest- 
ments to trend-bucking com- 
panies. In the past, it has always 
been profitable to buy. standard 
stocks at what seemed high price 
earning ratios at times when cor- 
porate earnings in cyclical indus- 
tries were subnormal. The an- 
ticipation that the profit making 
abilities of the strong corpora- 
tions of the temporarily de- 
pressed industries would rise 
during the next phase of general 
prosperity, has in the past al- 
ways been fulfilled. 

In fact two careful economic 


_ statisticians, Emerson Witt Ape 


and Clyde L. Rogers, recently 
set forth a thesis that bargains 
marketwise are to be found 
among securities of depressed 
industries, rather than among 
the trend buckers. In _ other 
words, they thought there were 
more bargains to be found among 
the industries like the coppers 
and steels than among the public 
utility shares. 

In setting forth their thesis in 
the Annalist, these statisticians 
pointed out: “On this basis (that 
is, after a long existing interest 
rates) prices of the 1930 lows 
look somewhat cheaper in rela- 
tion to the 1921-24 low prices 
than they did on the uncorrected 
basis. Steels are actually lower 
than they have been at any time 
in the period covered. So are the 
coppers. The motors are still a 
little higher than the 1924 low, 
but they are well below the high 
of any year in the period. 

“On the basis of these compu- 
tations, therefore, the price situ- 
ation in the stock market at the 
close of 1930 seemed extremely 
mixed. Some groups had been 
fairly well deflated, but others 
still had a fair measure of 1929 
optimism left in them. However, 
readjustments of the past four 
months have done a great deal 
to remedy the incongruities of 
the price-earning bases of the 
different leading issues which 
were selling, it would seem that 











Easily 


For The Convalescent 


Where digestion is impaired 
as & »sult of illness and 
where strength must be quick- 
ly restored to throw off the 
effects of disease, Ovaltine 
offers an easily assimilated 
food-drink. 

The growing child and those 
of your patients who are 
under-nourished and under- 
weight will benefit by taking 
Ovaltine because it offers a 
palatable method of supply- 


ing added nutrition, together 
with the much needed vita- 
mins and minerals. 


Because it helps to pro- 
duce sound, refreshing sleep, 
Ovaltine makes an excellent 
“night-cap” for nervous pa- 
tients who tend to suffer 
from insomnia. 


The coupon will bring you a 
full size can of Ovaltine for 
trial in your own practice. 
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Assimilated 
Food- Drink | | 
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he Swiss Food - Drink> 


Manufactured under Licensein U.S.A. 
according to original Swiss Formula. 









THE WANDER COMPANY, 
180 No. Michigan Avenue, 
Chicago, Illinois 


Please send me a regular size package of Ovaltine, 
FREE. 
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something further remained to 
be done in this direction. 

“It is evident that the bull mar- 
ket of 1928-29 gave an unwar- 
ranted advantage to stocks of 
industries subject to narrow cy- 
clical swings. By buying in de- 
pression stocks and _ industries 
subject to marked cyclical fluc- 
tuations, the investor can get a 
much greater value in dollars of 
average earning power in good 
years and bad than by buying 
issues of the industries which 
have narrow cyclical swings. On 
a price-earning ratio basis, the 
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stocks of the cyclical industries 
(which are subject to sharp ups 
and downs) are the bargains of 
the 1931 market.” 


In most instances, the superior 
profit makers were the first to 
readjust their operating costs to 
the current mandate for economy. 
Instead of actively waiting for 
better times, the managers im- 
mediately turned their attention 
to the realities and found a 
formula for profit under condi- 
tions which stumped the majori- 
ty of business men. 


Lost an arm; now he makes them 





Meet here Mr. D. W. Dorrance, who lost his right arm in a saw- 





mill accident in 1909. A few weeks after the accident he was back 
on the job with a hook which he had designed and made for himself, 
and upon which he soon had a patent. 

Today he has a thriving artificial limb business in San Jose, Cali- 
fornia. His customers are all over the country. Every other year he 
makes a fifteen-thousand-mile tour of his sales territory, driving his 
own car. 
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WEAK FOOT 


A frequent cause of excess fatigue and pains in leg, hip and 
lumbar region, when objective symptoms of rheumatic origin 
are lacking. Simple ethical treatment available. 











Strained foot 
as result of im- 
proper attitude 
in standing and 
walking. 








Tilted heel and ankleas found in Weak- 
foot, (left) and normal position, (right). 


It is not unusual to have patients 
complain of rheumatoid pains—the 
manifestations in cases of a weak- 
ened foot condition or flat foot. 


When an arch condition is sus- 
pected, the physician may obtain a 
Pedo-graph of the feet through his 
local Dr. Scholl Foot Comfort Ser- 
vice. Trained experts, thoroughly 
echooled in the methods of Dr. Wm. 
M. Scholl, will make these impres- 
sions, which will reveal the extent 
of arch depression and deformity 
actually present. 

Dr. Scholl’s Arch Supports provide 
the mechanical support needed for 
all cases of foot arch weakness, and 


they can be molded to conform to 
the patient’s exact needs, Later 
they are adjusted as the condition 
improves, until complete correc- 
tion is achieved. 

By sending cases of suspected arch 
or foot weakness to the Dr. Scholl 
Foot Comfort Service with your 
own professional card your ethical 
interests are protected and credit 
for the improvement is shared with 
you. 

Physicians are invited to write for 
an interesting and informative 
epitome on the Feet, Foot Weak- 
nesses, Their Symptoms and Cor- 
rection. Coupon Talow for your 
convenience. 


THE SCHOLL MFG. CO., Inc., 213 W. Schiller St., Chicego. ™* ¥ 


62 West 14th Street, New York City. 
Please send me your literature on the Feet and name and address of 


nearest Service Dealer. 


Name 





Address . 


Incipient weak- 
foot—first evi- 
dence of de- 
pressed longi- 
tudinal arch. 
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For those Small Accounts 





APPLY THESE 5 SUGGESTIONS 


services rendered a long 
time previously is in reali- 
ty much easier of accom- 
plishment than you may realize. 

But it requires definite, syste- 
matic procedures followed rou- 
tinely month after month to se- 
cure maximum results. The pa- 
tient must not be antagonized, or 
he will find many excuses, which 
(in his own mind, at least) justi- 
fy his quiescent attitude toward 
his obligations. 

Working on the premise that 
the services rendered were satis- 
factory in every way, it is neces- 
sary to “re-sell” the patient this 
fact. When he has been convinced 
of the value received, the greatest 
obstacle to prompt payment has 
been removed. 

In most cases even this will 
not be necessary, for the patient 
realizes that the charges are fair 
and just, and he has merely re- 
frained from paying until it is 
seemingly more convenient for 
him. To get him in the frame of 
mind to pay that doctor’s bill 
today is the problem! 

Here are a few suggestions 
which have been tried out in my 
experience, with good results, I 
also quote a form letter: which 
has been used successfully in 
closing small accounts—of which 
the physician certainly has his 
share. 

1. Mail itemized bills prompt- 
ly on the first day of the month 
following service. 

2. To those who have not paid 
in thirty days, mail statement 
showing unpaid balance. Across 
this statement write with pen and 
ink to give it the personal touch: 


S ECURING payment for 
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By ALFRED E. JUDD 


Courtesy of remittance will be 
appreciated. a 

8. Fifteen days later mail a 
form letter—which can be worded 
so that it will be applicable to 
all accounts. 

4, Fifteen days later phone 
debtor or have personal represen- 
tative call in person. 

5. Personal “re-sale” letter. 

The above suggestions faith- 
fully followed should solve 95% 
of your collection problems. The 
other 5% probably do not intend 
to pay you —-> so the quick- 
er they are placed in the hands 
of the credit bureau the better. 

® 


The form letter for small ac- 


counts: 
Dear Mr. Blank: 

Few people realize the enormous 
aggregate of the many small ac- 
counts which find their way to the 
ledgers of professional men. This 
is usually the result of the patient 
having one or two consultations, 
and then not finding it necessary or 
convenient to come for further care, 
allowing the charges to stand on 
the books unpaid. 

In our own particular case there 
are several hundreds of dollars tied 
up in these small acounts—some for 
only two or three dollars, others for 
more. Your own balance amounts 


to $—. 

Won’t you mail us your check for 
this little balance, which will not 
seriously inconvenience you, but 
which with others of similar nature 
will greatly assist us? 
Thank you. 

Very truly yours, u 


— ——M. D. 

Every physician who has been 
in practice several years or long- 
er is made aware of the fact 
that the accounts on his books 
are consistently growing. 

Have your secretary send the 
above letter or some paayeae | 
worded one to all of your sma 
accounts, and you'll be surprised! 
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DOCTOR, may I send 
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your wife 
a free bottle of 
Hires Extract 


enough to make 
40 BOTTLES OF 


Hires Root Beer 


WANT you and your fam- 

ily to become acquainted 
with the beverage we’ve been 
making for over 50 years. 


You'll like its delicious flavor, 
its distinctive taste. You’ll ap- 
preciate its ingredients—it 
contains the percolated juices 
of roots, herbs, barks and 
berries. And it is absolutely 
free of habit-forming drugs, 
artificial color or flavor. 
Hires Root Beer is so easy to 
make—so economical. It costs 
but 114c a bottle, compared to 
the usual prices you pay for 
other fine beverages. A saving 
average of 90%. 

More Hires Root Beer is being 
made today than ever before 


The _are E. Hires Company, 
t. 


Dept. 
Philadelphia, Pa. 33-9 
Kindly send free bottle of Hires 
Extract. 
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—its popularity is ever in- 
creasing. 


Will you and your family 
please get acquainted with 
Hires Root Beer and compare 
its merits with any other bev- 
erages used in your home? 


For a free, full size bottle of 
Hires Extract merely mail the 
coupon below. Kindly give 
home address, rather than 
office. 


President 


The Charles E. Hires Company 
Philadelphia 
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Aesculapians—Alll 





THE OLDEST LIVING MEMBER 
OF AN OLD CLUB REMINISCES 


By J. M. French, M. D. 


the unusual to find five country 

doctors in one vicinity who can 

work together without jeal- 
ousies—and how rare it is to find 
five doctors’ wives who can as- 
sociate without heartaches? 

Yet the Aesculapian Club was 
made up of five country doctors 
and their wives. These five phy- 
sicians were members of what 
lays claim to being the oldest 
independent local medical society 
in the United States—the Thurber 
Medical Association of Milford, 
Massachusetts, a town halfway 
between Worcester and Boston. 

We had just closed the meeting 
of the latter one evening in June, 
1901, when five of us, bound to- 
gether by the strongest of hu- 
man ties, the ties of personal 
friendship, happened to be drawn 
apart from the rest in conversa- 
tion. One of us casually men- 
tioned the idea of a social-medi- 
cal club. That’s all there was to 
its start. 

Few in number of members, 
with little in the nature of a con- 
stitution or by-laws, and with no 
red tape whatever, we set out 
forthwith to help our small group 
enjoy life more, perform their 
professional work more satisfac- 
torily, and support one another’s 
reputation in the community. 

There was but one cast-iron 
rule—that of unanimous consent. 
What all the menibers wished to 
do, was done. If one objected, it 
was not done. But we were al- 
most always agreed. 


: is certainly in the class of 


We five physicians called our- 
selves active members; and the 
wives were associate members. 
Of inactive members, there were 
none. 

It seemed that all ten of the 
membership, both active and as- 
sociate, were so thoroughly con- 
genial as to enjoy one another’s 
society heartily, so like-minded 
as to find satisfaction in the same 
kind of pleasures, so well agreed 
that no formal agreement was 
ever necessary, so well suited to 
one another that we came to- 
gether spontaneously at the be- 
ginning, and continued to associ- 
ate intimately for many years 
without the development of a 
single misfit. It was an unusual 
and very desirable combination. 
We had no fear that our neigh- 
bor-competitors would run away 
with our ideas. 

We entertained in various 
ways, most frequent of which 
were simple visits in our homes. 
These I can remember chiefly for 
the good things that were on the 
table, but quite as enjoyable 
were the friendly conversations, 
the comparison of notes and ex- 
periences, and the papers which 
we took turns reading. Some of 
the best of these were written by 
our ladies, all of whom had liter- 
ary ability, and one being in the 
line of the most brilliant of 
American poets. They were ladies 
to be proud of, and many of the 
papers were published! 

Then there were our outings— 
trips to such places as Old Con- 





82 MEDICAL ECONOMICS 





The one who said “Consistency, thou art a Jewel,” 
must have had in mind how meticulous people are about oral 
hygiene and rarely if ever, give that “Port of Entry” for 
disease germs, the nose, an internal bath. 


Normally functioning, the nose acts somewhat as 
a filter for the dust and germ burdened air of modern life; 
but when occluded with mucus deposit, it probably serves as 
a culture tube for germ propagation. 


ALKALOL does not kill germs or tissue, but has 
decided pus and mucus solvent properties, with an added 
blandness that leaves delicate membrane cleansed, soothed 
and better able to resist germ invasion. 


Equally efficacious in clearing the eyes of an in- | 
fant after silver treatment, or in dealing with irritated or 


inflamed membrane of the adult body. 


Try in your own eyes or nose. 
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: ALKALOL COMPANY, 

The : Taunton, Mass. 

ALKALOL ' Gentlemen: ' 

: Please send sample of ALKALOL. 
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Co. Dr. 

TAUNTON : Address 
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cord, where we saw the homes of 
Hawthorne, Emerson, Thoreau, 
the Alcotts, and others noted 
among Concord’s past genera- 
tion. At Lake Walden we made 
our contribution to the cairn of 
stones which marks the site of 
Thoreau’s hut. Those were happy 
days—those outings. 

At one of our so-called “scien- 
tific sessions” we discussed the 
various remedies and methods of 
treatment which are employed by 
the different schools of medicine 
in the treatment of pneumonia. 
Those represented were the regu- 
ar, the homeopathic, the eclec- 
tic, and the alkaloidal or dosime- 
tric, which was then attracting 
considerable attention. We had 
a good attendance and an inter- 
esting exchange of views. 

Not long after that, another 
session was held, which was her- 
alded as “a symposium of alka- 
loidal medication”. It was at- 
tended by a goodly number of 
specially invited guests from all 
over Massachusetts. Papers were 
read and discussed on “Why I 


Use the Alkaloid”, “What Dosi- 
metry Stands For”, “How Dosi- 
metry Aborts Fever”, and “The 
Dosimetric versus the Regular 
Uses of Certain Drugs.” 

Our most audacious undertak- 
ing was one in which we en- 
gaged a few years later—the es- 
tablishment of a new medical 
journal, known as “The New 
England Alkaloidist”, the object 
of which was to advocate the use 
of the alkaloid according to the 
methods of dosimetry. Two of 
us were selected to edit and man- 
age the journal, and the other 
members agreed to give what 
help was in their power. The 
first number was issued in Janu- 
ary, 1906, and was followed by 
a number of other good issues. 
We had no difficulty in getting 
good articles from able men well 
known in the medical profession. 
We also made a fair start in se- 
curing advertisements, and this 
made us quite hopeful for a time. 

But as time went on, we be- 
gan to realize that a small town 
in New England was not the 


This picture was taken shortly after the formation of the Aesculapian 


Club, in 1901. The author, 


r. J. M. French, is second from the left. 








Its 
EFFECTIVENESS 
is proved 
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Have you tried a sample? 


HE effectiveness of Absorb- 

ine Jr. in treating cases of 
interdigital ringworm has had 
abundant verification in clinical 
and laboratory tests, and in gen- 
eral practice. 

This ailment, which so many 
people now call “Athlete’s Foot,” 
has spread to such an extent that 
the United States Public Health 
Service has reported “at least 
half of all adults suffer from ring- 
worm (of the feet) at some time.” 

Before Absorbine Jr. was 
offered to the profession for ring- 
worm therapy, it was given ex- 






Absorbine @ J! 


haustive tests in a famous labo- 
ratory. Summed up, these tests 
showed that Absorbine Jr. posi- 
tively inhibits the growth of the 
ringworm organism (tinea tri- 
chophyton) and at the same time 
is harmless to tissues. 


If you have not received a sam- 
ple of Absorbine Jr. to use in this 
connection, please send the cou- 
pon so that you may become 
familiar with the satisfactory way 
in which it helps relieve patients 
At all druggists—$1.25 per bottle, 
W. F. Young, Inc., Springfield, 
Mass. 





W.F. Young, Inc., 207 Lyman St. 
Springfield, Mass. 

Gentlemen: Kindly send me a sample of 
Absorbine Jr. without obligation. 
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place in which to undertake any 
guch ambitious project as this. 
Finally, after careful considera- 
tion, we turned over our sub- 
gription list and advertising 
tronage to others, paid all our 
in full, and charged the 
whole to adventure. I never 
heard any member of the club 
express regret at the undertak- 


ing. 
Thirty years have passed 
away. Four members of our little 
cub—two doctors and their 
wives—have gone on before us; 
they were not long separated. 
Another of our doctors, since 
the Armistice, has become the 
head of the department of Poul- 
try Husbandry in the University 
of Florida. His early experience 
in raising poultry had prepared 
the way, and though well past 





middle life when he gave up the 
practice of medicine, he met with 
immediate success in his new 
field, and seems now to be doing 
the best work of his life. The 
two remaining couples are still 
in our old places, and are still- 
subject to the call of our patients. 

Perhaps this simple story of a 
small club made up of personal 
friends, who came together be- 
cause of their friendship, has in- 
terested you. They were con- 
genial spirits who enjoyed one 
another’s society. There was 
never a single unpleasant mem- 
ory connected with the club in 
its history. And our friendship 
has descended into the next gen- 
eration. 

What better things has life in 
store for us than more good 
friends? 


To Ward Off Malpractice Suits 


OLLOW these nine rules and 

avoid malpractice suits, is 

what the Bulletin of the Hennetin 

County (Minnesota) Medical So- 
ciety recommends. 
8 


1. Keep full records of every 
case, covering both hospital and 
office care and including tele- 
phone consultation. 

2. Do not spare X-rays. 

3. Avoid, as far as possible, 
carrying on your practice by 
telephone. Telephone diagnoses 
and treatment can lead to serious 
mistakes and misunderstanding. 

4. Fill out death certificates 
accurately and completely. These 
may be used as evidence with 
serious consequences. 

5. Do not have an autopsy per- 
formed without a written per- 
mission signed by the nearest 
relative. 

6. Avoid careless and ill-found- 


ed opinions, particularly in re- 
gard to the results obtained by 
other physicians. 

7. Defer pushing collections on 
a dissatisfied patient who may 
bring suit rather than pay his 
bill. He has only two years from 
the date of the last treatment in 
which to make a claim, while 
your bill is not outlawed for six 
years. 

8. Make friends with your pa- 
teints by your honesty and fair- 
ness towards them, for the every- 
day patients make up your jury 
and their friendliness to you 
means their friendliness to the 
profession. 

_ 9. Carry adequate protective 
insurance. 

Malpractice suits are always 
more common in times of depres- 
sion. Therefore place these nine 
rules under your desk glass, and. 
read them over periodically. 





TWO-DOSE TOXOID IMMUNIZATION 
protects against Diphtheria 


LINICAL EVIDENCE 
shows that Diphtheria 
Toxoid Mulford develops pro- 
tective immunity in 90% to 95% 
of young children and in 85% to 
95% of those over 15 years. 
Immunity is produced quickly 
(within 6 to 8 weeks instead of 
$ to 6 months). 
No serum content. 
Stable and non-toxic—does 
not acquire toxicity upon freez- 
ing or with age. It is so free from 


toxicity that 5 human doses cause 
no symptoms of poisoning in a 
guinea pig. 

° e a 
DiestHer1a Toxom Moutrorp in 
two doses is accepted by the Council 


on Pharmacy and Chemistry of the 
American Medical Association. It is 


supplied m packages of two 1-cc. 


ampule-vials (1 immunization) ; 


twenty 1-cc. ampule-vials 
Ea (10 immunizations); and 
one 30-cc. ampule-vial 


(15 immunizations). 


DIPHTHERIA TOXOID MULFORD 
MULFORD BIOLOGICAL LABORATORIES 


SHARP & DOHME 
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2. HOMO GARRULUS 


By EGON A. SCHILLING 


what time I can have 

an appointment wit’ him? 
Two o’clock? I be there! Who 
I am? Ewald _ Unterhosen? 
Ewald, Ewald! You can’t hear 
good, lady? I said Ewald! A 
like in egg! What? Is no A 
in egg? What it starts with, 
that word, ha? Oh, you pro- 
nounce it E? All right, have 
it your way! You got it straight 
now? Ewald Unterhosen! Yes, I 
be there prompt two o’clock! 
Good bye! Und say!!! Just a 
second! Wait a minute! I got to 
ask first this before I come down. 
The doctor treats hearts, not? 
He does? Fine! I be down. Well, 
good bye. 


ELLO! Hello! Is this the 
~4 doctors’ uffice? Ya? Well, 


How you do, Miss! Nice day, 
ha? You bet! Well, I’m on time, 
all right! Just a couple minutes 
past two o’clock! Promptness is 
by me a by-word! Always a man 
should be on the dot! In Chicago 
i’s sometimes different on ac- 
count it isn’t so healthy to be on 
the dot there! You get the point? 
I make jokes, ha? 

What is my name, you ask? 
Ewald Unterhosen! You know 
now? Yes? Sure you do! I called 
up this morning you should fix 
it I got a date with the doctor at 
two o’clock. He is in? That’s fine! 
I got important things to discus: 
wit’ him! 

Say, how old is the doctor? 
About forty-five? A mere noth- 
ing! Bime-by we are all going to 
live to be 100 years or more! Is 
making rapid edvences the medi- 
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cal profession in diseases and 
stuff! Nowadays they got spec- 
troscopes and X-rayses what can 
look right through people. No 
germs or ungeziefers can stay 
hid long! Is remarkable, science 
discoveries! No germs can live 
long in entiseptics! I guess it 
burns ’em or so, till they are 
corpses! 


I can go in the doctor’s uffice 
now? Fine! Hello, doctor! How 
you are? I am Mr. Unterhosen! 
Is a funny name you think? I 
see you was smiling to yourself! 
I don’t blame you! Unterhosen 
means in English underwear or 
underpants! How could take my 
ancestors such a name I don’t 
know! They must have been 
dippy or something! Well, I can’t 
help it! So it goes in this world! 

Say doctor, is something 
wrong inside me, here in the 
chest! Is all the time pumping 
my heart like it was a steam en- 
gine! It goes bump, bump, may- 
be three hundred times every 
minute! Not so many? How you 
know that? Well, I bet it is any- 
ways two hundred fifty times, if 
not three hundred! What? It 
must be less than 250? Are you 
a magician you can know all that, 
doctor? How you find this out so 
fast? 

Here, doctor, lay down once 
your ear on my brust and listcn! 
You can hear it going full blast 
like there was carbon in it or 
something! You know, this has 
been going on for a long time 
elready. Sure it has! 

What you say, doctor? It’s 








fast, ain’t it? You bet it is! When 
I feel my own blood pressure on 
the wrist I can feel how swift it 
is! When I am sleeping on my 
left side on the pillow I can feel 
the heart going up and down like 
a wagon with a crooked wheel! 
Right away I turn on the other 
side then. I don’t like that pound- 
ing going on! I guess every man 
should of had two hearts in the 
first place! 


What’s that, doctor? You 
want to know what kind of work 
I am doing? Well, I ain’t got 
such a good job now! I put 
bristles in toothbrushes in a 
toothbrush factory! Am I mar- 
ried? No, not yet! But have I got 
a girl, doctor! Oh, boy! Is she 
ever a peacherino! Do I like her! 
Say, she’s wonderful, but the 
trouble is there’s another fellow 
after her too! I could choke him! 
All the time he’s hanging around 
trying to take her away! Last 
night I went past her house, it 
was already twelve o’clock, and 
what you think? That other fel- 
low was still sitting upstairs in 
her house! How I know? Was 
outside his car and was the lights 
turned on in the house! It made 
me so mad I let the air out his 
tires! Phooey on him! I could—— 

I shouldn’t get excited, you 
say? It affects my heart and 
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makes it beat faster? What | 
should do, ha? Marry the girl? 
Say, a good idea, you bet! No, 
I ain’t never asked her! I should 
do it? Doctor, I guess you are 
maybe right! Always I am worry. 
ing and getting jealous of that 
other fellow. If Emma was my 
wife my worries would be over! 
You ain’t no doctor, doctor, you 
are a wizard! I go right now and 
do it! Thank you very much! | 
pay your office girl? OK! 

Oh, doctor, before I go. I 
want to ask yet a question. If] 
get married will it be all right, 
my heart? I ain’t got nothing to 
fear it is going to go boom one 
of these days? No? People live 
a long time with tathy—tachy- 
cardia? Even when they are 
married? Well, that’s fine! Thank 
you very much! 


And, doctor, one more thing. 
You are also a doctor what takes 
care of ushering into the world 
babies? Yes? Well, for being so 
good to me today I am going to 
have some jobs for you when I 
marry Emma! There’s only one 
condition what I have to ask and 
that is, for heaven’s sake don’t 
bring me no twins or triplets! If 
that happens, I will get such a 
tachycardia what it will be the 
wonder of the whole world! Good- 
bye, doctor! 


Supplies Everything but Patients 


A NEW professional building to 
be erected in Pittsburgh will 
offer these advantages: mechan- 
ics to keep motors, examination 
chairs, X-ray apparatus and other 
equipment cleaned, oiled, and re- 
paired without charge to tenants; 
expert grinders to sharpen ins 
struments for tenants without 
charge; a nursery to care for 





patients’ children while the for- 
mer are in consultation; choice 
of a full range of planned color 
schemes. 

The building will be exceptiof- 
ally sound and dust-free, as win- 
dows will be kept closed constant- 
ly, the correct temperature being 
regulated by a ventilation sys- 
tem supplying conditioned air. 
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IRRIGOL: Samples and litera- 
ture of this product, recommend- 
ed as an efficient and economical 
yaginal douche, are offered by the 
Alkalol Co., Staunton, Mass. 

2 


ALPHEBIN: Professional sam- 
ples of this product, a barbituric 
preparation, are offered physi- 
cians gratis by Gane’s Chemical 
Works, Inc., 43 West 16th St., 
New York. 

@ 

TREATMENT OF VARICOSE VEINS 
BY THE INJECTION METHOD: A 
compact booklet summarizing the 
discussion of this method, with 
contra-indications, technique, pos- 
sible complications and literature 
references. Write: The Lakeside 
Laboratories, Inc., Milwaukee, 
Wisc. 

% 

ELECTRO-COAGULATION: This is 
one of the most elaborate free 
booklets produced this season, 
with plentiful illustrations of 
text-book quality. For a copy 
write: The Liebel-Flarsheim Co., 
308 West Third St., Cincinnati, 
Ohio. 

4 

THE TREATMENT OF SKIN AF- 
FECTIONS BY COLLOIDAL ALUMI- 
NUM ACETATE: A review of re- 
ferences gathered from the liter- 
ature, presented in booklet form. 
Write: The Hydrosal Company, 
Cincinnati, Ohio. 

€ 


LABORATORY REAGENTS: A 
catalog and price list of chemi- 
cals and supplies. Write: The 
Coleman & Bell Co., Norwood, 
Ohio. 

® 


OPTICAL TRIUMPH PERFECTS 
THE X-RAY STEREOSCOPE: This 
booklet discusses the principles 
and technique of a new develop- 
ment in X-ray _ stereoscopes. 


Write: Bausch & Lomb, Roches- 
ter, N. Y. 


Literature and Samples » 
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NIVEA CREME: Full-sized tube 
is offered physicians gratis by 
P. Beiersdorf & Co., 200 Hudson 
Street, New York. 

* 


ANOTOK: Samples of Anotok 
(previously known as Anti-Aute- 
Tox) are offered physicians grat- 
is for clinical test. The name of 
the company has also been sim- 
plified. It is The Anotok Co., Inc., 
404 East 49th Street, New York. 

* 


THE ROLE OF DIET IN THE 
CAUSE, PREVENTION AND CURE OF 
DENTAL DISEASES: A reprint of 
a paper by Milton Theo. Hanke 
from The Journal of Nutrition, 
is offered by the California Fruit 
Growers Association, Los Ange- 
les, Calif. 

* 

LACTOSE—THE SUGAR OF CHOICE 
IN INFANT FzEDING: Reprints of 
an article by this title, by Esther 
B. Hardisty, from Archives of 
Pediatrics, is offered by: The Na- 
tional Milk Sugar Co., Inc., 205 
E. 42nd Street, New York. 

* 


How To OBTAIN MAXIMUM SER- 
VICE FROM HYPODERMIC SYRINGES 
AND NEEDLES: An _ instructive 
booklet on the sterilization, hand- 
ling, usage, and proper selection 
for every clinical need, of these 


instruments. Write: Becton, 
ee & Co., Rutherford, 
.d. . 

MEDICAL OPINIONS: Clinical 


experience with Calmitol in acne, 
pruritis, eczema, athlete’s foot, 
poison ivy, and other skin affec- 
tions, are reported in this book- 
let, offered gratis by Thos. Leem- 
ing & Co., 101 West 31st Street, 
New York. 


® 

UTILATREE: A circular describ- 
ing an ingenious new device for 
the hospital and doctor’s office 
(it “hangs five times more 
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Clinical Advantages of the 
Colloidal Antacid 


HERE is only one antacid that acts 
7 colloidally, i. e. by colloido-chemical ad- 
@®/ sorption as distinct from chemical neutral- 
ization. That one antacid is ALUCOL, a 
Colloidal Type of Aluminum Hydroxide. The 
advantages of ALUCOL are as follows: 


1. It reduces free acidity to a minimum 
consistent with continued peptic di- 
gestion and causes prompt cessation 
of subjective symptoms. 














2. It is non-toxic, non-habit forming. 


3. It cannot produce an alkalosis or 
systemic alkalization. 


4. There is no rebound and more pro- 
nounced rise of acidity often observed 
after alkaline medication. 


5. The colloidal “gel” formed in the 
stomach by the _ combination of 
ALUCOL and HCL spreads itself over 
the stomach wall where it has a sooth- 
ing and protective effect on the mu- 
cous membrane. 





~ ~ ~~ ~» SN 4 AN S S\N) QO 
«COLLOIDAL HYDROXIDE OF ALUMINUM 
Every physician interested in antacid therapy 


is urged to write for atrial supply of ALUCOL 
and full information. 


Use Coupon Below 


THE WANDER COMPANY, Dept. M.E. 9 
180 North Michigan Avenue, 
Chicago, II. 


Please send me, without obligation, a container of ALUCOL 
for clinical test, with literature. 


Dr. 
Address 
City 
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dothes and hangs them perfect- 

) is offered by Utilatree Pro- 
om Inc., 75 Varick Street, 
New 


York. 
e 
MiLK ALLERGY: A brief resume 
of current literature on milk al- 
lergy, with a description of Sma- 
eo non-allergic milks and sugges- 
tions for their use. Write the 
Research Division, S.M.A. Cor- 
poration, Cleveland, Ohio. 
2 


IODINE IN OBSTETRICAL AND 
GYNECOLOGICAL PRACTICE: A 24- 
manual containing sugges- 
tions on the correct uses of iodine 
in gynecology and obstetrics, well 
illustrated. Write the Iodine Edu- 
cational Bureau, 120 Broadway, 
New York. 


G. P. Vanishing? 


[FROM PAGE 18] asked if my own 
physician would be permitted to 
attend me in ward accommoda- 
tions. Seven replies were in the 
negative. Please note that these 
beds are not for charity patients. 
Charges for ward beds in all hos- 
pitals with which I am familiar 
range from twenty-one to thirty 
dollars a week. Most of the’ occu- 
pants of these beds had been pa- 
tients of general practitioners. It 
is the same with contagious dis- 
eases. Ff a patient is sent to an 
isolation hospital he may not be 
attended by an outside physician. 
Obstetric-ward patients are at- 
tended by the hospital physicians. 
It is reasonable to assume that 
the younger element training in 
this atmosphere, will not be in- 
¢lined to cast his lot in a general 
direction. They want to be spe- 
dalists when they graduate. 
Small eabttnte are kinder 
to the outsider than the large 
mes. I draw my conclusions from 
the treatment I receive at the 
Various institutions. 
Automatically this brings us to 
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the relation between the special- 
ist and the physician. 

Nurses and internes in most 
hospitals act as if they considered 
the physician—as differentiated 
from the _ specialist—something 
which they had thought extinct. 
A sort of Dodo bird! But the 
specialist! Ah! If the family doc- 
tor wants to know what it feels 
like to be a worm, he has only 
to go to one of the large hospi- 
tals and contact the internes af- 
ter one of the Great Men has 
passed. 

I regret very much to be 
obliged to say that not all the 
specialists are entirely free of 
the sin of high-hatting the fami- 
ly physician. All general practi- 
tioners can tell of humiliating 
experiences. I have already told 
of one that happened in my own 
experience. 

ere is another case: 

I rang up the office of one of 
the most prominent of all the 
diagnosing specialists in this city 
(Chicago) and made a definite 
appointment, explaining that I 
was the physician in charge. At 
the specified time the patient and 
I presented ourselves. After a 
wait of forty-five minutes I in- 
quired of the young woman at 
the desk if I had made a mistake 
in the time set for my consulta- 
tion. No, the doctor would be in 
very soon. He had been delayed. 
An hour later I again approached 
her, this time protesting. Then 
we were shown into the office, 
where a young man of twenty-five 
or so began, in a most important 
manner, to question us. 

To make the story brief: This 
particular specialist had not been 
in that office for seven weeks. 
The assistants would take the 
history of the patients and then 
send them to the hospital. My 
patient was finally examined in 
one of the hospitals. The weeks 
went by. Finally I wrote to the 
specialist, explained that I had 
asked for a consultation, that an 
appointment had been made for 
me by his secretary. I was sure 








An Aid in 


MEDICAL ECONOMICS 


Reducing 


High Blood Pressure 


NTESTINAL toxemia is fre- 
quently met with in cases of 
hyperpiesis. This toxic condition 
reduces the capacity of the liver 
to anabolize certain nitrogenous 
wastes and the resulting accumu- 
lation raises blood pressure. 

When hyperpiesis exists in these 
cases, patients may have few mani- 
festations usually associated with 
it. All, however, have one com- 
mon characteristic — constipation 
—which is the cause of the tox- 
emia. 

Many physicians have found 
Sal Hepatica the most beneficial 
pfeparation in correcting intesti- 
nal toxemia. Even for protracted 
treatments it can be prescribed 
regularly without causing tolera- 


* Sal 


tion. It flushes the intestinal canal 
and so removes waste materials 
that produce putrefaction and 
the toxic effect. In so doing, Sal 
Hepatica is a recognized aid in 
reducing high blood pressure of 
toxemic origin. 


Hepatica « 





MEMO 1 to my 


assistant: Send to Name 





Bristol-Myers Co., 


75M West St., New 
Street. 


(Please enclose card) 





York, for a profes- 
sional sample of Sal 


Hepatica (gratis). City, 
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he had not been notified. Twenty- 
two days later I received a regu- 
lar hospital report, signed with 
the name of the specialist, but 
with a rubber stamp. 

I never did see the man I had 
asked for consultation. Such a 
preach of professional etiquette 
m the part of one who should 
inspire confidence and respect, 
would naturally leave the gener- 
al practitioner in a state of in- 
dignant protest. Naturally, it 
would lead to an unhappy com- 
parison of his lot. 


Another: 

For the very first time I felt 
some resentment at my status as 
a general practitioner. An old 
friend of mine was ill, At my 
gggestion, but independent of 

the family consulted a well 
wn nerve specialist. He be- 
e their medical adviser. 
r, the daughters of this wo- 
, for business reasons, needed 


know just what to expect of 
ir mother’s condition. 

‘They put the question to me. 
vised them to explain mat- 


to Doctor » who would 
@rtainly give his opinion. They 
this, but his manner was 
cold, his replies so unsatisfac- 
fry, that they asked me if I 
would ring him up and explain 
the matter to him. This I did, 
laining that my interest was 
mly that of a friend, trying to 
help the daughters out of some 
business difficulty. 

Never in all my work had I 
encountered such an insulting— 
yes, that’s the word—manner. He 
couldn’t be bothered, he told me. 
The trouble with my friend was 
so-and-so, told in the most bru- 
tal manner, and if I wished to 
tell her family that, I could do 
so. And then, three days later, 
these people received from him 
a bill for ten dollars for the talk 
which he didn’t have with me 
over the telephone. 

Group medicine? How is group 
Medicine going to take over the 
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work of the general practitioner? 
There must always be taken in- 
to account the patients who like 
to be considered individuals. Who 
will be considered thus. 

Do we need the family doctor? 
We assuredly do. The specialist 
will not make night calls. Un- 
fortunately people are taken ill 
at night. And not all cases are 
hospital cases. The specialist will 
do no emergency work, most 
necessary work before the patient 
can be taken to a hospital. 

Every family doctor must do 
his share, as he must also meet 
the financial shortage. Hospitals 
must be paid promptly, special- 
ists also. The nurse, laboratory, 
X-ray. But the family doctor 
waits, and waits some more. He 
must meet this contingency. 

This, I trust, is not the raving 
of a disgruntled doctor. It is the 
honest conclusion based upon 
twenty-five years of general prac- 
tice. It is not easy to speak of 
unhappy relations between doctor 
and specialist. I shall always feel 
that I have violated some ethical 
code if I do not mention the half 
score consultants who stand out 
in my mind, always helpful, cour- 
teous and ethical toward the doc- 
tor who asks advice. 

Drs. Ira Mix; Frank Wie- 
land, surgeon; E. A. Taylor, in- 
ternal medicine; Julius Hess, 
children’s specialist; N. C. Gil- 
bert, diseases of the heart; G. 
W. Hall, neurologist; Dudley 
Bayless, dental surgeon. All of 
Chicago. 

A meager list after a quarter 
of a century association! There 
are, certainly, others. Men who 
make the life of the family doc- 
tor a satisfied one, by their help- 
ful advice. But doctors whom I 
have interviewed all tell the same 
story: just a few stand out clear- 


And the solution? It seems so 
absurdly simple. Every graduate 
from a medical college should do 
general work before he sets him- 












—“a very efficient and agreeable 
aperient”—says the 
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of 
KUTNOW’S 


Effervescent 


POWDER 


ConTAINS 
No 


SUGAR 







WORLD FAMOUS NATURAL 
SALINE ALKALINE APERIENT 


In cases of auto-intoxication re- 
sulting in acidity, acid indiges- 
tion, bad breath, irritability, 
sleeplessness—Kutnow’s Powder 
is exceptionally efficacious. 


For trial bottle gratis, send coupon. 


S. KUTNOW & CO., Ltd. 
121 Varick Street, New York City 


Also makers of Kutnow’s Anti- 
Asthmatic Powder and Anti- 
Asthmatic Cigarettes. 
SSSSSSSSSSESESSESESESESEEESESeEeeeeeeaeeae 
S. KUTNOW & CO., Ltd. 

121 Varick Street 
New York, N. Y. 

Send me trial bottle of Kutnow’s 
Effervescent Powder. 


(M.E. 9) 
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self up as a specialist. Irrespe. 
tive of his interneship. 

This would do away with the 
family doctor per se, and still, 
paradoxically, there would aj. 
ways be family doctors. Each 
one would be working his way 
toward the summit he had se 
himself to climb. The family doe. 
tor would be en route. 


Dutch Guiana 


[FROM PAGE 21] And we did not 
have so much as a pop-gun with 
us. As soon as the great black cat 
caught sight of us, he splashed 
across the shallow channel and 
bounded into the jungle. Mr. V., 
did not have to urge us, after 
that, to keep our lantern burning 
when we camped on the bars at 
night. 

We were resting one day at 
noon, trying to find relief from 
the glare in the shade of the high 
wooded bank, when another corial 
came up the river behind us. The 
men in it were bush-negroes or 
Jukas, going “opo Saramacca” to 
their homes. Mr. V. had no diffi- 
culty in making a bargain with 
them, and when we proceeded on 
our journey, one Juka was in the 
bow of our corial while I sat in 
the stern to steer. The other two 
members of our party went ‘in 
the other canoe. 

Sitting in the stern and watch- 
ing the bush-negro in the bow 
poling the canoe, I longed for a 
camera. The naked figure might 
have been a statue of “Muscular 
Energy” as he drove the corial 
forward with powerful thrusts of 
his pole. His easy and tireless 
motions seemed effortless, in 
spite of the force he was exert- 
ing. His skin interested me. It 
lacked the flat appearance that 
it has in one who is accustomed 
to clothing, but seemed thick and 
velvety, as if one’s hand would 
sink into it. His body was decor- 
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ated over the chest and back with 
fanciful lines of cicatrices, which 
are supposed to make their pos- 
gessor a good hunter. 

These Jukas are naked savages 
of pure African blood, the de- 
geendants of run-away slaves of 
long ago, and they are the only 
people who understand the rapids 
of the upper river. 

As the sun sank toward the 
forest on the western bank, we 
stopped to make camp on a sand- 
bar. The Jukas, using only the 
strength of their arms, drove 
poles into the sand firmly enough 
to support a hammock. After 
frewood had been gathered and 
the camp had been arranged, my 
Juka set out to shoot fish for his 
supper, so I went with him to 
paddle his canoe. 

He stood erect in the front end 
of the corial with bow and arrow 
ready in his hands, while I pad- 
ded without a sound. When he 
saw the ripples of a large fish 
moving in the shallows, he aimed 
carefully and let fly. The arrow 
took its course and fell; a bulls- 
eye! The head of an arrow in- 
tended for fishing, fits loosely in- 
to the shaft, to which it is at- 
tached by a long string. The 
shaft now floated on the surface 
of the water, and in a moment 
oo had the fish in our 


These bush-negroes travel all 
day without pause and have con- 
ice enough in their skill to 
postpone hunting for their food 
until they make camp at night. 

It was Mr. V.’s suggestion that 
he prove to us that these sav- 
ages are thoroughly honest. He 
called them to him and gave 
them a drink from a bottle, af- 
ter which he rather ostentatious- 
ly placed the bottle on the sand 
and left it there. In deference to 
Mr. Volstead, I shall not mention 
what was in that bottle. It was 
still standing there in the morn- 
ing, untouched. To better under- 
stand what this means, one must 
temember that besides its use as 
a beverage, it represents money 











Bedside 
Urinalysis Case 


8 new urine tests readily executed 
at the bedside. 


SIMPLE and RELIABLE 





A rapid urinary examination for al- 
bumin—qualitative and quantitative— 
sugar—qualitative and quantitative—ace- 
tone, renal sclerosis, bacterial infection 
and presence of pus. 


These tests deserve an important place 
in diagnosis, combining new and ex- 
ceedingly simple methods of urinary ex- 
amination without boiling, without cor- 
rosive acid and without a microscope. 


With only reagent and urine, in one 
half to thrée minutes the reaction is 
completed. 


This method makes it possible for the 
busy practitioner and surgeon, eit! 
during office hours or at the bedside, to 
execute routine urinary tests in a few 
minutes. The reactions are superior to 
those of present methods, taking into 
consideration such factors as doubtful 
chemical end reactions and dependability. 


You do not always want to spend 
hours making elaborate investigations of 
the urine or to send specimens to 
laboratory entailing expense and loss of 
time. What you want is to test your 
patient’s urologic condition right there 
at his bedside and clinch your diagnosis. 
This you can do with sufficient accuracy 
for all practical purposes with this Test 
Case. This Test Case is very convenient, 
accurate, of pleasing appearance, and 
can easily be carried in the coat pocket. 
(EACH TEST COSTS ABOUT % CENT) 


COMPLETE OUTFIT INCLUDING 
TESTOMETERS FOR INTRODUCTION, 


PRICE, $5.00 
Refilling bottle each, $1.00 





% 


Enclose check——or C.0.D.—— 


Phennol Laboratory, 
5709 Lawrence Ave., Chicago, III. 


Dr. 
Address 8 
City 























RICH VITAMIN CONTENT 
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At a reasonable cost 





ISN'T THAT WHAT YOU WANT FOR 
YOUR PATIENTS IN A COD LIVER OIL? 





PURETEST COD 
LIVER OIL MEETS 
THE HIGHEST 
STANDARDS OF 
VITAMIN POTENCY 


Puretest Cod Liver Oil has a 
Vitamin A content of not 
less than 50,000 U. S. P. 
units in each 100 grams. 


Puretest Cod Liver Oil has a 
Vitamin D content of not 
less than 13,333 Oslo units in 
each 100 grams. 


Pureleot- Cod Liver Oil 


UNITED DRUG CO., 
Laboratories at Boston, St. Louis, Toronto and Nottingham, England 





When you have a patient who needs the 
building-up properties of Vitamins A and D, 
you probably suggest cod liver oil as the 
richest combined source of these two 
vitamins, 


Of course you realize that all cod liver 
oils are not equally rich in vitamin content, 
It depends on where and when the fish are 
caught, how the livers are prepared and 
how the oil is protected from deterioration. 


If you would specify a cod liver oil which 
is very rich in Vitamins A and D, which is 
always stable and uniform in quality, spe- 
cify Puretest. 


Puretest Cod Liver Oil comes from the 
chosen waters of Lofoten, Norway, North of 
the Arctic Circle. The cod are caught dur- 
ing the early part of the year when the livers 
are richest in Vitamins. 

In every operation of preparing and shipping, 
utmost care is taken to insure pure quality 
of the oil and to protect and preserve the 
tich vitamin content. With each shipment 
comes a certified biological analysis. 


But you ask me one thing more of the cod 
liver oil you specify. A reasonable price. 
For the average patient does not feel like 
paying a high price for such a well-known, 
ong-used product. And he does not need to. 


For Puretest Cod Liver Oil provides as high 
a vitamin potency as you can wish at a price 
moderate pas to please your patients. 
All Rexall and Liggett Drug Stores have 
Puretest Cod Liver Oil. We will gladly send 
you samples for your tests. Write to the 
Medicine and Hospital Department. 


BOSTON, MASS. 
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ip the Jukas. Money itself is of 
fo value in the bush; the only 
qrrency that can be used is bot- 
tles of much diluted rum, called 


Sopi. 

The honesty of these bush- 
negrees is unquestioned. At one 
time a Juka returned to the mine 
to report that he had lost a 
eanoe-load of provisions which he 
was taking to a prospector. I 
was inclined to laugh, but Mr. V. 
assured me that his explanation 
was true. “If he says he lost it, 
he did. Let him have another 
poatload.” Mr. V. knew the rapids 
of the upper river and what they 
can do to a canoe. 

At the commissary we had a 
limited supply of drugs, and it 
was here that I began to learn 
something new about castor oil. 
The laborers were all town neg- 
jes, A mean, noisy, quarrelsome 
lot, who were forever talking of 
fight but doing nothing to carry 
gut their threats. A line would 
form, holding cups and asking for 
castor oil. A reasonable amount 
of oil in the cup brought a de- 
mand for more. When the cup 
was half full, they still protested 
that it was not enough. I was 
amazed at this perverted appe- 
tite as I tried to measure out an 
amount that would meet their 
ideas of a dose. 

And then some one explained 
it to me. These men worked in 
the ditches—it was a placer mine 
—standing in the mud and water 
all day, and they rubbed castor 
oil on their feet at night to keep 
the skin from cracking. No one 
had ever told me about that in 
medical school. 

Another example of unusual 
we of a common thing was to- 
bacco. The Jukas are very fond 
of tobacco, but they neither 
smoke nor chew. Their method 
of using it is to soak it in alco- 
hl—gin or rum—and snuff the 
fesulting tincture up their nos- 
trils. I never tried it, but it no 
doubt has quite a kick. 

Two weeks to a day after our 
tight among the mosquitoes on 
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the canal, I learned more about 
the results of mosquito bites. I 
found myself lying on the ground 
in the bush, looking up at the 
trees overhead and wondering 
how I came to be there. I man- 
aged to reach camp and then 
fell in another faint. That is 
how malaria may begin in that 
country, another thing which had 
not been taught in medical school. 

I venture to say that Panama 
had nothing worse to offer in the 
way of malaria; it was the real 
thing; it killed. The whites 
seemed to suffer most from it, 
the Indians next, and the negroes 
were least affected. Some of the 
white men were in pretty bad 
shape and were unable to eat. I 
was more fortunate, for chills 
and fever never kept me from do- 
ing my whole duty at the table, 
and for that reason, perhaps, I 
stood the climate better than 
some of the others. 

Some one may wonder whether 
the country could be drained to 
do away with malaria; here is 
one point about the difficulty 
which seems never to have been 
mentioned. Under the forest trees 
the light is dim and there is little 
undergrowth, but vines are every- 
where, climbing to the tops of 
the trees in search of light. 

One of these vines is of pecu- 
liar shape. It is flat, as broad as 
one’s hand and about as thick. 
The edges of the vine are shorter 
than the middle portion, so that 
the center of the vine is puckered 
into waves or folds. This forms 
a series of cups reaching from 
the ground to the tops of the 
forest trees, each holding several 
ounces of water. An ideal ar- 
rangement for the mosquitoes. 

The mention of food recalls our 
diet at the mine. Aside from 
rice, flour, cornmeal and salt fish, 
everything came out of a can. In 
addition to the usual American 
corned beef and salmon, and the 
like, there was a large assort- 
ment of fine brands put up by 
the Dutch. Tenderloin and green 
peas, steak with mushrooms, 
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that is the way the Dutch can- 
ners provide. It all tasted very 

for a while, but after a few 
months one began to develop a 
vacant stare. Something was 
missing; a hunger that would not 
be appeased. : 

Moore and I sometimes got up 
at night to divide a package of 
preakfast food and a can of con- 
densed milk between us. We got 
up hungry, and returned to our 
hammocks full, but still hungry. 
Vitamins were undreamed of at 
that time, but would have ex- 
plained that gnawing desire for 
something, what it was we did 
not know. There were no vege- 
tables nor fruits, of course. Game 
was everywhere, but too difficult 


to get. : 

I did find one pineapple grow- 
ing near the river in the bush. 
Carefully cherishing it, I visited 
it from time to time, observing 
its growth and resisting the de- 
sire to eat it now. Then came the 
thought that a tapir might find 
it, or perhaps a monkey; so the 
pine returned with me to camp. 
It was a wild specimen, a hard, 
dry nubbin, but we ate it. 

Every one slept in hammocks, 
which is much better than it 
sounds to the uninitiated. Like 
the recipe for rabbit stew—first 
get your hammock. Mr. V. had 
seen that we were provided with 
the right sort. Netting hammocks 
will not do, for the cords cut into 
the flesh. Canvas is too cold and 
clammy. The right sort is woven 
by the Indians from native cot- 
ton. It is a loose-meshed thick 
cloth, nearly six feet wide, which 
does not become damp like can- 
vas. In sleeping, one does not lie 
lengthwise, nor across the ham- 
mock; the proper way is to lie 
diagonally, and in that position 
the body is perfectly straight 
and horizontal. 

With his hammock every one 
has a net to hang over it. It is 
not too much to say that one’s 
life depends on having a good 
one. Although called a net, it is 
made of thin cloth, for mosquito 
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netting is useless. When ready 
to turn in, one arranges the ham- 
mock and slips under the net, 
trying to leave all the mosquitoes 
outside. Then he rolls his cloth- 
ing into a tight bundle;. other- 
wise it will become too wet to 
put on in the morning, for the 
air is saturated with dew. He 
hangs his shoes from the ham- 
mock rope, but even so it is well 
to remember to shake them in 
the morning, so as to dislodge a 
possible scorpion or centipede. 

To lie awake in the hammock 
at night is a strange experience. 
In addition tc the constant shrill 
voice of the insect world, and the 
mighty chorus of the frogs, there 
are weird sounds that one can- 
not identify; noises that could 
easily cause shivers of supersti- 
tious dread. The prize noise- 
maker is, of course, the howling 
monkey. His clamor is unearthly 
—it might be some one killing 
pigs, or a locomotive whistling. 
What sounds like the chorus of 
an entire tribe is only one old 
male practicing his solo. 

And there are creepy noises, 
eerie cries. Occasionally a scream, 
perhaps one of the cats has 
caught a monkey. And over the 
forest at times will come a boom, 
boom, boom, as of a bass-drum 
in the distance. What it is I do 
not know; perhaps some wild 
tribe signaling. But it is much 
better to sleep than to lie awake 
listening. 

Life in the bush would be far 
different if the insects were ab- 
sent. Innumerable pests torment 
the visitor, aside from the ever- 
present mosquitoes. Centipedes as 
thick as one’s finger and six 
inches long come out of dark 
corners. I do not know how 
poisonous they are, but with their 
pale yellow color and green mark- 
ings, they do not invite experi- 
ment. 

One had always to remember 
the possibility of a scorpion when 
picking anything from the ground. 
On one occasion my hat fell to 
the ground; on replacing it, I was 
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immediately stung on the fore: 
head—probably a scorpion, but I 
was too busy to waste time in 
making sure. A laborer who was 
with me sucked the wound and 
there were no bad after affects. 
Chiggers burrow into the skin 
about the toes of naked feet, and 
form sacks of eggs, which may 
result in ulcers on account of 
one’s lowered general resistance. 
Qne of the most annoying in- 
gects is the bete rouge, a tiny 
ect that gets upon the skin 
en one brushes against grass 
leaves. It burrows into the 
n and causes most intense and 
longed itching. The only pre- 
tive seems to be the “crab- 
” made by the bush-negroes 
m a nut growing in the forest. 
» Another insect which helps to 
ke life interesting lays its 
under the skin. I happened 
have three of these souvenirs 
once. The egg hatches into a 
Worm rather more than half an 
inch long, pointed at one end, 
e blunt at the other. The lesion 
looks like a boil but is not acutely 
inflamed, and has at the apex a 
minute opening, probably for air. 
When one of these worms chooses 
od to wriggle, its possessor develops 
a far-away, preoccupied expres- 
sion that is quite characteristic. 
The remedy is simple. Tobacco 
is rubbed up in kerosene and 
placed upon the opening. In a 









a short time the worm can be 

e- squeezed out. Unless it is first 

nf stupified, it is not possible to 
dislodge it. 

J One of the most surprising 


pests is a beautiful caterpillar. 
= It has a covering of long silky 
hair so that it appears like a 
6 wad of fleecy cotton, and it may 
, be a soft brown, or pink, or snowy 
white in color. I happened to 
rub my arm against one of these 
| which was clinging to a leaf, and 
: at once had a severe stinging 
sal pain at the point of contact. This 
pain spread over the entire body 
and I stayed in my hammock for 
two days with intense aching in 
every joint. 












Om account of these annoying 
and sometimes dangerous pests, 
we welcomed the lizards which 
constantly visited our camp. They 
were of all sizes up to nearly a 
foot in length, and were very 
tame. They hunted in pairs in 
the thatched roof, or ran about 
the floor and over the furniture, 
and they made short work of any 
scorpion or centipede which they 
found. 

Not all the pests were insects. 
One which is numerous and po- 
tentially dangerous is a mammal. 
Whenever a canoe is paddled 
along the shore of a river, bats 
fly up from every log or partly 
submerged snag that is passed. 
Any work animals which are used 
in the bush must be carefully 
screened at night, for these bats 
will kill them by sucking their 
blood. Vampire bats are some- 
times pictured as immense crea- 
tures, but this is not true. The 
ones we saw were about the size 
of our ordinary bats at home. 
Legend tells that they will perch 
on the bed and fan a person into 
deeper slumber with their wings. 
This, of course, is a fable, but it 
is easy to understand how the 
story might have originated. If 
one lies in bed in the dark with- 
out a net, these bats will fly back 
and forth very close to his face. 
Their purpose is evidently to 
find out if he is actually asleep, 
for if he stirs they disappear. 
Just what happens when they 
learn that he is really asleep I 
cannot say, but several times I 
awoke in the morning to find 
streaks of blood on my foot, run- 
ning down from a small V-shaped 
cut at the tip of the great toe. 

Animal life must have been 
abundant, for we saw tracks of 
deer, wild pigs and others. One 
of the big cats came regularly to 
drink at the sump during the dry 
season. But to see the animals 
themselves in the twilight under 
the trees is another matter. No 
one can hunt successfully except 
the Indians; they are so skillful 
that they can ask what sort of 
meat is wanted, and then go into 
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the bush and bring back that par- 
ticular kind. 

But there seldom were any In- 
dians where the mine was situ- 
ated. They live nearer the coast, 
or far in the interior, while the 
middle reaches of the rivers were 
inhabited solely by bush-negroes. 
For that reason our diet con- 
tained no fresh meat. We could 
have shot monkeys, but somehow 
they did not appeal to our appe- 
tites. A story told by hunters 
would assure them a closed sea- 
son. The hunters said that when 
the mother monkey sees men un- 
der the trees, she holds up her 
baby, believing that this sight 
will afford them protection. 

One of the laborers brought me 
a young pecarry—a wild pig— 
for a pet. He was a savage little 
beast and full of fight, until he 
learned that I would scratch his 
side with a stick. Then he soon 
became friendly and would 
stretch out on the ground when 
he saw me, so that I would have 
no difficulty in contributing to 
his pleasure. 

Bird life was not abundant. 
Those that we saw were brilliant- 
ly colored, but they screeched 
rather than sang. Parrots flying 
overhead in pairs; toucans with 
their enormous beaks; nests of 
weaver birds swinging at the end 
of a yard of string. But one 
evening in February, a song came 
oer the tops of the trees that 
brought a pang of homesickness. 
As the sun was setting, the un- 
mistakable “Cher-eep, cher-up,” 
of a robin was heard. He had 
come a long distance to spend 
the winter, to sing his song in 
that lonesome forest. 

utch Guiana is the home of 
makes. One has to be continually 
m guard against them, but the 
bush is so thick and so dark that 
Irarely saw one. On one occasion 
I found a broad groove in the 
soft ground and wondered who 
could have been dragging a log, 
and for what purpose. hen, 
suddenly, I lost interest in fol- 
lowing that track. It dipped un- 
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der vines where no log could have 
gone, and I realized that it might 
not be pleasant to come upon the 
anaconda that had made that 
trail. 

The people were interesting be- 
cause of the contrast between the 
naked bush-negroes of the forest 
and the laborers from town. The 
former, who prefer to be called 
Jukas, speak taki-taki, a sort of 
baby talk containing Dutch, Eng- 
lish, and Portugese words, to- 
gether with many words from 
their African languages. They 
are likable people, but one needs 
to have patience with their child- 
ish ideas. They should not be 
considered ignorant, for they are 
well informed regarding things 
which concern them. A white man 
must appear ignorant and help- 
less in the bush. They are polite. 
When one visits their home, they 
invariably offer the seat where 
they have been sitting, with the 
invitation: “Massa siti down.” 

That, of course, is easy to un- 
derstand, but it is not so easy 
when they urge one to “come 
kissee nanyah.” 

That is an invitation to have 
something to eat. Like all lan- 
guages, it is possible for the 
stranger to make a mistake. I 
once asked a woman a very em- 
barrassing question through mis- 
take in the slight difference be- 
tween two words. Her husband, 
who was with her, slapped his 
bare thigh as he doubled up with 
laughter. 

The Jukas wear only a breech- 
clout, except on rare and impor- 
tant occasions. I saw one in 
Paramaribo wearing a high silk 
hat and a frock coat of broad 
pink and white stripes. The con- 
trast with his naked body was 
striking. He had been wearing 
shoes, but that was too much, so 
another man followed him, carry- 
ing the foot gear. 

The Jukas have excellent vir- 
tues. They are thoroughly honest, 
and they have strict ideas about 
morals. There are no mulattoes 
to be found among them. One of 
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them in particular interested mé. 
Although he had never worn 
clothing, much less a hat, he was 
very bald. Evidently the tight 
hat band is not the only explana- 
tion for alopecia. 

In contrast to our liking for 
the Jukas, was our disgust with 
the laborers who came from town. 
They sat up all night howling 
ribald songs, and then were too 
sleepy to work next day. I had 
one experience with them when 
there can be no denying the fact 
that I was thoroughly frightened. 

Jones, Moore and I were the 
only white men at the camp at 
the time. Moore had had some dis- 
pute with one of the laborers, 
who took this opportunity to 
come to our camp and challenge 
Moore to come out and fight. 
a as it happened, came from 

irginia, and he would not take 
that sort of talk from any one, 
white or black, especially black. 
He argued very effectively with 
a stick of cord wood, and then 
there was a patient with a scalp 
wound needing attention. 

Our medical supplies were at 
the commissary, about a hundred 
yards from ourowncamp. By the 
time I arrived there, the laborers’ 
quarters contained a _ howling 
mob. I had just begun to collect 
the things needed when the back 
door burst open and in a moment 
the room was filled with angry 
laborers, and every one of them 
carried a cutlass in his hand. 

To say that I was scared is 
putting it mildly. They could 
have done whatever they wished 
without my friends knowing that 
anything was happening. For- 
tunately they followed their usual 
plan of all talking at once, and 
in the confusion I slipped out the 
door. There was a distinct feeling 
of relief on reaching our camp, 
where at least there were a few 
guns. 

Not the least eventful part of 
my trip to Dutch Guiana was the 
return to New York. On reaching 
the coast, I ran into a yellow 
fever quarantine at Paramaribo. 
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Ships lay in the river, unable to 
leave because of deaths among 
the crew. I must have been in. 
sect proof by that time. Mosqui. 
toes filled the air as we passed 
the yellow fever hospital (there 
was no screening in those days), 
but nothing happened as a re. 
sit. 

After five weeks of detention 
at the capital, there came the 
happy coincidence of twelve days 
without a new case, and a steam- 
er ready to sail. I had escaped 
from quarantine, and now had 
an eventful passage ahead of me 
of twenty-eight days to New 
York, stopping at a dozen ports 
of call. 

As luck would have it, Curacao 


found me with a temperature of tif 
over one hundred five. Six doc- ill: 


tors spent the day trying to de- 
cide whether I had yellow fever, 
and refused pratique until the 
question was settled. Later in 
the day the other passengers gave 
me a cheer—a unique experience 
to me. The reason seems ridicu- 
lous; they cheered because I had 
been able to sweat. But that re- 
leased them from quarantine. 

In Venezuela we saw the edge 
of a war. A large number of offi- 
cers came out in Indian canoes, 
making their escape after a de- 
feat at arms that day. Most of 
them had belts of gold coins about 
their waists, but one of them 
showed an economical streak, for 
he stole two revolvers from the 
mate while they were haggling 
over the price. 

We dropped in on another war 
in Haiti, and it was here that 
a@ pompous individual boarded 
the ship, who wore five-dollar 
gold pieces for buttons on his 
white coat, and whose manner 
proclaimed that he was King of 
the Caribbean, or possibly Em- 
peror of the Atlantic. 

At New York a certain young 
doctor landed with one idea fixed 
in mind: never again. But he 
had still to learn that there is no 
— treatment for wander- 
ust. 
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X-Ray 


[pxoM PAGE 32] if it is desired to 
io so. The stereoscope is at the 
nd of the room, each end rest- 
ng on a three-drawer, steel filing 
‘ahinet. One can turn off a lot of 
ork in a compact and well-ar- 
ranged workshop like this. 

The dark room is decidedly un- 
sual in several particulars, be- 
ing finished, inside, in pale sage- 
green, except the ceiling, which 
s white, and having an indirect 
ighting system. The mechani- 
~l arrangements for handling 
nd developing the films are not 
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to fadically different from those to 
ur. fe seen in a number of other 
similar laboratories, but there 
DS@ hare at least three features, which 
ars fare a bit out of the ordinary: 
of The developing tank has not only 
rmning hot and cold water, but 
also ice water, and the tempera- 
ure of all solutions is controlled 
nd thy a thermostat; over the hypo 
nts jank is a double, 14 x 17 illumin- 
uted viewing box, so that films 
2M, Khan be examined while wet; the 
yn, [drying box is high up on the wall 
(18 inches above the floor) out 
if the way, the bottom dropping 
own to give access to the in- 
rior, and warmed air is drawn 
C. Iver the films with an exhaust 
rk fan. 





The fluoroscopic and radio- 
graphic rooms are equipped with 
he most modern apparatus, all 
of which is operated from one 
control room, having lead insula- 
tion 1/16 inch thick all around, 
en between the panels of the 
deors, which latter are pierced 
sa windows, through 
the operator can keep 

track of what is going on. 
Two of the four dressing rooms 
are just that and no more. The 
two are larger and. one of 
these has a cot and contains an 
amthropometric scale and a basal 
metabolism apparatus, while the 
ther is equipped with a day bed, 
combined air and water-cooled 
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tion, and it is very easy to assimilate 
as the iron is rendered organic by 
the peptone. It does not constipate. 

Agreeable to the taste: Being free from 
the styptic flavor of most iron prepa- 
rations Pepto-Fer is very palatable. 
It does not blacken the teeth. 


DARRASSE Freres, PARIS 
Samples on request from P 


E. FOUGERA & Co., INC. 
75 Varick Street +» New York, N. Y. 



























Hay Fever 


FREE TUBE— 
We want you to 
prove to yourself 
the advantages of 
ephedrine hydro- 
chloride exhibited 
in our water solu- 
ble jelly base. 
Efedron quickly 
relieves nasal con- 
gestion. Paiients 
appreciate the 
quick, sure, re- 
sults.’ 


Send for Free 
Tube—TODAY 


SSSSSSSSSSSSEEEEEEEEeESeSeesesees 
Hart Drug Corp., 
35 S. W. 2nd St., Miami, Florida 
Send me trade size tube 
Efedron FREE. 
M.D. 
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This Needle Does Not 
Have to be Wired 


Gives a new freedom from Clogging, 
Corrosion and Breakage—accept 
one Free to try. 





To every physician not now usin 
this genuine Firth Stainless Stee 
hypodermic needle, we offer one with 
our compliments. Note the coupon 
below. 

This is the needle which physi- 
cians and hospitals are everywhere 
adopting—a needle that is non-clog- 
ging, non-corrosive, inside and out- 
side. 

The name is VIM. Impervious to many acids and most 
reagents; invoilate to rust and corrosion, the VIM does not 
have to be wired or even dried. 

Made of genuine Firth Stainless Steel, the VIM possesses 
the high cutting qualities of carbon steel with all the added 
advantages of Stainless Steel. 


Accept a VIM — FREE 


Here is an ideal needle for hypodermic work, for intra- 
venous, intra-muscular and anaesthesia work. If you are not 
now using the VIM, please accept one free to try. 





The coupon below will bring the sample without charge, 
postpaid. If request is made prompt- 
ly we will include with our compli- 
ments a copy of “NEW ADVANCES 
IN TECHNIQUE” describing the de- 
velopment of 15 notable advances in 
instrumentation. 
Clip and mail the coupon to: 


MACGREGOR INSTRUMENT CO. 





MACGREGOR INSTRUMENT COMPANY, M.E.-9-31 
Needham, Mass. | 
‘ 

Please send me one of the VIM Stainless Steel Needles to try, also a copy 
of the monograph “New Advances in Technique”. Both are to be compli- 
mentary. 

Name M. D. 


Street. 
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iltraviolet lamp and an infrared 
generator. ’ 

In order to eliminate the noise 
of the transformers, which dis- 
turbs some patients, the trans- 
former room is lined throughout 
with acusti-cellotex, 1% inches 
thick, which reduces the sound 
about 75 percent, so that it can 
searcely be heard, unless one’s 
attention is called to it. Little 
things like that, which may seem 
unimportant, help to build suc- 
cess where one is dealing with 
people, many of whom are un- 
usually sensitive because of ill- 
ness. 

All the matters so far dis- 
mussed regarding the x-ray side 
of the laboratory, are such as 
one might find, in a general way, 
in any institution for roentgen- 
dlogic diagnosis. The arrange- 
ments for x-ray treatment must 
be even more elaborate because 
the rays given off by the tubes 
ued for this purpose are more 
powerful and penetrating than 
ad employed in diagnostic 


The treatment room has a 
theet of lead, one-eighth inch 
thick, covering all the walls, un- 


floor. The plaster on the ceiling 
is over an inch thick, and radio- 
paque barium largely replaces 
the lime which is ordinarily used. 
The doors have one-eighth of an 
inch of lead between their panels, 
which makes them so heavy (they 
weigh 500 pounds each) that four 
sturdy hinges are required to 
hold each one in position. The 
Windows in the south door and 
the west wall of the room have 
double panes of lead glass. All 

precautions are necessary 
to keep the hard rays from the 
high-voltage tube from wander- 





As a further protection against 
accidents, most of the furniture 
in this room is made of wood; 
the lead glass bowl which sur- 

gtounds the powerful tube is ex- 
fa-heavy; and portable wooden 


Here 


is one of the 
advertisements of 
The Sugar Institute 


Tue advertisement repro- 
duced here is one of the 
series appearing in publica- 
tions throughout the country. 
In order to keep the state- 
ments in accord with modern 
medical practice, they have 
been submitted to and ap- 
proved by some of the lead- 
ing authorities in the field of 
human nutrition in the United 
States. The Sugar Institute, 
129 Front Street, New York. 
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HYPERTENSION 


The combined formula of Sir Lauder Brunton and M. Thrush, 
M. D. Ph. M. after careful study and long experience in the ccnentad of 
Hypertension evolved Natrico. 


This combination of Crataegus Oxyacantha, long known for its pronounced 
tonic action upon the cardiac muscle; Nitroglycerin, rapid and fleeting 
both in action and effect; Nitrites and. Nitrates, slower and more lasting, 
* exerts practically continuous action and Pulvoids 
preserve the potency of the ingredients. This com- 
bination, known as 


PULVOIDS NATRICO 


‘“ supplied to the medical profession, not only re- 
% duces blood nme | but maintains it within 
’ the treatment of the cause. 


A booklet which has been prepared on High 
Blood Pressure containing cg ay reports on 
= use of Pulvoids Natrico is available on 
request. Write now and we will send you 


PROBE 


MANUFACTURERS 
LONG ISLAND CITY 

















Your Diebetic and Ketogenic 
diets will not seem a hardship to | 
your patients if supplemented | 
with these sugar and starch re- | 
stricted foods. 


Complete description is given | 
in this catalogue of these foods, 
Diet scales, Urine testing equip- 
ment and Equipment required 
for Insulin administration. 





1750 W. Van Buren S Chi 
Chicago Dietetic Supply House, soe) W._Von Besse Mveat, ¢ Mengh, 


Send me_____________ copies of this new catalogue of suggestive foods for sugar 
and starch restricted diets. 


Dr. 
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racks are provided to support the 
great weight of the heavy, lead- 
ed-rubber sheets which cover all 
parts of the patient except the 
area which is being treated. 

The attendant who is giving 
the treatment sits in a separate 
control room, with the main 
switch and other controls under 
his hands, and watches the pa- 
tient every minute through the 
lead glass window. By a clever 
arrangement of two mirrors, he 
can even watch the meters with- 
out looking away from the per- 
son whose health, or even whose 
life, depends upon his vigilance. 

When one realizes that there 
is no field in Medicine where the 
overhead expenses are so great 
as in a radiologic laboratory (the 
equipment and special arrange- 
ments of such a laboratory as 
this cost approximately $50,000, 
exclusive of the cost of the radi- 
um used), it is obvious that the 
independent radiologist cannot 
afford to do free charity work, 
because he would have to donate, 
not merely his valuable time, but 
also the cost of films, solutions, 
electric current, highly trained 
assistants, wear on tubes, and the 
interest on his investment. When 
work of this type is done, some- 
one must pay for it. 

Because radiologic work of a 
high type can be done only with 
expensive machines, in a special- 
ly arranged and costly environ- 
ment, it seems inexpedient for 
practitioners to attempt to do 
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their own x-ray work, in the 
larger centers where the services 
of a well-equipped and compe- 
tent radiologist are available. 
Moreover, the practitioner should 
encourage the radiologist to be 
constantly improving himself as 
@ specialist (provided, of course, 
that he can demonstrate his abili- 
ty and helpfulness) by referring 
to him all cases which are proper- 
ly in his field. 

In smaller places, where no 
such specialized service can be 
had, each man must act upon his 
own judgment and do the best 
he can; but even so it would 
seem that, in a community where 
there are several physicians, it 
would be advisable that only one 
should go to the expense of pur- 
chasing x-ray equipment, and 
that the others should refer such 
work to him, so that his skill, 

wing by practice, may add to 
their clinical efficiency. 


“M.D.” Bait 


[FROM PAGE 23] activities were 
held out primarily as to why every 
doctor should join the movement. 
This was undoubtedly done just 
to dress up the literature, for 
every doctor approached received 
. “ve panos nvitation” to dive 

ht into the big pool, get wet 

over and swim around with 
one real insiders. He was invited 
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MICAJAM AND COMPANY 
194 Conewango Avenue, Warren, Pa. 


tract, 

tarrh, tissue relaxation, tenderness, 
Micajah’s Medicated Wafers provide 
fountain 
A8- tating. 
SOOTHING, TISSUE- 
SHRINKING. Have Established Suc- 

cessful Record in Cases of 


LEUCORRHOEA 


Samples and literature to physicians on request. 


ICAJAH’S 
SUPPOSITORIES 


are astringent, soothing 
— and non-irri- 

Stop bleeding 
and allay soreness. Con- 
tain no narcotic agent. 
In cases of 


HEMORRHOIDS 
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Vaginal Type 


Austin’s Irrigators permit the direct, prolonged application 
of wet heat to the parts affected, with liquids as hot as 
desired or as cool—and assure thorough cleansing. 


What other physicians write of this new 
method for vaginal and rectal irrigators 


“The use of Austin’s Irri- 
gators has been of marked 
help in the treatment of 
Cervicitis, Endometritis and 
allied conditions."—Dr. C. 
B. T. 

“The continuous irrigations 
with the use of Austin’s Ir- 
rigators are of benefit in 
cases of Endometritis and 
Salpingitis, and caused a 
marfked reduction .in_ the 
temperature and symptoms 
of the patient.”"—Dr. E. P. M. 
“This treatment is particu- 


The _ superiority of 
Austin’s Continuous 
Irrigators has been 


proven in actual prac- 
tice as well as in 
theory. Their high ef- 
ficiency, safety and 
convenience is sub- 
stantiated by results 
as shown in the many 
routine case reports 
received. A few of 
these routine case re- 
ports have been com- 
piled into an interest- 
ing booklet which will 
be sent to any physi- 
cian upon request. 
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The 
“Council-Accepted” 
lrrigators 


The indicated instruments to assist you in 
treating any internal infections in the vaginal 
and rectal areas—Assuring maximum efficiency 
and safety when used by the physician in his 
practice or the patient at home. 


larly applicable to acute 
posterior urethral (prostatic) 
conditions and in subacute 
Auto-Rectal cases.”"—Dr. S. 
E. 


“Diagnosis mucous colitis. 
Relief of symptoms is ob- 
tained by colonic irrigations 
with Austin’s Irrigators, 
with better results and 
without the discomfort ac- 
companying her _ former 
method of using a long 
rubber catheter and high 
enema.”—Dr. G. O. T. 


Vaginal Type, $5.00 


We have a Representative Dealer in 
Your Locality 


W. D. PEATTIE, Inc. 
714 Century Blidg., Cleveland, Ohio 


Send me Case Report Booklet......00.0.0000000000ccccccccccsceeeeseoeee 
Send me........Vaginal Type instrument @ $5.00 ea. 
Send me........ Rectal Type (5%, %, % inch) @ $4.00 ea. 
10% discount allowed on physicians’ purchases. 
Name ......... 
Address 


City 
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fp Subscribe for an “allotment” 
of the concern’s capital stock! 

I was commissioned to inves- 
tigate the investment possibilities 
of the company by a doctor-client 
of mine, and in that capacity 
called at its headquarters in a 
neighboring city. The beautiful 
and spacious suite of offices, with 
its dignified mahogany furniture 
impressed me. I was courteously 
received, and, after making my 
mission known, the advantages 
daimed in the literature were 
carefully, but without much 
change, explained to me. In an- 
swer to a question, it was admit- 
ted that the “initial issue” of 
stock then being sold was an au- 
thorization for a million dollars. 
“How do you propose to invest 
the capital of the company?” I 
inquired. I was addressing the 

ident. 

He looked at me as though a 
bit puzzled. He did not reply im- 
mediately. I thought he acted a 
bit as if the problem had not 
ocurred to him. Finally he re- 
plied to my question. 

“We will have a big organiza- 
tion, and eventually we will main- 
tain offices in many cities,” he 
said. “We will have hundreds of 
employees, many of whom will 
travel over the country in the 
interests of our members. It will 
take a lot of money.” 

“Surely,” I suggested, “you do 
not intend to pay these travel- 
lers, for whose services a fee is 
to be charged, nor maintain other 
current salaries, from your capi- 
tal account?” 

He leaned over toward me and 
assumed a very confidential’ at- 
titude. “What do you care about 
how we invest the money, so long 
as your client gets his dividends 
regularly? If we have more money 
than we need we may put it in 
government bonds.” 

I did not doubt the truth of 
his statement. I could see that 
he was going to need a lot of 
money. I had a very good idea as 
to who, in case there was a sur- 
pes, would get the government 

s. 
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The matter of the actual need 


for the capital sought should be 


carefully watched not only in 
newly organized companies but 
in those older companies seeking 
additional capital as well. In 
many instances there is a ten- 
dency on the part of men who 
operate businesses on other peo- 
ple’s money to over-extend when 
nig think in terms of new capi- 
tal. 

I recall a small investment 
house which had successfully op- 
erated for fifteen years on a 
paid capital of $50,000. During 
boom times, when new companies 
were being organized and money 
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TAUROCOL 


(TOROCOL) TABLETS 


A DEPENDABLE CHOLAGOGUE 
- «+ bile salts with cascara sagrada 
and phenolphthalein . . . directly 
stimulates the liver cells, producing 
an increased flow of bile rich in 
cholates. 

Manufactured for 20 years especially 
for physicians’ prescriptions and for 
dispensing purposes. 


VERA PERLES of 
Sandalwood Compound 
- another Plessner Product. 


Samples and full information on 
request. 





THE PAUL PLESSNER CO. 
Detroit, Mich. 
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Elixir MALTOPEPSIN 


A most palatable digestive agent, adjuvant and 
vehicle of unsurpassed merit. , 


Especially indicated in the treatment of digestive 
and intestinal disorders in children. 


This preparation in addition to one grain U. S. P. 
Pepsin in each fluid dram, contains malt diastase, 
dioscorein, nitro-muriatic, phosphoric and lactic acids 
in correct proportions. 


Physicians sample on request. 


Prepared only by 
THE TILDEN COMPANY 


Pharmaceutical Chemists since 1848 
New Lebanon, N. Y. St. Louis, 

















MARVEL O-Q-S Powpers 
for the Vaginal Douche 


Formula: Oxyquinolin Sulphate, Men- 
thol, Zinc Sulpho Carbolate, Boric 
Acid, combined with a powerful 
cleansing agent. 


Marvel O-Q-S Powders cleanse thoroughly, pene- 
trate tissue without irritation and arrest the de- 
velopment of bacteria. Every physician will ap- 
preciate the merit of the formula. They are 
decidedly superior in effectiveness and safer than 
most products intended for similar purposes. 
Marvel 0-Q-S Powders are packed 25 doses to the box, each in a 
separate glassine envelope. 
The coupon will bring you samples. 





THE MARVEL COMPANY, M.E. 9 
P. O. Box 1911, New Haven, Conn. 


Gentlemen: 
Kindly send me samples of Marvel O0-Q-S Powders for the Douche. 


Name 
Address 
aes State 
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med to be had for the asking, 
this safe, conservative little con- 
gern decided it was time to ex- 

d. It had a good business, 

ncing loans on dwellings, 
gpartments, and other buildings, 
and was correspondent for one 
of the big life insurance com- 
panies. Since the life insurance 
company took its mortgage loans 
of its hands almost as fast as 
the necessary papers could be 
completed and the legal formali- 
ties disposed of, there really was 
little need for additional capital. 
However, the fever was on and 
stock selling was in the air, and 
almost before the board of di- 
rectors realized it they found 
themselves under the burden of 
administering $250,000 additional 
capital. 

Idle funds in the hands of a 
board of directors are little dif- 
ferent from idle funds in the 
hands of an individual. Especial- 
is this true when the usual 
nnels for the use of the money 

closed. This was the situa- 
tion with the company I have 
cited. And so, just as the indi- 
vidual would do it, the board set 
out to find an outlet for the new 
money, and, like many individu- 
als, came to grief. 

Not having use for the funds 
in connection with its loans on 
houses already constructed, the 
little company purchased a tract 
of land, laid out some streets, 
did some paving and other im- 
proving of the property, and 
started to build dwelling houses 
for sale. It soon found itself in- 
volved in real estate development 
in competition with experienced 
builders who not only «knew that 
land to be developed must be 
bought in its raw state at bot- 
tom prices, but who knew how to 
save on the buildings by sacrific- 
ing both size and quality to ap- 
pearance. 

It discovered too late that it 
had selected land which had, due 
to its proximity to an already de- 
veloped section, taken on the ad- 
ditional value due to such de- 
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velopment, which should form a 
major portion of the profits of 
the development company. In 
fact it did—of the company which 
had developed the adjoining tract, 
and who were the real parties in 
interest in the sale to the invest- 
ment company. 

The houses, built by individual 
contract, may have been of bet- 
ter construction than those built 
by the older company, but they 
could not compete in price. Fin- 
ally a slump hit the real estate 
market and the little company 
was forced in the hands of the 
inevitable receiver. 

Now let us summarize a bit. 
In the physicians’ cooperative or- 
ganization, we had a company 
about to start operations in a 
business in which every opera- 
tion promised a profit. It had a 
couple of thousand dollars or so 
invested in office equipment. It 
needed no factory, no expensive 
machinery or other operating 
equipment, owned no real estate, 





REVELATION 
TOOTH 
POWDER 


is an absolute 
cleanser and if your 
tooth brush is not 
clean your denti- 
frice is not a clean- 
ser. 


A clean tooth 
brush is as es- 
sential as clean 
teeth. 


Send your professional card 
for full size can of Revelation 
and literature without charge. 


August E. Drucker Co. 
2226 BusH Street, SAN FRANCISCO 
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TO RELIEVE MENSTRUAL PAIN— 
THE DISTURBANCES AND 
HOT FLASHES OF THE MENOPAUSE 
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Functional disturbances of menstruation 


APIOLINE 


(Chapoteau t) 





is prompt, safe, non-irritating. 
Average dose: 2-4 capsules daily as required. 


Vials of 24 capsules 


Samples and Literature on request. 


LABORATOIRE DE PHARMACOLOGIE, Inc. 
92 Beekman Street New York, N. Y. 
—— Distributors —— 


E. FOUGERA & CO., Inc. 75 Varick Street, New York, N. Y. 

















COMPLETE ALKALINITY 






















For hepatic and digestive sluggishness, 
uric acid diathesis, and obesity with con- 
stipation, Carlsbad Sprudel Salt is the super 
lative, completely alkaline aperient and alter- 
ative. Seventy thousand patients yearly enjoy the 
benefits, under medical supervision, of the hot, 
radio-active mineral spri at world-famous Carls- 
bad. Patients in the United States who cannot sojourn 
abroad may, nevertheless, utilize the original imported 
concentrate. Carlsbad Sprudel Salt is the pure salt obtain- 
ed by evaporation from Carlsbad Water at the spa itself. It 
contains all the beneficial properties which have| made the 
mineral water medicinally renowned. 

When prescribing a three or four weeks’ course 
with Sprudel Salt, always specify the original. 


ACCEPT NO SUBSTITUTE 


CARLSBAD PRODUCTS CO., Inc. 
1071 Sixth Ave., New York City 


(Sole agents, for the United States) 





Please send me generous bottle of the original Nat- 
ural Carlsbad Sprudel Salt for clinical use; also de- 
scriptive literature, with chemical analysis. 


_M. D. 
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and had no thought of construct- 
ing a building to house it. There 
were no raw materials to buy 
nor factory hands to pay while 
aecumulating its initial output. 
There was no engineering prob- 
lem, no preliminary designing, 
no patents to procure nor dies 
to make. 

Its business was ready-made, 
furnished wholly by those sup- 

sed to be concerned in its or- 
ganization. There was no adver- 
tising campaign in the offing, nor 
was any permanent sales organi- 
zation contemplated. It was just 
a service organization which 
would, under the plan adopted, 
be fully supported by those us- 
ing the service. And yet it pro- 
posed an initial stock issue of a 
round million, with possible fu- 
ture issues to follow! 

The investment company direc- 
tors fell under the spell which 
money within easy reach so fre- 
quently weaves about the heads 
of those who are in control of 
the business machine. Once hav- 
ing accepted the responsibility, 
they felt impelled to leave the 
solid ground upon which they had 
trod for fifteen years and sail 
away into uncharted seas in a 
craft which tuey did not know 
how to run. 

In the illustrations I have giv- 
en we have our test. With a lit- 
tle investigation it may be ap- 
lied to any investment proposal. 

nless there is actual need for 
the capital solicited, there is very 
apt to be something very wrong 


aspen ccs 
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about the enterprise. Real busi- 
ness does not invite unnecessary 
capital. Legitimate business just 
simply isn’t done that way. 

A successful business operator 
is just as chary about hiring ad- 
ditional capital as he is about 
adding any other permanent help 
to his pay-roll. In the companies 
I have described, and particular- 
ly in the case of the physicians’ 
association, there is little to re- 
commend the profit-making pos- 
sibilities even though the pro- 
posed capital had been only 
enough to care for legitimate 
needs. Long-time profits are not 
usually made from cooperative 
schemes other than the savings 
offered to participating members. 

But the point I am making, and 
which I hope may serve as one 
of the guides to the safe invest- 
ment of money in new enter- 
prises is this: The amount of 
money this cooperative company 
was seeking to borrow or rent 
from investors was so out of all 
proportion to the needs of the 
concern that this fact alone 
should condemn it as just another 
scheme to transfer the savings 
of the frugal doctor to the pock- 
ets of the promotor. 

This parasite takes all he can 
get. He is never satisfied. He 
starts out with a specified sum 
as his initial goal, and then con- 
tinues with new issues of stock 
just as a gold mine is worked— 
until the last vein has been run 
to, its end, and there is nothing 
left. [TURN THE PAGE] 
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A vegetable tonic Laxative 
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Especially valuable for aged people and those of 
sedentary habits. They act gently and do not gripe. 
Cascara Comp. Tablets 

: KILLGORE’S 


Liberal Sample and Formula on Request 
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A lack of secretion in the intestines is one of the principal 
causes of chronic constipation. Prunoids given at night over a 
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Doubtless there have been cases 
where, after the promotor has 
milked the company almost dry, 
the weary stockholders have tak- 
en it over and after a struggle 
have made a success of it. But 
rest assured it was a long and 
painful process. : 

In most cases the investor in 
either new or old companies who 
contributes capital where it is not 
actually needed must take his 
medicine and charge the loss to 
experience. 


Accident Calls 


[FROM PAGE 25] It is safe to 
say that the greater portion of 
emergency cases involving out- 
of-town ‘or out-of-state victims 
result from automobile accidents. 
The direct cause of much of the 
loss suffered is the fact that it 
is frequently difficult to secure 
sufficient, or authentic, informa- 
tion regarding the patient. Some- 
times even his identity is ob- 
scure and statements sent to a 
supposedly correct address at 
some distant point are returned, 
“Unknown.” 

The motor vehicle laws of 
every state require an immediate 
official report to the state police 
or highway department, as well 
as to local police if the accident 
occurs within city limits, of every 
traffic accident resulting in death 
or injury. This report includes 
full information regarding the 
identity and extent of injuries of 
each person suffering from the 
accident, as well as home ad- 
dresses and other personal in- 
formation. 

The attending physician in 
such cases should immediately 
upon completion of his services 
to the injured, communicate with 
the proper authorities, generally 
the local or state police, and as 
a matter of record report the con- 
dition of the injured and treat- 
ment given. [TURN THE PAGE] 








Drink it 
Yourself, 
Doctor! 


When fatigue toxins slow you 
down, yet you know how essen- 
tial it is to think with clear- 
headed efficiency— 


Drink - 
BUFF 


oo See 


It will stimulate renal activi- 
ty, and eliminate toxic wastes 
from the blood and tissues. This 
natural calcic water has unusual 
diuretic powers, and being de- 
finitely alkaline, exerts a pro- 
phylactic influence against aci- 
dosis. 


Make a trial of it on the next 
occasion when you are under 
par by drinking a half-gallon 
bottle a day for a few days and 
notice how much clearer you 


think. 


Write for a Brief Résumé of 
Information. 
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Virginia Buffalo Springs 
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SILVER GLUCOSIDE 


for more than seven years the standby of many UROLO- 
GISTS, CLINICS, BOARDS OF HEALTH AND 
PHYSICIANS GENERALLY. 


A Dependable Gonocide 


Power, Penetrating Deeply and 


Non-Toxic to living tissue. 
“Often shortens the period of treatment” 


NEO-REARGON is available everywhere. 
Special price to physicians on direct orders. 


Literature and Technique on request 
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New York, N. Y. 
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“THE SATURATED 
SULPHUR-BEARING 
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OS OS AULG 


Pronounced "OXY" 


The effectiveness of normal serum response 
to invading bacteria and their toxins is in- 
creased through the DETOXICATION and 
the HYDRAGOGUE 
CRYSTINE. 


Liberal clinical trial supply, 
postage prepaid on request. 
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Conn. 


Address... 


Occy-CRYSTINE CORPORATION _ ‘M.E. 
P. O. Box 118, Grand Central Station 


New York, N. Y. 


Gentlemen:—Please send me postage pre- 
paid a clinical trial supply of Occy- 
CRYSTINE. 
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' He should at this time request 
information regarding the 
individuals treated, which consti- 
tute part of the official police 
record of the case. The various 
police systems will, in almost 
every case, cooperate to the best 
of their ability in assisting the 
hysician along these lines and 
will furnish such confidential in- 
formation as may be necessary 
to help secure payment of the 
medical bill. 

A statement should then be 
rendered the person treated, at 
the address officially recorded, at 
once. Under no circumstances 
should this be delayed more than 
a few days, as such charges are 
usually taken into consideration 
in making insurance adjust- 
ments. In cases where the per- 
son held liable for the accident is 
covered by personal liability in- 
gurance, adjustments are fre- 
ntly made within two or three 


ys. 

A number of states make a 
practice of requiring information 
as to the insurance, if any, car- 
tied by the owner of the car 
held responsible for the acci- 
dent; the standard form policy 
indemnifies him against all claims 
by injured persons, including 
those riding in the same car. 

In such instances the name and 
address of the insurance com- 
pany may be obtained from the 
police. The doctor, however, has 
no direct claim of any kind 
against the company, with the 
exception of cases where the com- 
pany authorizes in its policy the 
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payment for emergency treat- 
ment without regard to liability. 

Many physicians have found 
that a statement for services ren- 
dered, sent promptly to the pa- 
tient at his correct address, and 
followed if necessary, by advice 
that the bill will be referred to 
an agency in the patient’s home 
town if not paid within 10 days, 
has the desired effect. 


The element of time appears 


.to be of utmost importance in 


cases of this nature. The doctor 
has not the same psychological 
hold over the patient as in the 
case where he resides in the same 
town; consequently he must make 
use of every advantage at his 
ons to overcome this obsta- 
e. 


The very fact that the patient 
realizes that the doctor is in full 

ssession of information regard- 
ing his identity and address will 
produce satisfactory results, par- 
ticularly when he does not know 
the source from which it was ob- 
tained. 

This can not by any stretch of 
the imagination be called a —- 
cea for a well known problem, 
but in a great many specific in- 
stances where it has been tried 
it has resulted in a much lower 
percentage of losses than are 
ordinarily incurred in the handl- 
ing of accident cases. 

Certainly some loss is inevita- 
ble, but every case justifies more 
than the customary simple state- 
ment mailed to the best known 
address. 





Physicians Prescribe 


BROMO 
in DISEASES of the 


Bromo Adonis No. 1 


When symptoms of nervous irritabil- 
ity make their appearance, as in 
Hysteria — Nervous Indigestion — the 
Menopause—Insomnia, and as an ad- 
junct in Petit Mal Epilepsy. 


ADONIS 
NERVOUS SYSTEM 
Bromo Adonis No. 2 


is used; with lasting and satisfactory 
results in obstinate cases of Epilepsy 
and where a potent sedative is indi- 
cated. 


Check the preparation desired, for free sample 


TUCKER PHARMACAL CO. 


(9) 


221 E. 38th St., New York, N. Y. 








130 MEDICAL ECONOmics 


Why 


“Lotio Sambuci” 
has had : 
19 successful years 


Only merit can explain the continued suc- 
cess of EVANS Elder Flower (in the Latin, 
“Lotio Sambuci”). For this famous eye 
lotion has been a prescription product since 
1912. Certainly, leading physicians and 
oculists would not have continued to use it 
throughout two decades if there had been 
any doubt whatever about its scrupulous 
purity or its efficacy. 


Originated by a world-famous oculist, 
“Lotio Sambuci” is an ideal simple medica- 
tion which you, too, can safely prescribe for 
affections of the eyes and eyelids. 


An initial bottle will be sent gratis on 
request and additional bottles are available 
to the profession only at 50c. 


GEORGE B. EVANS LABORATORIES, INC. 


919 Walnut Street A Philadelphia, Pa. 


Elder Flower 
éye Lotion 
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the Medical 
ys 


jm0M PAGE 13] plunged into medi- 
si practice well trained in medi- 
ine and surgery, but a veritable 
senhorn as to the business or 
ing” side of private practice. 
is latter faculty might have 
m developed in the course of 
» or three or ten years private 
ice experience, but What 
rice Experience? 
In a neighboring and easily 
sessible suburb was a busy, 
cessful practitioner who had 
slid” himself to the public of that 
etion, and who was in demand 
all save the poor pay and the 
d beat—the indigent rheuma- 
i¢ and the chronic gonorrhoeic? 
How much better would it have 
n had the ex-Army doctor re- 
od adequate economic train- 
hg as a definite part of his medi- 
ul school curriculum and thus 
in a position to cope with 
business side of medicine? 
pay a successful practitioner 
of necessity be a good busi- 
man—or at least realize the 
tessity of having the business 
of his practice handled by 
n able, efficient secretary-mana- 


We think we know all about 
licine and surgery; that is 
zn they sheepskin us out be- 
tt the doors of some stately 
lical institution of long years 
nd prestige. But insofar as the 
tonomics of Medicine is con- 
med most of us are veritable 
bes in Woodland; most of us 
any rate are born minus that 
lling” gift, that inherent abili- 
to create in the minds of a 
tkle public the conviction that 

individually and personally, 
e the most desired and de- 
table Medical Merchandise, and 
at we stand ready to “sell” in 
urn for a moderate monetary 
npensation. [TURN THE PAGE] 


Thialion 


is a dependable agent 
to prescribe in rheu- 
matism, gouty condi- 
tions, biliousness, 
constipation and 
wherever there is evi- 
dence of acidemia or 
decreased alkalinity. 


Literature on request 
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VASS CHEMICAL Co. 


A Reliable Se mg for 


Feminine Hygiene 


MARVOSAN is roduct—effi- 

cient and oh 7 Fh ae, - 

MARVOSAN possesses high 

potency. Its most important ing: t, 

Oxyquinolin sulphate (CoH7 ON)e H2SQ,4, 

is intensely powerful, yet it is absolute- 

ly and non-irritating to the 

mucosa, Incorporated in a water-soluble 

jelly of a starch-glycerite base, it forms 

a safe, efficient vaginal antiseptic. 

Physicians also prescribe our L.A.J. 

Acid Jelly—Cooper). 

FREE sample and liter 

and L.A.J. > on eon 10-Mareemn 
TABLAX COMPANY 

294-6 East 166th Street, New York, N. Y. 
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A DEPENDABLE TRIO | 


That should be included in your 
materia medica 








A vegetable iodine solution useful in 
Tonsilitis, Laryngitis and as a gargle and 
antiseptic mouth wash. 


A glycerole of hydrogen iodide superior 
to KI as it does not cause gastric irrita- 
tions. 


A reconstructive and nerve tonic con- 
taining the glycerophosphates with nux. 


Liberal samples of any or all of these products sent on request. 


Emer & AMEND 


Est. 1851 Inc. 1897 
Third Avenue, 18th to 19th Street, New York 








A Requisite in the 
General Treatment of ... 


URETHRITIS—CYSTITIS 
and PROSTATITIS 





Best tolerated and quickest to reduce 
INFLAMMATION and PAIN 


PITTI 


OD CHEMICAL CO., 61 Barrow St., New York, N. Y. 
Gentlemen: Please send by prepaid post a physician's sample of 
SANMETTO. 


Name M. D. 
Address 
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After “arrival” the higher the 
yalue we bestow on our wares, 
the greater that value in the eyes 
gf the moneyed public and the 

ter the jam in The Great 
ian's Consultation Rooms—all 
ager for a few words of advice 
or a medical prescription in Latin 
(or shorthand hieroglyphics), or 
afew me _— from The Mas- 

sc i 
Es eae to the Cultists, the 
backbone twisters, the spondylo- 
therapists of late electronic mem- 
ory. One and all, they receive an 
intensive instruction in “selling” 
—and how they do sell! 

y may not know much 
about the real Anatomy and Phy- 
siology of Ye Human Backbone; 
they doubtless would consider B. 
Typhosus under the microscope 
as some sort of embryonic centi- 


they have the Fountain of Youth 
and the Promised Land all rolled 
ip into one. 

This, of course, is not-a plea 
that We, of the regular Medical 
Profession, shall one and all go 
into action machine gun fashion : 
far from it! The average physi- 

is not dishonest; he lacks 
instinctively shuns the pecu- 

“Barnum is Right” selling 
factics of the usual charlatan. 
‘The Army doctor before de- 
sribed felt himself well trained 

able, and he erroneously 
Brot that all he needed to do 
to alight in his chosen loca- 
tion, display a neatly graven 


CITRIN CAPSULES 


(REGISTERED TRADE MARK) 


INDICATED in the treatment of High Blood Pressure. 

NATURE OF DRUG: A Glucoside from Watermelon seed. 
PHYSIOLOGICAL PROPERTIES: A vasodilator slow in action, 
prolonged in effect. Non-toxic, non-cumulative and shows no 


tolerance. 


| TABLE ROCK LABORATORIES, Inc. 


_ Greenville, S. C., 
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brass sign carrying the M.D. let- 
ters, and the public would flock 
to his consultation room. They 
won’t do it ordinarily. 

To the public the No. 1 gradu- 
ate of a Class A medical school 
is just another doctor—no bet- 
ter and no worse than the Tail- 
Ender; in fact, if the Tail-Ender 
has “selling” ability he will far 
outstrip the star graduate in ac- 
quiring a practice. The public 
takes it for granted that all doc- 
tors have diplomas and licenses 
to practice; and the doctor with 
superior “selling” ability gets the 
practice. 

When will the majority of our 
medical schools awake to this fact 
and begin to teach definite prin- 
ciples of Public Relations—sav- 
ing their graduates precious 
years learning these principles in 
the school of Hard Knocks? 

When will they begin to give a 
course in Business Administra- 
tion as part of the curriculum— 
to teach that there can be a meth- 
od and a dignity to Economics 
as well as to Materia Medica? 

I can only wonder. 

Sometimes I wonder too wheth- 
er the consciences of those pro- 
fessors who themselves have 
been through the painful travail 
of accumulating a practice, are 
never pricked by the idea of send- 
ing out a group of young idealists 
to engage in a highly competi- 
tive field in which, alone and 
usually unaided, they will be 
faced with the task of keeping 
the wolf from the door. 





Samples and Literature 
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IT 
COUNTERACTS 
HYPERACIDITY 


—encourages bowels 


commateldaatol mmatialaiteyal 


In this permanent emulsion called 
Haley’s M-O, milk of magnesia and 
pure mineral oil work together; and 
hence, they are doubly effective and 
thorough in the correction of diges- 
tive disorders and their attendant ir- 
regularities. 

M-O is antacid, laxative and lubri- 
cant. It is nearly tasteless, easy to 
take; does not disturb digestion nor 
cause leakage. It counteracts hyper- 
acidity and induces regular and thor- 
ough bowel evacuation. 


M-O is exceptionally useful in spas- 
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tic constipation, intestinal stasis a 
auto-infection. It also serves well i 
gastro-intestinal hyperacidity, 
stomach, palpitation, heartburn, pyn 
sis, gastric or duodenal ulcer, intesti 
nal indigestion, colitis, hemorrhoids 
Useful before and after operation 
during pregnancy and maternity, i 
infancy, childhood, maturity and 
age. An effective antacid mouth 
Procurable at all druggists’. 
Liberal sample and literature # 
on request. Address the Haley M4 
Company, Inc., Geneva, N. Y. 


an emulsion of milk of magnesia and pure mineral oi 









Our September, 193! 


Why Not 
Hospitals Too? 


FROM PAGE 14] this problem. 
hen this change is accom- 

plished, and willing support and 
a cooperation are rendered, we will 
have within a generation the al- 
most ideal situation of working 





than of caring for the sick. 
One thing must be carefully 
attended to before any concen- 
trated campaign for publicity is 
inaugurated. It must be made 
certain that the hospitals will 
measure up to the standards they 
maintain in their preaching. 
Paying dividends to stock- 
holders is nothing for hospital 
corporations to boast about if 
somewhere they are short the re- 
quisite scientific equipment for 
proper care of their patients. 
Paying dividends is one basis on 
which a hospital may operate; 
following strictly scientific meth- 
ods is an altogether different 
basis. However, it is not denied 
that they can and do, in some 
cases, go hand in hand. 
Primarily hospitals are in the 
J field to promote scientific med- 
ical research and render proper 
scientific care to the sick and 
pp and suffering regardless of 
ntesip Teed, color, religion or circum- 
ids stances. In the industrial world 
“1 it is the dollar alone that men 
atiot strive for. 
y, Yet in the industrial world great 
, leaders have used their control 
|| tor manipulating and organizing 
in the interests of dollar wealth. 
They have lobbied for legislation 
which would favor their enter- 
prises. When one compares the 
feeble strides made to do like- 
wise in the hospital field, to raise 
the hospital to its proper sta- 
tion, one can not blame the aver- 
age layman for his prevalent no- 
ion that the general money in- 
rest tends to smother scientific 
Mterest. [TURN THE PAGE] 
















to keep well people well rather. 





Cystogen 


“The small quantities of for- 


maldehyde liberated from 

methenamine are sufficient to 

prevent putrefdction of the urine 

for many hours.” 

—Cushny’s Pharmacology and 
Therapeutics, Page 170. 


CYSTOGEN is an _ extremely 
pure, form of mnotheoee eas 


is prescribed as a 
internal antiseptic. “Samples ‘on’ ’ 
request. { 


CYSTOGEN CHEMICAL CO. 
220 36th Street, Brooklyn, N. Y. 





Gentlemen: 
Please send literature and 


samples of CYSTOGEN. 
Dr. 
Address........... 


City and State 
M.E.9-31 




















Hay Fever 


FREE BOTTLE—Because 
of the water solu- 
ble base and tis- 
sue fluid soluble 
active ingredients, 
EFEMIST affords 
maximal ephe- 
drine action. Does 
not irritate..... 
patients appreci- 
ate the pleasant, 
instant relief. We 
want you to prove 
to yourself the 
efficacy of EFE- 





Send for Free 
Bottlke—-NOW 
(SSSSSSSSSSSSSSSEEEESESSESSESEEeeeaee 
Hart Drug Corp., 
35 S. W. 2nd St., Miami, Florida 
Please send me FREE bottle 
of EFEMIST. 


M.D. 
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The Fever in Scarlet Fever 
An Endermic Control 


Physicians realize the advisability of redy. 
ing the fever in this condition, without upse. 
ting the stomach, by the on 
use of antifebrile drugs. 
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an _emplastrum with a scientif. 
cally balanced formula, is invak. 
able for this purpose because } 
gives the desired effect Prompt), 
the drugs being absorbed throu 
the skin without possibility 4 
stomach derangement. 
—Numotizine is also valuable {fy 
relieving pain, inflammation aj 
congestion in such conditions y 
boils, abscesses, sprains and « 
ternal traumatisms. 


Let us send you a jar for a test. 


NUMOTIZINE, Inc. 
900 North Franklin Street, Chicago Dept. M.E} 




















, PEACOCK’S BROMIDES 


It is a fact that the combination of the five Bromides of 
Potassium, Sodium, Ammonium, Calcium and _ Lithium 
presented in a pure and eligible form has decided advantages 
over the single salts. 


The bromide treatment gives better therapeutic results 
through the use of Peacock’s Bromides than is possible with 
the single salts. 


Each fluid drachm contains 15 grains of the purest 
bromides of potassium, sodium, ammonium, calcium and lithium. 


VSSSSSSSSSSSHSSSSSSESSSSSSSSSSESSSSSSESEESEEESeeeeeee 


Gentlemen : 


Peacock 
Chemical 
Co. 


Saint Louis, 
Missouri 


Please send me a professional sample of PEACOCK’S 
BROMIDES. 


Dr. 
Address 
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Where and when has any indi- 
vidual, clothed in enthusiasm, 
thrown himself into the hospital 
feld to accomplish ‘there what 
has been similarly accomplished 
in the fields of commercial en- 
deavor? 

Once the public becomes pro- 
perly educated and _ hospital- 
minded, it will be very difficult 
for hospitals to be erected care- 
lessly or in communities where 
they are not needed—a condition 
that is acute at the present time, 
and one in which the unethical 
promotors and hospital consul- 
tants stand out most prominently. 

It is my opinion that the pub- 
lie’s changed attitude would re- 
act and change the attitude of 
the active members in the hospi- 
tal field. 

There is one thing in the make- 
up of medical science that apalls 
me. Recently I attended a medi- 
cal society meeting where three 
prominent medical men appeared 
on the program, which concerned 
the relationship of certain medi- 
cal aspects to the public. They 
displayed an anger and hatred 
which naturally closed _ their 
viewpoints; yet they seemed to 
be proud as they shouted about 
other organizations interested 
and active in scientific medical 
treatment. 

Instead of a meeting to dis- 
cuss solutions of important prob- 
lems, it appeared more like a 
contest to determine the most 
competent defamer. This princi- 
ple is all wrong. Successful per- 








pregnancy 


ANGIER CHEMICAL COMPANY 





IN PREGNANCY 


The perfectly emulsified Petroleum Oil in 


ANGIER'S EMULSION 


is an admirable laxative in Pregnancy, placing no strain on the muscular 
function of the intestines, producing no intestinal irritation, no disturbing 
influence on the uterus, no ill effect on the infant. 

Moreover, it combines with its lubricous aid to the bowels, an efficient means 
to replenish the mother’s supply of calcium, soelikely to be depleted during 
and lactation—this with desirable sedative effect on the irritated 
nervous system due to such depletion. Ask for trial bottles. 
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sonalities never spend their time 
answering their enemies; they 
keep a cool head and collected 
mind and set about through 
achievement and production to 
beat whatever competition there 
may be. Horse sense is the most 
dangerous weapon at the dis- 
posal of civilization. 

Hatred toward any institution 
whose interest in public health 
is genuine will never assist it to 
reach the rank where it right- 
fully belongs. The hospital is a 
glaring example. Publicity, un- 
der leadership, will go far as a 
remedy. It is pot so foreign and 
unrelated as heretofore has been 
supposed. 


Speaking Frankly 


[FROM PAGE 7] occasion for this 


. belief. Some time subsequent to 


the plethoric patient’s last call at 
my office, she came in again to 
inform me that Dr. Blank had 
told her that she was afflicted 
with a serious cervical laceration 
that required an immediate re- 
pair operation or she would de- 
velop “cancer of the womb.” 


[TURN THE PAGE] 
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KLIM works well 
said the doctor 
‘Especially in homes 
needing a foolproof product” 





One of our detail men, who is never given to overstatement of 
facts, wrote this advertisement for us when he reported the remarks 
of a leading practitioner in a South Central state. 

“He praises Klim very much,” writes our representative. “Says 
milk is plentiful here now, but he says Klim works well and that very 
many homes need a foolproof product like it, as fluid milk would not 
keep well for them. Started a case on it only yesterday.” 

There are thousands of other physicians like this one. They pre- 
scribe Klim regularly because they realize that Klim powdered 
whole milk is clean and safe, uniform in composition, of high nutri- 
tional value, easily digestible, simple, convenient and inexpensive. 
Klim is indeed the foolproof product.. 

Perhaps you, too, would be interested in Klim as a logical form of 
milk for infant and child feeding. May we send you samples and 
literature? 


MERRELL-SOULE DIVISION 
The Borden Company 
Dept. ME, 350 Madison Avenue, New York 
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Recognizing the importance of scientific control, all contact with the 
laity is quottaanll on the policy that Merrell-Soule products be used 
in infant feeding only according to a physician’s formula. 
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And when the patient had in- 
formed Dr. Blank that she had 
been to see me and had been ex- 
amined in my office, that doctor 
became solicitous to have me as- 
sist him in the operation for re- 
air of the supposed laceration. 

e also incidentally informed the 
patient that at her next call he 
would do a spinal puncture for 
the purpose of examining the 
spinal fluid. 

The only reason that this little 
“adventure” came to naught was 
simply that the plethoric patient 
accepted my assurance in prefer- 
ence to that of Dr. Blank. 

About five years ago I treated 
to a very satisfactory conclusion, 
by means of intravenous injec- 
tion, a well-marked syphilitic pa- 
tient who had been in the hands 
of a materially successful medi- 
cal adventurer. This man had 
prescribed three weekly treat- 
ments with violet rays on the 
surface (for $35 per week in ad- 
vance). As soon as I had the pa- 
tient on the sure road to recovery 
I took occasion to write that wide- 
ly known profitable adventurer 
asking if he would kindly advise 
me what specific effect he had ex- 
pected to obtain in a well-marked 
case of constitutional syphilis, 
from violet rays on the surface. 

And though I had never per- 
sonally met that doctor, he 
promptly proceeded to write me 
a very friendly letter in reply. 
He did not directly answer my 
question, but proceeded adventur- 
ously and gracefully to shift the 
responsibility upon the patient. 
He added that if there was ever 
anything he could do for me he 
would at all times be pleased of 
the opportunity, etc. 


As that patient made a most 
excellent recovery, and is now 


‘thoroughly sound, well and busy 
“every day, I have been more than 


compensated by the grateful loyal 
efforts of a star patient, as boost- 
er for my professional work. 
There can be absolutely no 
doubt today concerning the wide 








IN 
SECONDARY 
ANEMIAS 


USE IRON 


SUCCESS usually accompanies the ad- 
ministration of adequate dosage. I gram 
of metallic iron contained in 12 capsules 


FERRIC AMMONIUM 
CITRATE 


Lederle 


is recommended. Convenient to take. 
Readily soluble. Least apt of iron salts 
to impair digestion. 


Physician's sample on request 


LEDERLE LABORATORIES 


INCORPORATED 


511 Fifth Avenue New York 








Try This Proven 
Prophylactic 
MU-COL FREE 
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Anti-Febrile. Sample mans" 
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“‘“Nature Can Be Trusted, But She 
Welcomes Help: Nevertheless.”’ 


Factors which make for blood impoverishment and contamination, are often 
operative during the stage of acute infectious diseases, in chronic wasting 
diseases, sepsis, skin inflammations, etc. The body offers a more or less 
vigorous defence against such factors but certain time proven medicinal 
agents, render efficient aid. 


ECHITONE 


is a carefully compounded blending of Echifolia, Iris and Viola, in proper 
proportions, in active form, pleasant to take, efficient in action. May be 
pushed to full therapeutic dosage. Particularly in the so called “malig- 
nant” or “typhoid” types of pneumonia, influenza, the Exanthemata, sepsis, 
eczema and other skin diseases, ECHITONE will be found to secure satis- 
factory results. 


CYSTO-SEDATIVE 


supplies Thuja, Pichi, Saw Palmetto, Tricicam Repens and Hyoscyamus. 
It is diuretic, antispasmodic and sedative. Indicated therefore in Cystitis, 
Prostatitis, Urethretis (acute or chronic) Stranguryo Urinary Incontin- 
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and steadily increasing preval- 
ence of the medical adventurer. 
It might be truthfully contended 
further that there is hardly any 
other profession or calling in 
which the adventurous commer- 
cializer is more actively engaged 
than in medicine. 

On another occasion I was 
called to see a female patient 76 
years of age, in deep coma, the 
final stage of acute pneumonia. 
When I regretfully informed the 
patient’s daughter that I had 
been called too late to render any 
further service than that of writ- 
ing the death certificate, the 
daughter cheerfully informed me 
that her brother had called in 
four other physicians, one after 
another, and not one of the quar- 
tette made a diagnosis of the 
mother’s illness. The last one on 
the list had honestly declared he 
did not know what disease the 
patient was afflicted with. 

As a matter of curious interest 
I procured the names and ad- 
dresses of the four previous medi- 
cal attendants, and when I later 
made inquiries from_ reliable 
sources, it was definitely found 
out that every one of them be- 
longed to the class of medical 
adventurers. 

It was also found out that the 
pneumonia patient had been ill 
nearly two weeks, so that it was 
natural to believe there might 
have been a good chance for her 
tecovery had she been taken to 
a hospital earlier in her illness. 

R. H. M. 
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itati To THE EDITOR: 
Imitation Se ne, 
draw your attention to a condi- 
tion which we, as manufacturers, 
believe is of serious concern not 
only to the pharmaceutical indus- 
try but to the medical profession 
and to the welfare of its clientele 
as well. 

Our sales to hospitals in New 
York have decreased considera- 
bly, and upon investigation we 
found that quite a number of hos- 
pitals manufacture, with their 
own machinery, imitations of our 
products. 

It matters little what product 
we are referring to, the fact in 
itself that hospitals try to elimi- 
nate the manufacturer, after he 
has spent thousands of dollars on 
research and the introduction of 
a therapy, seems highly unfair 
and constitutes a grave danger 
not only to the pharmaceutical 
industry but also in other re- 
s 

The responsibility for this pro- 
cedure could be traced in almost 
every instance to the hospital’s 
pharmacists, who, probably ow- 
ing to the general depression, are 
anxious to save money on the 
cost of medicine. They un- 
doubtedly act in the best of good 
faith, but it follows without say- 
ing that without the experience 
necessary for the manufacture of 
a pharmaceutical product and 
without the painstaking research 
and laboratory work employed by 
the manufacture of medical 
preparations, [TURN TO PAGE 144] 
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[FROM PAGE 141] a product will 
result, of which neither doctor 
nor pharmacist knows the action. 

In many instances, the doctors 
did not even know that a substi- 
tute had been used in their hos- 
pitals and blamed our product 
for not giving the customary good 
results. 

The savings, applied to the in- 
dividual treatment are small, but, 
even if they were important, they 
are effected at the risk and the 
expense not only of the patient 
but also the doctor’s reputation. 
In various institutions, it was 
frankly admitted that the results 
obtained with our products were 
more satisfactory than those pro- 
duced by the respective substi- 
tutes, and we feel that, in this 
way, the cost of the medication 
is given more consideration than 
the health of the patient. 

As mentioned before, in most 
cases the doctors are not aware 
of this condition, but if so, it was 
also admitted to us they generally 
insist on being supplied with the 
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original product. 

This deplorable state of af 
fairs is not only of importance j 
the patient’s or the m nufactu; 
er’s interest, but, be, 2nd tha 
has serious economic aspect. 

Eliminating the manufacturc 
limits the possibility for th 
manufacturer to give employ 
ment and to consume materia 
produced by other industries, 

In calling on the doctors an 
acquainting them with this situ 
ation, we have found much syn 
pathetic understanding and ¢ 
sistance. 

It should be made known 
the doctor that, by not objectin 
to such methods, he is not onl 
taking unnecessary risks at th 
expense of the patients, the clini 


jd which at present 
ready reflects itself so serious] 
in the average doctor’s practic 


AN 


agent ton at 


\“ j 


pte 





| | 


‘| DYSMENORRHEA, ETC, 





Er 


Ppackaves ce 


APE omit th 


ntaini 


is supplied only in 
' 


ny twenty cay 








